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: SPECIAL OFFER 
: TO BEST’S INSURANCE NEWS 
SUBSCRIBERS 








Send no cash unti PARTIAL LIST OF INSURANCE 
el guleg COMPANIES USING 
usE Del-e-tape* FOR PERFECT Del-e-tape 
POLICY AND LETTER TYPING American Insurance Co. 
Associated Aviation Underwriters 
The ONLY Typewriter ribbon that can be Bankers Indemnity Insurance Co. 
CHEMICALLY ERADICATED tg te tg on Se 
agle-Globe-Royal Indemnity 
Permanent in type, as proved by impartial laboratory tests. Companies 


, : Franklin Fire Ins. Co. 
Saves Paper. Any amount of typing quickly and completely eradicated Hartford Fire Insurance Co. 


without visible effect on paper. It's no longer necessary to discard |nsurance Company of North 
expensive letterheads or forms to make extensive changes. America 
Massachusetts Bonding & 
Insurance Co. 
National Union Fire Insurance Co. 
Does not smudge. Even a brand new Del-e-tape ribbon keeps letters, Royal-Liverpool Group 
fingers and clothing clean. (and many others and their agents). 


. ° ° : 2.@ 
Long, Even wear with clear, consistent color in black, blue or black 


and red. F R b b 


Saves Time. To rearrange a complete sentence, simply eradicate and 
fill in. Don't retype the whole page. 


Eradicator can be obtained with ribbons. Se a cocdees ht nnd a: 0 comet 
Del-e-tape Ribbons $12 per dozen their own letterhead: 
Del-e-tape Eradicator 50 cents each "ALL-IN-ONE" 
No cash is necessary with your order. Try CANCELLATION CHART 
Del-e-tape for 30 days and return at our Showing pro-rata decimals, short 
expense if not more than satisfied. rate percentages for all states, 
aes and returned premium on 
YOU CAN'T LOSE fire and casualty policies for one, 


three and five years. 


AETNA PRODUCTS COMPANY Send for this valuable chart and in- 


formation about Del-e-tape TODAY. 
DISTRIBUTOR . : 
202 East 44th St., Dept. F. ne eet6 7 Oe eee 


* Trade mark 
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STOCK QUOTATIONS 
Closing Bid Prices 
Furnished through the courtesy of The First Boston (¢ rporatiq 
Rg — Mareh 
igh ow 31, 196 
Aetna Casualty and Surety Company ...... 159 133 dg 
Aetna Casualty & Surety Company (new). S1 71%, rp 
Aetna Insurance Company ............ sao 5614 491, Sl 
Aetna Life Insurance Company ........... 4914 4) 49° 
Agricultural Insurance Company .......... 77 72% 77 
American Aliiance Ins. Company ........ 23 21% 2% 
American Casualty Company ....... a 13 117 11 
American Equitable Assurance Company .. 18%4 15%¢ 17 
American Home Fire Assurance Company.. 11 10% 11 
American Insurance Company (Newark) .. 17%4 147%, 16% 
American Re-Insurance Company ......... HS 53% 56K 
American Reserve Insurance Company : 1914 224 
American Surety Company ................ 58%, 60% 
Automobile Insurance Company ........... 4 37% 374 
saltimore American Insurance Company .. 74 61% 7 
Bankers & Shippers Insurance Company .. 8214 75 79%, 
$oston Insurance Company ................ 655 610 645 
Camden Fire Insurance Association ....... 2 195 20% 
Carolina Insurance Company .............. 32 3 31 
City of New York Insurance Company ..... 21 181% 193, 
Connecticut General Life Ins. Co. ......... 63 58% 59" 
Continental Casualty Company ............ 4934 4514 4814 
Continental Insurance Company ........... 53 465 5014 
Eagle Fire Insurance Company ........... 2 1% 15% 
Employers’ Group Associates .............. 3514 3 34, 
Employers Reinsurance Corporation ....... 61% 59 59% 
Excess Insurance Company of America .... 8% 634 8, 
Federal Insurance Company .............+. 51% 47 47%, 
Fidelity & Deposit Company of Md. ....... 160 153 155 
Fidelity-Phenix Fire Insurance Co. ........ 57%4 19% 51 
Fire Associatiqn of Philadelphia .......... 73% 6414 71 
Fireman’s Fund Insurance Company ...... 95 8614 M4 
Firemen’s Insurance Co, (Newark) ........ 144 1154 13% ¢ 
\ > Franklin Fire Insurance Company ......... 251 221% 2314 
For insurance of a special type, you consult spe- | General Reinsurance Corporation .......... 551% 524%, 53. 
cialists in that field. This procedure is no less anes cote setigr ae inl a ti 1i% 19% 
a ° a e riens Falls surance Company ........... 9 431 47% 
logical for insurance ina special area. Globe & Republic Insurance Company ..... 94 7 sa, 
‘ mn ° ere Gini ° ; Globe & Rutgers Fire Insurance Co. ....... 26% 21! 264 
Latin American insurance 1S definitely a matter Great American Insurance Company ...... 317% Dstt, 295, 
for on-the-ground specialists. Local conditions and vate Se ee NEE secs. -.-- SE 25% 2 
s : . ‘ 4 ae artford Fire Insurance Company ........ 108% 101! 104 
regulations must be given meticulous consideration. | jfartford Steam Boiler Insper. & Ins. Co... 44% 98" 42 
ULTRAMAR specializes in Latin American insur- ~ sc eae See ens ee sncescecssceee 29% 264 27% 
: : omestead Fire Insurance Company ...... 15 14! 144, 
ance. It acts as Foreign Managers for leading U. S. | Insurance Company of North America .... 95 4. 91. 
and Latin American insurance companies handling pen Mg pepe pong os Boediang ili » 3044-364 
: : 4 Ni é aife Insurance Co. ...... ) 45 49 
practically every type of coverage. Itisa thoroughly | Maryland Casualty Company .............. 93% 65% 8% 
experienced and reliable international organization, se pea [ee Company ..... 79 72% TT% 
< : Merchants Fire Assurance Corp. .......... 491 5 7% 
with offices, agencies and correspondents through- Merchants Mfrs. Fire Rauscon > ae 654 34 ee 
out the Americas. Monarch Fire Insurance Company ......... 55% % 5a, 
: } National Casualty es 380% A 28% 
Dealing with ULTRAMAR brings three basic ad- —— — a COMPOMY 2066 0ss00 62 4 7% 
, . : National Liberty Insurance Company ..... 7} 63% 7 
vantages: 1— Prompt, time-saving settlement. 2— National Union Fire Insurance Company .. 184 ; 167 176 
Convenient, direct adjustment under uniform con- — a Casualty Company ....... 27% 25% 26% 
saa f ng . New Brunswick Fire Insurance Company .. 29% 271 28% 
ditions and terms. ae Payment in either U. S. or New Hampshire Fire Insurance Company.. 161g 441, 45% 
local currency, as desired. New York Fire Insurance Company ....... 144% 115% 135, 
oe ° ; , , Northern Insurance Company ............. 91% 78 90 
We invite queries from individuals, business North River Insurance Company .......... 2414 2134 22%, 
houses, agents, brokers and insurance companies ee eee ii of Hartford .. 6% 55% 5% 
p : nS Nor estern National Insurance Co. ..... 139 130 135 
anywhere in this hemisphere. Address whichever | Ohio Casualty Insurance Company (The).. 27 26 > 
office is most convenient to vou. Pacific Fire Insurance Company ........... 101% 97% 
/ Pacific Indemnity Company ............... 57% 4514 
Paul Revere Fire Insurance Company ..... 2314 2134 
Phoenix Insurance Company .............. 92 S4 . 
IN HAVANA: Preferred Accident Insurance Company ... 13% 1244 12% 
i " aie Providence Washington Insurance Co. .... 36 32 33% 
Oficinas de Ultramar S. A. Edificio | Reinsurance Corporation of New York .... 51g 414 5% 
La Metropolitana, Habana, Cuba. Republic Insurance Company—Dallas ..... 3) 27 Bs 28% 
Phone: M-9869. Rhode Island Insurance Company ......... 7% 656 7% 
St. Paul Fire & Marine Insurance Co. .... 80% 70% 79% 
IN NEW YORK: Seaboard Surety Company ................ 4914 14%, 48% 
Oficinas de Ultramar S. A. of New Security Insurance Co. (New Haven) ..... 3514 32% 344 
York. 80 John Street New York 7, Springfield Fire & Marine Ins. Co. ........ 124% 116 117 
> 4 Standard Accident Insurance Company ... 38% 344 354 
é 4 _06C S| ) 74 rt 12 n 
N. Y. Phone: WHitehall 3-9690. rravelers Insurance Company ............. 600 537 550 
' U. S. Fidelity & Guaranty Company ...... 3914 37% 38% 
INTERNATIONAL IN MEXICO CITY: . U. S. Fire Insurance Company ............ 51% 181, 50 
INSURANCE Oficinas de Ultramar de Mexico U. S. Guarantee Company ................:. 75% 71 71% 
S. A. Isabel La Catolica, No. 45, | Westchester Fire Insurance Company ..... 3514 323; 32% 
Mexico, D. F. Phone: Mex. L-1063. 
Best's Oe aatren aa oak sees eenny. N. Y. s gg ge Pan ~— — at Post Office at Albany, N. Y.. 
inder Act of Marc 1879. Subscription Rates: $3.00 Per 
Insurance News gest guiLDING, 75 FULTON STREET, NEW YORK, 7, N. Y. Year in the United States. Publication Date: 10th of the Month Jou 
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i) WHEN FIRES GET TOUGH 
i KIDDE EQUIPMENT GETS TOUGHER! 



































77%, 
471% 
5% 
; 53s 
281% 
Cee HEN tough fires spring up—the fast-moving ones that break out in flam- 
= mable liquids (Class B); the hard-to-get-at kind that start in electrical Kidde Kills 
26% q —] 
oe equipment (Class C)—the Kidde portable or hose reel system acts fast to Tough 
ms knock them down—and out! Fires 
22% 
135° Ordinary water-type extinguishers can’t control these tough fires. But the PROCESS ROOMS 
100% Kidde portable shoots out a cloud of carbon dioxide gas, forming a heavy OVENS 
53% ° . SPREADERS 
2% blanket that smothers the flames. Then the dry, inert, non-toxic gas merely aniee 
85 ‘ _— ‘ ° ° 
12% evaporates...leaving valuable liquids uncontaminated, electrical equipment mensanenam 
33% 5. ae P . : 
5% undamaged. This Kidde method is recognized as one of the speediest, cleanest MIXERS 
23% : . 
7% and safest fire-fighters in use today. COATERS 
79% 
48% ; ; : TRANSFORMERS 
341 It’s smart to check on tough fire areas in your own plant. Does the accom- Ow TANKS 
117 ; 
E panying list of typical hazards suggest places that still need AGITATORS 
38% safeguarding? If it does, call in a Kidde representative— WASHING TRAYS 
50 © 5 if 
71% you'll find him wise when it comes to fire protection. Drop CONTROL etd 
aM : 
us a line. we 
y, N.Y. 
ae: The word “Kidde” and the Kidde seal are trade- morks of Walter Kidde & Company, Inc. 
e 














Walter Kidde & Company, Inc. - 140 Cedar Street - New York 6, N. Y. 











Sell 


“Keep-a-roof-over-your-head 


INSURANCE 


The housing shortage is now more aggra- 
vated than ever and becoming progressively 
worse due to war conditions. Houses are be- 
ing bought almost as quickly as offered for 
sale. It is a seller's market. There are now 
many more new owners than ever before, 
for everyone realizes the value of a roof over 
his head these days. 

These new owners—and many old ones, 
too—will gladly welcome your telling them 
about RENT & RENTAL VALUE INSURANCE. 
It is up to you to provide them with this 
“Keep-a-roof-over-your-head”” Insurance in 
line with today’s trend to see that insured 
have protection against ALL insurable haz- 
ards of loss—the BEST kind of modern 
agency service possible. 

IT IS ALSO WELL TO REMEMBER A RE- 
CENT NATIONAL SURVEY SHOWED THAT, 
ONLY 24 OUT OF THE 1200 POLICYHOLD- 
ERS WHO WERE INTERVIEWED, CARRIED 
RENT & RENTAL VALUE PROTECTION! 


There are various methods of soliciting this 
coverage. So that you may choose the one 
best suited to your agency requirements, 
write for a copy of our explanatory broadside 
giving complete information. 


Of course, the really important thing to do 
is to solicit this business NOW] 


i 


North British and Mercantile 
Insurance Company Limited 


The Pennsylvania Fire Insurance Company 


The Commonwealth Insurance Company 
of New York 


The Mercantile Insurance Company 
of America 


The Homeland Insurance Company 
of America 


150 William Street, New York 8, N. Y. 


New York 
Detroit 


Philadelphia Boston 
Chicago 


San Francisco 











BEST’S STOCK INDEX 





1939 1804 1935 19960 1937 1938 1938 ™_o 801) 1—s 0a nn | 


* Based on Standard & Poor’s daily stock price indexes of 50 industrial, 
20 railroad and 20 public utility stocks combined. 


Casualty Fire 

1943 1944 1945 1943 1944 1945 

yam. B60 326.7 356.8 377.8 185.7 189.4 203.2 

Feb, 2... 0: 327.5 352.4 389.5 189.0 189.5 2117 

i eee 330.6 348.6 375.8 193.8 190.8 2054 
Apr. 30...... 331.2 344.7 193.5 188.4 
May 3t....0. 338.1 349.3 197.2 191.0 
: ETRE 347.5 347.9 201.1 192.1! 
|” “Gt Serer 355.8 350.6 199.9 193.0 
Pg. 30.2.2 356.1 351.1 201.8 197.6 
SS ee 363.0 350.4 203.8 192.9 
i. Seer 359.2 354.1 202.0 197.7 
oa. SE 348.1 361.9 191.6 196.2 
ae are 349.6 363.4 192.9 195.0 





HE broad advance in fire and casualty insurance 

shares during January and February came to an 
abrupt halt in March with virtually all issues selling 
off to levels established at the end of January. This 
was due to the general market reaction rather than to 
any developments in the insurance field. Our index 
of fifty fire stocks closed the month of March at 205.6, 
off nearly 3%, while the index of twenty casualty 
stocks was down 31%4% to 375.8. 


Fire Companies 


In the fire field, declines of just over 6% were regis- 
tered by Federal, Fidelity-Phenix, Great American, 
Hanover, Home, Phoenix and Westchester, while Re 
insurance Corporation of New York ran distinctly 
counter to the trend by advancing from 45% to 5%,4 
gain of better than 10% and St. Paul rose from 74% 
to 791%4, a gain of 6%. 


Casualty Companies 


In the casualty field, American Re-Insurance, Excess 
and Seaboard Surety were the only stocks to show 
gains with Maryland Casualty, Aetna Casualty amd 
Standard Accident registering the largest declines. 


BEST'S FIRE AND CASUALTY NEWS 








onger hours of typing 


under wartime conditions 
have brought out the 
true worth of many a typewriter. 
Clarity of “write,” casy action, 
speed, and freedom trom 
break-downs — these 
qualities of the Smith-Corona 
have earned it a top 

~— reputation for efficiency. . . 

| r 
and a soft spot in the 
affections of thousands of 


hard-pressed secretaries. 


SMITH-CORONA 
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VARI-TYPER saves money 


.. this free folder tells how 


Sree Vari-Typer Composing Machine is un- 
doubtedly one of the most important tools 
for American business developed within re- 
cent years. It earns this distinction by 
contributing a faster, more economical way 
to handle printing and duplicating composi- 
tion. Because of Vari-Typer’s remarkable 
record for savings, thousands of business 
organizations have accepted Vari-Typer 
as the only way to produce certain kinds 
of paper work, the best way to produce 
many others. 

This folder explains how Vari -Typer 
accomplishes its amazing economies in 
printing and duplicating. 

To appreciate Vari-Typer’s possibilities 


for you, consider its changeable types. 


TEXT COPY SET ON VARI-TYPER 







More than 600 different styles and sizes 
of types all work in one machine. Think 
for one minute that Vari-Typer composes a 
BOLD FACE TYPE LIKE THIS, and with a 
twist of the wrist, it composes TJHIS, OR 
THIS, OR TH/S, OR THIS. Now add foreign lan- 
guages, special chemical, library, tariff, 
mathematical, types in different sizes and 
styles and you have part of the story of 
Vari-Typer’s versatility. 

It is this wide variety of types which 
enables Vari-Typer to produce printed 
effects. As any competent typist can 
operate Vari-Typer in your own office, she 
can produce all kinds of paper work for 
various departments, quickly, efficiently 


at very low cost. 
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Y NEWS 





RE-ADJUSTMENT OF 
HOLLAND'S INSURANCE 
INTERESTS 


HE NETHERLANDS (Civil 

Affairs Organization in Hol- 
land’s liberated provinces has ap- 
pointed an advisory committee to 
disentangle the confusion reigning 
in the insurance field, and to bring 
to an end the uncertainty existing 
in the liberated area regarding the 
fate of insurance policies in which 
German companies are directly or 
indirectly involved. It is believed, 
for instance, that the participation 
of Dutch insurance companies 
which had arranged for insurance 
with German companies, has been 
greatly curtailed since the liberation 
of the southern section. It is also 
assumed that all insurance on prop- 
erty in the liberated area has been 
cancelled in line with the general 
Nazi policy. As a result, a great 
number of persons and objects are 
now only covered partially, if at all. 

Apart from some provincial in- 
surance companies there is no in- 
surance market in the free prov- 
inces and arrangements had, there- 
fore, to be made for cases where 
insured property was covered only 
by companies in the occupied area. 
The major offices in Rotterdam and 
Amsterdam are, of course, out of 
reach, and the three southern 
provinces are entirely dependent 
upon themselves in regard to the 
insurance business. Because of this 
lack of insurance many risks have 
remained uncovered. 

One of the most important tasks 
of the new advisory committee 
will be to negotiate with the London 
insurance market and to provide the 
opportunity of transferring to Lon- 
don risks now “insured in Ger- 
many.” This, however, will meet 
with some difficulty, both as a con- 
sequence of existing currency regu- 
lations and of the lack of communi- 
cation with insurance companies 
in the German-held cities. As a first 
step, the advisory committee will 
arrange for insurance of transpor- 
tation and inland navigation com- 
panies. A “pool” of all Netherlands 
insurance companies in Belgium has 
also been planned, while a commit- 
tee for life insurance companies has 
been set up in the liberated Dutch 
town of Tilburg. 
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Why IS A POSTAGE STAMP? 


That’s right—to mail a letter! And there’s 
no better way than by the Postage Meter—in 
your own office . . . The Postage Meter prints 
any stamp value, as and when you want it— 
seals envelopes, too—fast .. . holds any amount 
of postage for any kind of mail—including air 
mail, special delivery, parcel post; theftproof, 
foolproof, accounted for . . . speeds your mail 
through the postoffice to earlier trains and 
planes, because metered mail needs no canceling, 
no postmarking. There’s more than meets the 
eye in this postage stamp ...as thousands of 
fortunate firms now know, as thousands more 
will know when our war job is done. Meantime, 
for an interesting booklet, write today to 


PITNEY-BOWES 


Postage Meter Co. 
3083 Pacific Street, Stamford, Conn. 
" In Canada: Canadian Postage Meters, Ltd, 























$-O-S S-O-S S-O-S 
A BOILER IN NEED OF HELP 


Boilers and other power equipment have had a rough 
time of it in late years. They’ve been worked hard, 
pushed by the need for war production. They need 
the benefit of planned inspections, such as those made 
by Hartford Steam Boiler. 


Recognizing this situation, many insurance agents 
are cashing in on the income derived from writing 
Hartford Boiler and Machinery policies. Are you one 
of them? Have you found, as they have, that the Spe- 
“cial Agent of Hartford Steam Boiler in the territory can 
and does give practical assistance to an agent in getting 
risks on his books and keeping them there? 


Hartford Steam Boiler has the largest field staff of 
specialists in the country (both Special Agents and 
Inspectors) whose work is solely power-plant protec- 
tion. This staff draws upon the experience acquired 
by the Company in seventy-nine years of concentrating 
on this one specialized line. From this comes the extra 
values of Hartford Steam Boiler insurance. 


Wouldn’t you like to increase your agency income 
by putting more Boiler and Machinery business on your 
books? If so, call in your Hartford Steam 
Boiler Special Agent and get a plan 
started. There'll never be a better time 
than now. 


The Hartford Steam Boiler Inspection 
and Insurance Company e Hartford, Conn. 


For Power-plant Insurance, It Pays to Choose the Leader 














COMPANY DEVELOPMENTS 


SUMMARY of the insurance company developments 
throughout the United States and Canada in recent months 
appears hereafter. This summary includes notices of examina- 
tions conducted, and also new, licensed and retired companies, 


COLORADO 
Examined 
Fidelity Protective Mutual Ins. Co. .......... Denver, Colo, 
CONNECTICUT 
Licensed 
Ideal Mutual Insurance Company 
FLORIDA 
New Company 
Broward Surety Company 
GEORGIA 
Licensed 


Finnish Mutual Fire Insurance Co. ........... Calumet, Mich, 
Quaker City Fire & Marine Ins. Co. ....... Philadelphia, Pa, § 
IOWA 
New Company 
Maplecrest Mutual Insurance Co. ............. Wellman, Iowa } 
KANSAS 
Licensed 
Norwich Union Indemnity Company ...... New York, N. Y. 
MISSOURI 
Examined 
Cooperative Casualty Company ............... St. Louis, Mo. 
Globe Mutual Insurance Company Kansas City, Mo. 
Public Mutual Casualty Company ............. St. Louis, Mo. 
NEBRASKA 
Licensed 
Pilgrim Mutual Insurance Co. ............ Cedar Rapids, Ia. 
Examined 
Woodmen Accident Company .................. Lincoln, Neb. 
Woodmen Central Assurance Co. .............. Lincoln, Neb. 
NEW JERSEY 
Licensed 
Ideal Mutual Insurance Co. ............... New York, N. Y. 
NORTH DAKOTA 
Licensed 
City of New York Insurance Co. .......... New York, N. Y. 
OHIO 
Examined 
Hospital Care Corporation Cincinnati, Ohio 
Hospital Service Assn. of Licking County ..... Newark, Ohio 
PENNSYLVANIA 
Incorporated 
Philadelphia Title Insurance Co. ........... Philadelphia, Pa. 
License Suspended 
National Commercial Mutual Fire Ins. Co. .. Philadelphia, Pa. 
Examined 
Boyertown Mutual Fire Insurance Co. ....... Boyertown, Pa. 
Commonwealth Mutual Fire Insurance Co. ...Harrisburg, Pa. 
Farmers Mutual Assistance & Fire Ins. Co. ...Robesonia, Pa. 
Frankford Mutual Fire Insurance Co. ...... Philadelphia, Pa. 
Hospital Service Association of Pittsburgh ....Pittsburgh, Pa. 
Protection Mutual Fire Insurance Co. ........ Pittsburgh, Pa. 
Retailers Mutual Fire Insurance Co. ......... Harrisburg, Pa. 
Schuylkill Valley Mutual Wind, Storm and 
RAE EE ownvewivccds<b ces seanknes Reading, Pa. 
SOUTH CAROLINA 
Licensed 
American Aviation & General Insurance Co. ....Reading. Pa. 
N. J. Manufacturers Casualty Ins. Co. ....... Trenton, N. J. 
WASHINGTON 
Licensed ; 
Planet Insurance Company Detroit, Mich, 
Northwestern National Casualty Co. ........ Milwaukee, Wis. 


New York, N. Y, 
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ANOTHER DELAYED ALARM! 


A BOX AT EVERY FIRE HAZARD WILL HELP 
PREVENT FIRE DISASTERS 


THE GAMEWELL COMPANY 


Newton Upper Falls, Massachusetts 


In Canada: Northern Electric Company Ltd.—Montreal 
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UNITED STATES RESOURCES 
AS OF DECEMBER 31, 1944 


SURPLUS TO POLICYHOLDERS 
(Includes Capital) 








bias ADMITTED poe 
lished ASSETS LIABILITIES CAPITAL Basis Dec. 31, 1944 
1896 American & Foreign Insurance Company . . . $ 8,909,502 $ 3,385,066 $1,500,000 $5,524,437 $ 5,741,045 
1863 The British & Foreign Marine Ins. Co., Ltd.; .  . 5,937,391 3,115,027 500,000 2,822,365 2,970,620 
1911 Capital Fire Insurance Company of California . ES 2,821,757 771,467 1,000,000 2,050,290 2,144,124 
1922 Eagle Indemnity Company . ... . . . 13,844,077 11,344,077 — 1,000,000 2,500,000 2,921,046 
1908 Federal Union Insurance Company . . . . . 4,200,191 1,838,174 1,000,000 2,362,017 2,485,488 
| 1911 Globe Indemnity Company . . .'. . ; . 51,812,622 39,312,622 2,500,000 12,500,000 14,474,985 
1836 The Liverpool & London & Globe Ins. Co. Ltd.+ . 22,875,043 14,868,660 500,000 8,006,383 8,575,989 
1811 The Newark Fire Insurance Company . . . . 12,839,282 5,933,675 2,000,000 6,905,607 7,293,546 
1891 Queen Insurance Company of America. . . . 29,369,542 15,466,917 5,000,000 13,902,625 14,784,875 
1919 RoyalIndemnity Company . . . . . . . 48,758,898 38,758,898 2,500,000 10,000,000 11,856,842 
1845 Royal Insurance Company, Ltd.tj . . . . . 26,709,063 15,981,001 500,000 10,728,062 11,353,390 
1924 The Seaboard Insurance Company . . . . . 1,998,569 691,055 600,000 1,307,513 1,385,624 
1896 Star Insurance Company of America . . . . 7,712,627 4,285,579 1,000,000 3,427,048 3,655,879 
' 1860 Thames & Mersey Marine Insurance Co., Ltd. . 3,696,143 1,935,892 500,000 ~—=1,760,251 _—‘1,838,170 
alert ree eng te crest an ern 


ROYAL- LIVERPOOL GROUP 
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*** State authorities and the business of insurance 
have been granted a breathing spell—time in which to 
adjust state regulation to the altered situation growing 
out of the decision of the Supreme Court in the South- 
Eastern Underwriters Association case. The magnitude 
of the problem and its urgency cannot be overestimated. 
The business of insurance is now under dual control 
and in the working out of the balances between federal 
and state authority lie the answers to the direction 
supervision of the insurance business may take for 
years to come. We review briefly the new federal 
legislation, the Sherman Act and the Federal Trade 
Commission Act to outline some of the major problems 
faced by state authorities and the insurance business in 
the editorial A Breathing Spell, on page 17. 


*wkk Each year we review the operating results of a large 
group of fire and casualty companies writing between 
90% and 95% of the business underwritten by the stock 
companies. This preliminary survey indicates that both 
classes of carriers wrote net premiums which reached 
new highs in 1944. Casualty profits continued at nearly 
as high a rate as in the last few years, but the fire 
companies reported a statutory underwriting loss, the 
first since 1926. We show all operating figures and ratios 
before federal taxes and list the tax item separately. 
This does away with the distortion of the expense ratios 
by placing operating figures on a basis comparable with 
other years and with other companies, no matter how 
the tax item is reported in the annual statement or 
whether the company incurs excess profits taxes or not. 
Because of restrictions on the use of paper, we are not 
reprinting the 15 pages of comparative results in the 
News which we have already forwarded to our service 
subscribers as part of our Weekly Bulletin Service. 


*** On the international stage the problem of winning 
the war begins to merge with the problem of winning 
the peace. It seems sensible that members of the in- 
surance family should begin to think of their part in 
the establishment of a permanent peace and in the 
maintenance of those ideals for which this war is being 
fought, according to the president of one of our leading 
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life insurance companies. There should be competition 
in insurance but it should be the competition of players 
on the same team, of soldiers in the same army, all 
working toward a common objective. That objective 
is the combating of the demand by mistaken idealists 
for security achieved through state collectivism instead 
of individual effort, as outlined in the article Winning 
the Peace, on page 27. 


*** It may be said that the automobile casualty insur- 
ance business has just marked the end of an era. 
Agents are privileged right now to look forward to 
greater opportunities than they have ever enjoyed. It 
should be their immediate purpose to consolidate their 
present position and employ all their resources and 
ingenuity to be ready for the vast new field ahead, 
according to the author of Postwar Auto Outlook, on 
page 31. Another slant on the automobile situation, 
more particularly the fire end of the business, and the 
possibilities of closer relationship between insurance 
agents and banks is outlined in Opportunity Unlimited, 
on page 35. 


xxx Tong ago, manufacturers found it to their advan- 
tage to consult with retailers and large consumers before 
building their products to ascertain what was wanted so 
that their products would be more acceptable and find a 
greater market. A leading insurance manager applies 
this principle to the insurance business in general and 
to dishonesty insurance in particular in the article on 


page 41. 


**k* Many of us agree that insurance for everybody 
against unemployment, sickness, hospitalization, old age 
and death is a desirable goal, but there are too many who 
think they can reach this goal by waving blueprints, 
more or less hastily drawn, and including many features 
inimical to sound economic progress. Nowhere is the 
danger of building the future welfare of our country 
upon the shifting sand of wishful thinking more obvious 
than in the field of government compulsory social insur- 
ance, as outlined in Foundation for Social Security, on 
page 45. 


**xk Underwriters and agents throughout the insurance 
business have expressed the opinion that insurance should 
either be able to give satisfactory answers to all reason- 
able questions submitted by responsible groups of insur- 
ance buyers or else alter the practices in the business. 
The director of the Business Development Office answers 
some questions asked by a prominent group of insurance 
buyers under the heading Buyers’ Quest:ons, on page 49. 


**x* Forgery insurance has always seemed distant and 
abstract as such losses are much less spectacular than a 
fire, a burglary, or a hold up, and many are even hushed 
up because the victim was embarrassed to have it known 
that he was lax. Although there is little romance in 
forgery, every agent may profit from Have You Con- 
sidered Forgery? on page 59. 
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Feel sorry for office managers of 
fire insurance companies who report 
to 48 states, the Federal government 
and their management . . . with dozens 
of routine reports every month, 24 
separate annual reports every year end 
...-Special reports for underwriters, for 
salesmen, by states, by agencies and 
classes of business . . . reports on 
hundreds of classifications for rating 
purposes, on unearned premiums, on 
reserves and losses—and many other 
particulars too numerous to mention! 


‘Two years ago, one of these big 
companies called in McBee. After a 
comprehensive study, the McBee man 


set up new simplified and streamlined 


Se Wea 






routines that speeded up information, 
saved time and expense. One Waxspot 
form took care of 25 items formerly 
carried on several forms. The Keysort 
record cards now carry original records, 
are used regularly for infinite statistical 
classifications. And today: 

With all the men employees gone, 
many experienced girls doing war 
work, the office staff is all-girl, and 
smaller than before. New girls average 
a week in learning their new jobs. 
Reports are issued earlier, with less 
effort. Year end jobs that used to take 
four months are washed up in two. 
Some $15,000 is saved... And the 
office manager even has time to show 
visitors his system! 


‘ 


THE McBEE COMPANY 


SOLE MANUFACTURERS OF KEYSORT 
295 Madison Ave., New York 17, N.Y... Offices in principal cities 








MONTHLY 
FIRE LOSSES 


IRE losses in the United States as 

estimated by the National Board 
of Fire Underwriters continue to re. 
flect a sharp upward trend. Losses 
in February were computed at $41, 
457,000, an increase of $3,177,0M 
or 8% over the same month of 1944 
and represented the third consecv-. 
tive month in which fire losses have 
exceeded the $40,000,000 level. 

For ‘the twelve months ended 
February, 1945, fire losses aggre. 
gated $433,008,000 as against $396, 
179,000 for the similar period ended 
February, 1944. The rising trend of 
losses is better illustrated by com- 
parison with experience over the ten 
years 1933 to 1942 inclusive, when 
fire losses averaged slightly less than 
$300,000,000 annually. Compared 
with this average, the current annua! 
total reflects a rise of 44%. 

A comparative table of monthly 
fire losses for the years ended Feb- 
ruary, 1945 and February, 1944 fol- 
lows: 





1944 1943 
a ee $39,084,000 $39,214,000 
| 34,746,009 34,241,000 
eee 32,815,000 29,297,000 
OE eee 30,555,000 26,854,000 
| eee 32,706,000 25,016.00) 
Aueast 2.665: 30,618,000 29,193,000 
September 31,448,000 26,488,000 
October ..... 32,173,009 29,651,000 
November 33,847,000 31,647,000 
December 48,694,000 47,716,000 

1945 1944 
January ..... 44,865,000 38,572.00) 
February 41,457,000 38,280,000 
Totals . $433,008,000 $396,179,000 


AUTO FINANCIAL 
RESPONSIBILITY BILLS 


HE new automobile financial 

responsibility law which passed 
both branches of the Maryland 
General Assembly last month _ has 
been signed by the Governor. Pro- 
visions of the law, similar to those 
of other states, become effective 
January 1, 1946. 

A similar bill has passed both 
branches of the Minnesota legisla- 
ture and it is anticipated will be 
signed by the Governor. The bill 
was backed by the state Bar asso- 
ciation and the state safety council. 
Our usual concise digest of the stat- 
utes are available in pamphlet form. 
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going, too, for your clients if their policy 
isn’t big enough to cover their fire loss, 


Don’t send a small policy to do a big job. 
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; TATE authorities and the business of Insurance 


has been granted a breathing spell—time in which 

to adjust state regulation to the altered situation 
srowing out of the decision of the Supreme Court in 
the South-Eastern Underwriters Association case. That 
the adjustment will be difficult is generally conceded 
and was ably pointed out by Justice Jackson in his 
dissenting opinion when he said, ‘““The Court’s decision 
at very least will require an extensive overhauling of 
state legislation relating to taxation and supervision. 
The whole legal basis will have to be considered. What 
will be irretrievably lost and what may be salvaged no 
one now can say, and it will take a generation of litiga- 
tion to determine.” 

The magnitude of the problem and its urgency can- 
not be overestimated. The moratorium period will prove 
all too short unless all interests in the business cooperate 
to work out a unified program of state regulation within 
the framework of federal legislation. While this is 
primarily a problem for the state authorities, it is the 
insurance business which is the subject of the regula- 
tion, and unless all branches of the business cooperate 
bwith the state administrators to formulate a sound 
workable program, the business may face endless litiga- 
tion and ultimately full centralized federal control. 


First Chapter Closed 


President Roosevelt in signing the compromise in- 
surance anti-trust moratorium bill closed the first chap- 
ter in federal regulation of the business of insurance. 
By this action the McCarran-Ferguson Bill (S. 340) 
became Public Law No. 15, the first federal statute 
specifically applicable to insurance. However, there are 
several federal laws which became applicable to insur- 
ance when it was declared commerce in the S.E.U.A. 
decision last June, most important among them being 
the Sherman Act, Clayton Act, Federal Trade Commis- 
sion Act, Robinson-Patman Act, National Labor Rela- 
tions Act, Fair Labor Standards Act and Merchant Ma- 
rine Act. Significantly, all of them are specifically 
mentioned in the new federal insurance bill. 

The business of insurance is now under dual control 
and in the working out of the balances between federal 
and state authority lie many of the most difficult prob- 
lems faced by the industry and its future course for 
years to come will be determined by the decisions and 
action taken within the next few years. 

The regulation of commerce among the several states 
isone of the powers conferred upon the federal govern- 
ment by the Constitution. It is, therefore, beyond the 
power of Congress to delegate its authority over inter- 
state commerce to the states. However, the states are 
not denied the power to regulate commerce. In fact, 
through normal exercise of their police power, states 
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have been upheld in their right to regulate interstate 
commerce which is local in character and when such 
regulation does not contravene existing federal law 
nor unduly burden commerce among the states. On 
the other hand, the federal government may exert 
authority over local activities which affect interstate 
commerce; thus, there is considerable overlapping of 
authority with the respective spheres of control defined 
by decisions of the Supreme Court. 

Because of the conflict in authority between the fed- 
eral government and the states, it is essential for the 
welfare of the business and its policyholders that regu- 
latory authorities work toward minimizing the conflicts 
and toward a common purpose, proper yet not burden- 
some control of insurance. Congress has taken the 
first step and has made a sincere effort to aid the states 
to establish effective regulation. Just how far Congress 
has gone and just what the states must now do can 
best be visualized by a brief review of Public Law 
No. 15. 


Public Law No. 15 


Section one of the new federal insurance legislation 
provides that continued regulation of insurance by the 
states is in the public interest and that silence on the 
part of Congress shall not be construed to bar the states 
from regulation or taxation of the insurance business. 
This section is important because of the doctrine es- 
tablished by court decisions holding that failure of 
Congress to regulate implies that it is the will of Con- 
gress not to regulate. 

Section two (a) provides that the business of in- 
surance, and every person engaged therein, shall be 
subject to the laws of the several states which relate 
to the regulation or taxation of such business. Here 
Congress not only exercises regulation through the 
principle frequently called “Congressional permission,” 
but goes a step further to actually implement state law 
under the principle of “Congressional collaboration.” 


The Intent of Congress 


Section two (b) provides that no act of Congress 
shall be construed to invalidate, impair, or supersede 
any law enacted by any state for the purpose of regu- 
lating the business of insurance, or which imposes a 
fee or tax upon such business, unless such act specifi- 
cally relates to the business of insurance: Provided, 
that after January 1, 1948, the Sherman Act, Clayton 
Act and Federal Trade Commission Act shall be ap- 
plicable to the business of insurance “to the extent that 
such business is not regulated by state law.” 

This last phrase is not entirely clear and the intent 
of Congress is difficult to ascertain as divergent views 

(Continued on the next page) 
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were expressed when the bill was debated. However, 
President Roosevelt when he signed the bill said, “After 
the moratorium period the anti-trust laws and certain 
related statutes will be applicable in full force and 
effect to the business of insurance, except to the extent 
that the States have assumed responsibility for the 
regulation of whatever aspect of the insurance business 
may be involved. It is clear from the legislative history 
and language of this act, that the Congress intended 
no grant of immunity for monopoly or for boycott, 
coercion or intimidation. Congress did not intend to 
permit private rate fixing, which the Anti-Trust Act 
forbids, but was willing to permit actual regulation 
of rates by affirmative ‘action of the states.” 


Section three states that until January 1, 1948 the 
Sherman Act, the Clayton Act, the Federal Trade Com- 
mission Act and the Robinson-Patman Act shall not 
apply to insurance but nothing contained in the Act 
shall render the Sherman Act inapplicable to boycott, 
coercion or intimidation. 


Section four states that nothing in the Act shall be 
construed to affect in any manner the application to 
insurance of the National Labor Relations Act, Fair 
Labor Standards Act or Merchant Marine Act. 


Importance of the Sherman Act 


Most of the discussion of federal acts applicable to 
insurance has centered on the Sherman Act because it 
prohibits, among other practices, collaboration in price 
fixing which in the field of insurance means rate mak- 
ing. In the eyes of the law, collaboration is illegal even 
though it may be found to be in the public interest. 
Because of the importance of the Sherman Act, it is 
desirable to review briefly why it was enacted and 
what it is. 


Between 1882 and 1887 a number of trusts had been 
created and very general alarm \was voiced against 
this trend toward industrial monopoly. In 1888 both 
of the leading political parties referred in their plat- 
forms to the dangers inherent in trusts, and demanded 
action. The opposition to trusts crystallized in 1890 
in the passage of the Sherman Act. Some twenty 
years later Justice Harlan summarized the situation 
as follows: “All who recall the condition of the country 
in 1890 will remember that there was everywhere, 
among the people generally, a deep feeling of unrest. 
The Nation had been rid of human slavery—fortu- 
nately, as all now feel—but the conviction was universal 
that the country was in real danger from another kind 
of slavery sought to be fastened on the American people, 
namely, the slavery that would result from aggregations 
of capital in the hands of a few individuals and cor- 
porations controlling, for their own profit and ad- 
vantage exclusively, the entire business of the country, 
including the production and sale of the necessaries of 
life.” 


With that background, it is small wonder that many 
in the business cannot conceive of it applying to insur- 
ance. Insurance is not a monopoly or a trust but is 
highly competitive and one of the most regulated busi- 





nesses in the country. But insurance is now held tp 
be commerce, and under the Constitution, commerg 
among the states is subject to federal regulation ang 
one of the federal regulatory statutes is the Shermay 
Act. 

Section one of the Sherman Act declares illegal 
every contract, combination in the form of trust or 
otherwise, or conspiracy, in restraint of interstate o 
foreign commerce; and provides a penalty. Section 
two is directed against monopolizing, or attempting t 
monopolize, any part of the trade or commerce among 
the several states, or with foreign countries; and pro- 
vides a penalty. 


Subsequent Anti-trust Legislation 


The Sherman Act was the first and only important 
anti-trust legislation applying generally to industry 
until 1914. The Democratic party in the summer oj 
1912 nominated Woodrow Wilson and adopted a plat. 
form promising war on industrial monopoly. The plat- 
form stated, “a private monopoly is indefensible an¢ 
intolerable,” and demanded the enactment of such addi- 
tional legislation as might be necessary to make it im. 
possible for a private monopoly to exist in the United 
States. 

Several bills were introduced but finally after much 
debate and many compromises the Federal ,Trade Com. 
mission Act and the Clayton Act were adopted. 

The Federal Trade Commission Act provided for 
the creation of a commission of five members to be 
appointed by the President, with the advice and con 





sent of the Senate. The principal powers of the com- 
mission may be classified under two heads: One, in- 
vestigation ; two, the prevention of unfair methods of| 
competition in commerce. 


Federal Trade Commission Powers 


summarized as follows: 

(1) To gather information and investigate from] 
time to time the organization, business, conduct, prac-, 
tices and management of any corporation engaged in| 
commerce (except banks and common carriers), and| 
its relation to other corporations and to individuals, 
associations and partnerships. 

(2) To require, by general or special orders, the 
filing in such form as the commission may prescribe, 
annual or special reports, or answers in writing to 
specific questions, furnishing to the commission such 
information as it may require regarding the organiza- 
tion, business, conduct, practices, management and their 
relation to other corporations, partnerships and individ-! 
uals. 

(3) To classify corporations from time to time and, 
to make rules and regulations for the purpose of carry- 
ing out the provisions of the act. 

(4) Upon the direction of the President or either’ 
House of Congress to investigate and report the facts 
relating to any alleged violations of the anti-trust acts 
by any corporation. 

(5) Upon the application of the Attorney-Generd 
to investigate and make recommendations for the te 


| 
r . . . 
rhe powers of investigation are broad but may be| 
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adjustment of the business of any corporation alleged 
to be violating the anti-trust acts in order that the 
corporation may thereafter maintain its organization, 
management and conduct of business in accordance 
with law. 

(6) Upon the request of the court, and as a master 
in chancery, to ascertain and report an appropriate 
form of decree in any suit in equity brought under the 
direction of the Attorney-General as provided in the 
anti-trust acts. 

(7) To make public from time to time such portions 
of the information obtained by it as it shall deem 
expedient in the public interest; and to make annual 
and special reports to Congress, and to submit there- 
with recommendations for additional legislation. 

The commission has additional powers including 
access to the documentary evidence of any corporation 
being investigated or proceeded against, and in addition 
to its broad powers of investigation, the commission 
has power over unfair methods of competition. The 
commission is directed to prevent persons, partnerships 
or corporations (except banks and common carriers) 
from using unfair methods of competition in commerce. 


The Clayton Act 


While the Federal Trade Commission Act is a uni- 
fied measure (it creates a trade commission and outlines 
its powers and duties), the Clayton Act deals with a 
wide range of matters, a number of which hardly be- 
long in an anti-trust measure. Its leading provisions 
may be summarized under three headings: first, a set 
of positive prohibitions dealing with local price dis- 
crimination, tying contracts, holding companies and 
interlocking directorates; second, remedies; and third, 
labor provisions. The purpose of the positive pro- 
hibitions, according to the Senate Judiciary Committee, 
was to “make unlawful certain trade practices which, 
as a rule, singly and in themselves, are not covered by 
the Sherman Act, and thus, by making these practices 
illegal, to arrest the creation of trusts, conspiracies, and 
monopolies in their incipiency and before consumma- 
tion.” 

This brief summary of some of the existing federal 
legislation that will become applicable to the business 
of insurance after January 1, 1948 “to the extent that 
such business is not regulated by state law” seems to 
us conclusive evidence that every effort should be 
exerted to work out reasonable and adequate state 
legislation. Just as the definition of commerce has 
been stretched and stretched until it includes insurance 
so has the definition of monopoly been stretched until 
it pretty obviously includes collaboration on rates, prac- 
tices, policy forms and other established practices of 
the insurance business. 

The special committee on federal legislation of the 
National Association of Insurance Commissioners con- 
siders that effective state regulation is required if state 
regulation is to be preserved. This reasoning is based 
on the premise that the word “regulated” as used in 
the federal statute has a very definite meaning and 
contemplates not mere permissive action uncontrolled 
by state authorities but affirmative, effective regulation 
of the type described by President Roosevelt in his 
letter of Jaunary 2, 1945 to Senator Radcliffe and re- 
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iterated in the President’s memorandum made public 
at the time he signed the bill. 

There are others who reason with the attorney for 
the National Bureau of Casualty and Surety Under- 
writers that the Supreme Court might well say that 
in an Act so obviously designed to heip states regulate, 
the word “regulated’’ means merely the expression by 
a state of its own public policy; and that if it is the 
expressed public policy ot a state that certain phases 
of insurance be regulated strictly, others be regulated 
loosely and still others be not regulated at all, that 
state has regulated the business of insurance. 

1f this latter reasoning is followed, it must be fol- 
lowed with caution as the new federal insurance legis- 
lation cannot authorize states to exceed their consti- 
tutional powers regarding the regulation of interstate 
commerce. 


Corrective State Legislation 


So far, most of the corrective state legislation at the 
current legislative sessions has been aimed at eliminat- 
ing discrimination in state taxes between domestic and 
foreign carriers. Some progress has also been made on 
rating bills. A casualty and surety rating bill prepared 
by the Association of Casualty and Surety Executives 
and the National Association of Mutual Casualty Com- 
panies has been enacted in a few states and its sponsors 
believe it may be adopted by ten states in all before 
the end of the current legislative sessions. This bill 
(Printed in Best’s INsuRANCE News for March with 
clarifying amendments printed on page 62 of this 
issue) embodies a careful balancing of state and 
federal power, recognizes the necessity of a high degree 
of national uniformity in rating plans and practices, 
yet provides flexibility through broad powers of ad- 
ministration. 

The advantages of continuing state regulation of the 
business of insurance have been outlined so many times 
and are so generally accepted that there is no need to 
repeat them. here. State regulation can be made to work 
within the framework of the federal legislation, and 
it is up to the leaders in the business and the states to 
provide effective state regulation. Should the states 
fail, there is no alternative but centralized federal con- 
trol. Because of the very nature of the insurance busi- 
ness, this control would go beyond the federal statutes 
outlined above and probably take the form of a special 
commission, modeled on the form of the Interstate 
Commerce Commission, the Federal Trade Commission 
or the Securities and Exchange Commission. Between 
the current legislative sessions and the expiration of the 
moratorium on January 1, 1948 a staggering amount of 
work remains to be done and its accomplishment will 
not be made easier by the postwar reconversion prob- 
lems we will face. All interests in the business, life, 
fire and casualty, stock and mutual, companies and pro- 
ducers, must get together in full cooperation with state 
administrators to work out a unified program or be 
faced with many years of uncertainty, bickering and 
endless litigation. Now is the time for enlightened 
leadership on the part of the state insurance commis- 
sioners backed by the united weight of the insurance 
business. 
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1943 1944 Change 
Total Admitted Assets ..... $2,753,690 $2,993,148 +8.7% 
Policyholders’ Surplus . 1,593,941 1,706,571 +7.1% 
Game MOSOTVES ......6....5. 239,370 287,845 +20.3% 
Unearned Premiums ....... 857,884 940,777 +9.7% 
Net Premiums Written ..... 976,896 1,064,627 +9.0% 
Net Premiums Earned ...... 948,554 981,795 
*Incurred Loss Ratio ...... 52.0 57.0 
{Incurred Expense Ratio . 42.6 41.7 
Combined Ratio ...... 94.6 98.7 
Statutory Underwriting Re- 
De acs iw a a 42,498 —20,550 
Change Prem. Reserve Equity 13,065 33,058 
Net Investment Income 79,880 84,875 
Other Investment Gains or 
a 146,964 132,368 
Federal Taxes Incurred .... 25,891 10,819 
Dividends Declared ..... 69,622 65,544 


* Incurred to premiums earned. ft Incurred to premiums written. 


the operating results of a large group of companies 

writing between 90% and 95% of the fire and allied 
lines of insurance underwritten by the stock companies. 
This preliminary survey for 1944 includes nearly 250 
companies and takes in the figures of all of the fire- 
marine companies included in the comparative tables 
sent to our service subscribers. From these figures we 
estimate that the net premium volume of all stock fire- 
marine carriers approximated $1,135,000,000 in 1944, 
an all-time high for the business. 


Bite eve the end of March each year we review 


Volume Reaches New High 


The 9% rise in premiums underwritten in 1944 re- 
flects a further and accelerated rise in pure fire pre- 
miums (due to record industrial activity, higher values 
and the continued shift to policies written for a term 
of three or five years) as well as moderate increases 
in motor vehicle, ocean and inland marine, extended 
cover and a rather large percentage increase in hail 
business. In the last five years pure fire premiums 
have advanced from less than $40,000,000 to nearly 
$650,000,000, which is still below the average yearly 
writings before the depression. However, considering 
the lower average rates, the insurance in force is much 
greater. Motor vehicle premiums are only about half 
of their 1941 high of $275,000,000, but the recent 
rate increase on collision business should at least sus- 
tain current volume until the manufacture and sale 
of new automobiles can be resumed. Ocean marine 
premiums are only about half of the war-inflated 1942 
writings of $250,000,000, but still three to four times 
normal pre-war business. Inland marine and extended 
cover premiums reached new highs. 
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Stock Fire 


Companies 


Premiums *Loss tExpense Combined 
Year Written Ratio Ratio Ratio 
Se $1,008,830 49.0% 44.1% 31% 
1930. or 909,550 54.0 46.0 100.0 
SAAR re 795,295 . §25 46.9 99.4 
_. are 676,765 53.8 48.7 102.5 
Ee 614,600 44.0 47.9 91.9 
Saas 663,355 43.7 47.3 91.0 
1935 ; 685,670 40.4 47.9 88.3 
1936. . ae 735,985 45.8 47.5 93.3 
1737.. om 802,845 45.9 46.4 92.3 
ae 750,960 46.7 48.4 95.1 
a 799,835 46.8 47.6 94.4 
0, SEP 917,291 49.8 44.6 94.4 
i ee 1,051,526 53.3 42.3 95.6 
1942... ; 1,128,360 59.0 **39.7 98.7 
1943 ce 1,043,835 52.0 **42.6 94.6 
1944 . $1,135,000 57.0 **41.7 98.7 


All figures shown in thousands (last 000 omitted). + Estimated. 
** Before federal income taxes. 


The period of unusually low fire losses experienced 
during the depression years has very definitely termi- 
nated with an increase in fire losses which has averaged 
about 16% in each of the last two years and totaled 
nearly $425,000,000 in 1944, highest since 1932. Higher 
fire losses coupled with unsatisfactory experience on 
auto collision, tornado and extended cover business 
boosted the over-all average incurred loss ratio for 
1944 to 57.0%, despite the profitable ocean marine and 
satisfactory inland marine results. Except for the loss 
ratio of 59.0% in 1942, due to war risk ocean marine 
losses, it is necessary to go back nearly 20 years, to 
1926, to find as high a loss ratio in the fire-marine field. 


First Statutory Loss Since 1926 


The stock companies reported a 2% statutory under- 
writing loss in 1944, due to the necessity of establishing 
full unearned premium reserves on the larger volume 
of business, but here again the companies as a group 
had not suffered a statutory loss since 1926. Under- 
writers are looking back to 1926 and the several pre- 
ceding years with some misgivings as the stock fire- 
marine companies in each of the seven years 1920-1926, 
inclusive, reported a statutory underwriting loss which 
for the period amounted to nearly $200,000,000 on a 
very moderate increase in volume. Does this postwar 
experience following World War I carry any implica- 
tions for the impending postwar period? 

One important dissimilarity stems from the greater 
current diversification of business. While the annual net 
pure fire premiums between 1920 and 1926 averaged 
just about the figure the companies wrote in 1944 
they represented three-quarters of the total under- 

(Continued on page 22) 
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1943 1944 Change 
Total Admitted Assets ..... $2,152,928 $2,347,260 +9.0% 
Policyholders’ Surplus ...... 861,742 959,239 +-11.3% 
Loss Reserves ...... are 736,944 803,381 +9.0% 
Unearned Premiums . 435,641 467,200 +7.2% 
Net Premiums Written 1,023,637 1,104,896 +7.6% 
Net Premiums Earned . . 1,036,446 1,068,169 
*Incurred Loss Ratio ...... 53.8 54.3 
tincurred Expense Ratio 36.6 36.1 
Combined Ratio ...... 90.4 90.4 
Statutory Underwriting Re- 
sults . eee 104,876 92,675 
Change Prem. Reserve Equity —4,417 13,615 
Net Investment Income . 47,433 50,408 
Other Investment Gains or 
Eee 43,375 47,325 
Federal Taxes Incurred 55,318 46,406 
Dividends Declared 49,856 53,015 


*Incurred to premiums earned. { Incurred to premiums written. 


panies rose nearly 8% in 1944 to reach an esti- 

mated $1,220,000,000, the highest in the history 
of the business and more than double the volume 
reported in 1933. The steady rise in premium writ- 
ings over the last ten years has brought the total 40% 
above the 1929 pre-depression high, despite decreasing 
rates on almost all lines. The industry thus faces the 
postwar readjustment period with far greater expo- 
sure to loss than it ever before carried. However, the 
industry is in the strongest financial position in its 
history having more than doubled assets, substantially 
increased loss reserves and nearly quadrupled policy- 
holders’ surplus in the last ten years. 


Nex premiums written by the stock casualty com- 


Accident and Health Growth 


Accident and health premiums have increased nearly 
20% in each of the last two years to bring this rapidly 
growing line to nearly one-quarter of all casualty lines 
underwritten. This growth has been under the impetus 


of sales promotion designed to offset shrinkage on_ 


other lines coupled with a tremendous wartime increase 
in group business. Premiums on workmen’s compen- 
sation have doubled in the last five years on the tre- 
mendous rise in payrolls in booming war industries. It 
now is the largest single line and accounts for well 
over one-quarter of all casualty premiums. 

The drastic wartime reduction in automobile rates 
has reduced liability premiums from one-third of all 
casualty business to just under one-quarter, while the 
drop in contract bond business and rate reductions 
have reduced substantially total surety premiums. 
Burglary lines showed a nice increase on the broader 
contracts now being sold. Other lines have shown little 
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Stock Casualty Companies 


Premiums *Loss tExpense Combined 
Year Written Ratio Ratio Ratio 
ae $865,595 60.6% 39.7% 100.3% 
See 838,160 63.4 40.9 104.3 
. Saree 769,245 65.7 41.2 106.9 
ae 636,265 66.3 41.9 108.2 
ee 590,910 62.7 40.3 103.0 
_. . SSSR 644,510 61.2 38.7 99.9 
re 673,455 58.5 38.3 96.8 
. ee 746,355 55.1 38.1 93.2 
A 823,660 52.9 39.2 92.1 
EE ree 811,910 51.6 40.5 92.1 
. Jaa 820,750 50.8 41.0 91.8 
. ae 869,600 51.9 40.6 92.5 
. Jere 997,395 52.7 39.1 91.8 
on Se 1,110,089 50.9 **36.9 87.8 
cn OES ate 1,129,602 53.8 **36.6 90.4 
ee 54.3 96.1 90.4 


All figures shown in thousands (last 000 omitted). }{ Estimated. 
** Before federal income taxes. 


relative change, advancing in amount at approximately 
the rate of over-all growth for the business. 

With 1944, stock casualty-surety companies com- 
pleted ten years of the most profitable underwriting in 
the history of the business. The incurred loss ratio rose 
one-half point in 1944, but the expense ratio declined by 
exactly the same amount so that the combined loss and 
expense ratio remained at 90.4%. The reported statu- 
tory underwriting profit was slightly less than in 1943, 
but correcting for estimated changes in equity in un- 
earned premiums, the 1944 profit was slightly higher. 
However, war conditions have created situations in the 
casualty business which tend to distort statutory figures. 
For example, liability loss reserves are set up for the 
last three policy years at 60% of earned premiums 
minus loss and loss expense payments or on a case 
basis (estimates of all individual pending claims), 
whichever is higher. The sharp decline in automobile 
accidents, due to gasoline rationing and speed restric- 
tions, has depressed losses well below the assumed 60% 
of earned premiums. With liability losses pegged at a 
60% minimum, the over-all loss ratio and the reported 
underwriting results do not reflect the decline in actual 
losses incurred. 

The correct interpretation of the operating figures is 
further complicated by the fact that federal income 
taxes are assessed on the basis of case reserves with the 
result that most companies incurred taxes on higher 
profits than they were able to report in their filed state- 
ments. For this reason, the amount of the federal in- 
come tax incurred is often a better gauge of under- 
writing experience than the filed statutory figure. How- 
ever, the federal tax makes no allowance for changes 
in estimated equity in unearned premiums, a factor that 

(Continued on the next page) 
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STOCK CASUALTY RESULTS—Continued 


is important in evaluating true underwriting results in 
a period of either rising or falling volume. 

Having in mind all of these factors, the reported loss 
ratio has risen in each of the last two years, the reported 
statutory profit has declined slightly and federal taxes 
incurred reached a high in 1943. Casualty and surety 
experience for the last three years, before taxes, was the 
most profitable in the history of the business and di- 
rectly followed a seven-year period of theretofore un- 
precedented profits. The early profits were accumulated 
on the basis of high rates promulgated on the disastrous 
underwriting experience of the early depression years, 
and profits have continued on the currently much lower 
rates only because claims in many lines have been arti- 
ficially depressed by wartime conditions. 

The trend toward lower expenses which has been in 
evidence for the last three years is due in part to larger 
volume but primarily to underlying shifts in the rela- 
tive importance of classes of business written. The in- 
creases in group accident and health and workmen’s 
compensation insurance are cases in point. 

Net investment income has risen gradually because 
of the larger invested assets. As for several years past, 
the investment portfolios of the stock casualty com- 
panies reflect a high degree of liquidity with large cash 
balances and substantial holdings of U. S. Government 
Bonds, many of the latter in short-term issues. Divi- 
dends to stockholders were increased moderately in 
1944 and were only slightly higher than federal income 
taxes incurred, a situation which was just the reverse 
during the preceding two years. 





STOCK FIRE RESULTS—Continued 


written. Motor vehicle, ocean and inland marine and 
extended cover have become more important premium- 
wise with the result that pure fire premiums, which 
dropped to ‘less than half the total premiums written 
in 1941 and 1942, are currently less than two-thirds 
of the total stock fire-marine business. Moreover, at 
least one of the important collateral lines is likely to 
be sufficiently profitable to weigh heavily in the over- 
all results. 


“Fire Losses Rise as Rates Decline 


The adverse experience on pure fire business is due 
to a combination of rising losses and lower rates. The 
unusually favorable underwriting experience of the de- 
pression period established the base for rate reductions 
at just about the time fire losses began to climb. The 
reduction in rates has been accentuated by a gradual 
shift to policies with longer terms; fundamentally a 
five-year policy for a four-year premium means an 
over-all reduction of 20%. This discount may have 
been justified in past years, when interest rates were 
higher and the savings in expenses could be augmented 
by a reasonable return on the invested premium. It is 
generally conceded that under present conditions the 
discount is too great. 

Although the immediate outlook for pure fire busi- 
ness appears gloomy, the present unprofitable period 
must be viewed as a temporary phase resulting in part 
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- the red and storm losses accumulated. The decrease in 






from the preceding period of higher-than-average 
profits. Over a period, rates are adjusted to losses 
and as the long-term trend in the burning rate has 
been downward the periods of profitable underwritin 
have always more than balanced the unprofitable 
periods. 


Ocean Marine Profitable 


As pointed out in these columns before, the im- 
portance of the element of time can be illustrated most 
aptly in experience on ocean marine business. War 
risk ocean marine experience was so unfavorable in 
1942 that rates could not be raised fast enough to keep 
the companies from suffering really substantial losses 
in that year. However, when the submarine menace 
was licked, the business became very profitable at the 
higher rates in 1943, and although rates were cut 
substantially in 1944, volume was maintained and the 
experience has been exceptionally good so that the 
losses of 1942 have been more than offset by the profits 
of 1943 and 1944. Profits on fire and allied lines offset 
marine losses in 1942, while profits on marine lines 
have carried the burden of higher fire losses in the last 
two years. , 

Auto fire and theft experience remained good, but 
auto collison was badly in the red due to wartime con- 
ditions of inflated values and expensive repair costs. 
The recent rate increase on this line should help meet 
the higher loss costs. Losses due to hail, wind and 
hurricane were above normal expectancy but, under the 
circumstances, catastrophe losses under extended cover 
were kept within reasonable bounds through reinsur- 
ance. 
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Decrease in Expenses Significant 


The rise in over-all loss ratio was expected as mount- 
ing fire losses were reported month by month, rising 
repair costs pushed the auto collision line further in 
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expense ratio, although small, is significant. The ex- 
pense ratio declined from 47.4% in 1939 to 39.7% in 
1943 as motor vehicle premiums hit their high in 1941 
and ocean marine in 1942, only to rise again to 42.6% 
in 1943 when ocean marine writings dropped precipi- 
tately. Therefore, the decline of approximately one 
point in expense ratio in 1944, despite a relatively 
larger volume of pure fire premiums, is a development 
not to be overlooked. In fact, except for 1942 when 
it was forced down by record ocean marine war risk 
— the expense ratio has not been so low since 
1926. 

In part, the decline in expense ratio is due to the 
larger volume of business over which to spread ex- 
penses, particularly as much of this volume represents 
increases due to rising values. Larger lines are rela 
tively less expensive to handle. Moreover, the rise in the 
loss ratio has reduced contingent commissions and the 
necessary cutting of corners due to wartime lack of 
personnel has also probably tended to reduce overhead. 
While total fire-marine premiums reached an all-time 
high in 1944, pure fire premiums and the average loss 
ratio and expense ratio are all at levels recorded in the 
early 1920's. 
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N WHAT we all hope will prove to be the last whole 

year of war, a year in which the influence of wartime 

conditions and demands has impinged with ever-grow- 
ing force upon many classes of accident business, it 
is strange to reflect that the outstanding feature has 
been connected, not with war, but with planning for 
peace. 

The introduction of the Government White Paper 
(Part Il) setting out a scheme for dealing with com- 
pensation for industrial injuries as part of the nation- 
wide social insurance scheme and the reception af- 
jorded by the House to the Government proposals made 
it clear that the days of workmen’s compensation in- 
surance were numbered. 

Associated with the White Paper was a development 
of potentially far wider scope. The Government ap- 
pointed a distinguished committee which was asked to 
consider the whole question of Common Law rights 
in any case where a social insurance payment for in- 
jury or sickness might be due, and its recommendations 
might, therefore, have a bearing not only upon work- 
men’s compensation insurance but on motor and all 
other forms of Third Party insurance. 

Let us turn now from the contemplation of the fu- 
ture to consider in more detail the salient features of 


the past year in each of the principal classes of busi- 
ness. 
* * * 
WORKMEN’S COMPENSATION.—Uncertain 


though its future may be, there has been no change of 
moment to record in workmen’s compensation business. 
Although the volume of business available shows little, 
ifany, decline and premium income has, on the whole, 
been well maintained, there are indications that, at 
last in some trades, activity has passed its peak and 
difficulty has been found at times in arranging for the 
employer to provide suitable light work for injured 
men. 

The employment of women in larger numbers has 
not resulted in any appreciable increase in the frequency 
of accidents but has brought more into prominence 
the danger of scalping, to which they are peculiarly ex- 
posed. 

Despite the higher rates of benefit provided by the 
Temporary Increases Act of 1943, claims figures do 
not seem to have risen materially in total; this may in 
part be accounted for by the fact that much raw labour 
introduced in the earlier war years has now acquired 
sufficient experience to realise the dangers of the work 
and take steps to avoid them. Whatever the explana- 
tion, it seems likely that satisfactory results will be dis- 
dosed in this field. 
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MOTOR.—Although the hopes, which were at one 
time widely entertained, of a restoration of the basic 
petrol ration were not fulfilled, rising premium in- 
comes, particularly in the private car section, give clear 
evidence that more vehicles are being put on the roads. 
The war-time discount of 20 per cent. has been contin- 
ued for private cars and motor-cycles, and the conces- 
sions in respect of goods vehicles in grouping schemes 
have been periodically renewed. 

No improvement took place in the number of road 
accidents during the year, the figures published by the 
Ministry showing an increase over the 1943 total. Ac- 
tivity in connection with “D-day” was clearly an im- 
portant factor, the peak months being April-August, 
when a slight easing off might have been expected. The 
accident rate has since reverted to approximately the 
1943 level and its maintenance at such a high level is 
no doubt due, in part, to the inexperience of female and 
young drivers, often required to drive vehicles for which 
they are not fitted. Repairs remain a serious problem 
and have become steadily more costly and difficult. 


* * * 


BURGLARY.—tThe recrudescence of enemy activity 
from the air has created many problems for the burglary 
underwriter. There is no one set of rules which can 
equitably be applied to all cases of theft from bomb- 
damaged premises, since the circumstances differ so 
widely. Regard must be had to the nature of the prop- 
erty insured and the extent of the damage, but the 
principle animating insurers has been to give the in- 
sured the maximum protection possible, provided he 
has himself taken all reasonable steps to protect the 
property. It is seldom possible to carry out the work 
needed to restore premises adequately and insurers, if 
they are to satisfy their policyholders, must take a gen- 
erous view of such cases. An adjustment of rate is 
sometimes necessary if the insurance is to be continued, 
but only in extreme cases and with great reluctance is 
cover refused. 

Bomb-damage is only one of a number of factors 
which have contributed towards a high loss ratio during 
the year. While rationing and shortage continue and an 
active Black Market exists, thieves can dispose of prop- 
erty easily and on profitable terms. When to the induce- 
ment thus offered are added the facilities for easy work- 
ing provided by the black-out, the handicap imposed 
on the police by shortage of numbers and preoccupation 
with other duties and the comparative ease of entry 
into many premises as the result of unrepaired damage, 
it is obvious that the “profession” has substantial at- 
tractions for anyone so inclined. In some areas the 

(Continued on the next page) 
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BRITISH EXPERIENCE—Continued 


position has become acute and is causing grave concern 
both to burglary underwriters and to the shopkeepers 
and others whose business is being seriously interfered 
with as a result. 

Activity is not confined to the period of black-out. 
Day-time robberies have also become more frequent, 
and the extent to which private premises are now left 


unattended in consequence of the demands of national - 


service is, no doubt, mainly responsible for this. 
* * * 


GOODS IN TRANSIT.—Many of the considera- 
tions referred to in connection with burglary insurance 
apply also in this class, and theft losses have been 
frequent, particularly where the transit is by rail. 
“Mixed trains,” carrying both goods and passengers, 
may have contributed to this by impairing the efficiency 
of the supervision which the guard is able to exercise 
over the goods. Deterioration in the quality of packing 
has also been responsible for losses. 


THIRD PARTY.—Damages in individual cases 
maintain an upward trend which recognises the higher 
general level of earnings. Wartime strain and tired- 
ness have played their part in the production of acci- 
dents, while war damage has been at the root of many 
claims under Third Party and P.O.L. policies for in- 
juries due to defects in property. A rather surprising 
feature of this, as of other war years, has been the 
absence of any noticeable increase in claims due to 
food poisoning or arising out of the supply of 
goods; such an increase might not unreasonably have 
been looked for in the circumstances. 
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Premium income shows signs of a healthy develop. 
ment of business and the growth of driving accidents 
and pedal cycle business has been maintained ; a reces- 
sion in these classes will doubtless follow upon the re 
vival of motoring. A number of insurances have beep 
granted in connection with Youth Clubs and kindreg 
organisations. 

* * * 

PERSONAL ACCIDENT.—An uneventful year in 
this section has produced results which are generally 
satisfactory under all classes of policy. Perhaps the 
outstanding feature has been the development, forecast 
in this article last year, of group insurances effected 
by employers in respect of their employees. This is un- 
doubtedly due in large measure to a desire on the part of 
good employers to offer some inducement to their em- 
ployees to identify themselves with the interests of the 
firm and remain with them during the changing times 
which may lie ahead. Group insurances have also been 
popular among all types of Youth organisations. 

* * * 


PLATE GLASS.—Claims settlements were seriously 
interfered with by the reduction from £100 to £10 of 
the limit above which a licence is required under De- 
fence Regulation 56A and the switching over of 
glaziers’ employees to rehousing from less essential 
work. Those companies whose policies provide for pay- 
ment of the cost of temporary boarding-up have, of 
course, been spared the worst of the difficulties but, 
even so, the prospect of a large number of claims ac- 
cumulating, with no certainty as to the eventual date 
and cost of settlement, is not a desirable one. 

* 

FIDELITY GUARANTEE.—From a theoretical 
point of view, this class of business should cause serious 
misgivings. In many cases, old and trusted employees 
have been replaced by temporary staff sent by Labour 
Exchanges, young and inexperienced persons are carry- 
ing out responsible work and the few senior employees 
are too fully occupied to be able to exercise adequate 
control. Systems of supervision on which insurances 
were based have of necessity been curtailed or aban- 
doned and the obstacles to default largely removed. 
Claims have certainly occurred as the result of this re- 
laxation of control, and have received sympathetic 
treatment at the hands of insurers, provided that the 
employer has done what is reasonably possible in the 
circumstances ; but in spite of this the experience con- 
tinues to be satisfactory. Full employment and high 
wages no doubt afford the chief explanation, although 
registration and general control of the individual under 
war conditions may also have a bearing on it. It is in- 
teresting to recall that a similar satisfactory record was 
maintained during the last war. 

* * 





Taken as a whole, the accident department has sur- 
vived the trials of a somewhat arduous year in a way 
which gives cause for immediate satisfaction and for 
confidence in its future. Staff difficulties have been 
many and severe. If a comparison be made of the vol- 
ume of business transacted during the year with that 
done in 1939 and of the staffs handling the business 
then and now, an unbiassed observer can hardly fail to 
be astonished at the degree of success which has been 
achieved. 
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The First 


that G. I. Joe will have to buy from an insurance 
agent when he becomes Joe Plumber or Joe 
Electrician or engages in any one of a number of 
businesses is a license bond. 

It probably won’t be a big transaction but who 
knows where Joe is going and how extensive his 
insurance needs may become! Where will he be 
a few years from now? Will he have gone to 
work for someone else, or remained his own boss 
in a one-man business or become the leader in 
his line in his own community? Or will he be 
the one in many who becomes a business leader 
of national importance? 


These business men of the future are important 





prospects—potential buyers of many business 


lines and many personal lines. 


The agent who secures the 


License Gouda 


starts the race on the inside track and stays 
there if he provides the service that can be 
rendered where both the agent and his com- 
panies are the best equipped. 

If you haven’t looked into the matter, you'll 
be surprised at the number of business establish- 
ments that have to get licenses from your city 
hall and provide license bonds which must be 


renewed yearly. 


THE TRAVELERS INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 


All forms of Fidelity and Surety Bonds 












Two 


“good-business r 


investments: 


United States 
WAR BONDS 
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United Pacific 
FIDELITY BONDS 














UNITED PACIFIC 
surance Company , 


HOME OFFICE — TACOMA 


FIDELITY & SURETY DEPARTMENT 
SEATTLE 14, WASHINGTON 











by JAMES A. FULTON 


President, Home Life Insurance Company 


N THE international stage 

the problem of winning the 

War begins to merge with the 
roblem of winning the Peace. It 
ems sensible that we, in our own 
nes Of endeavor, should begin to 
hink of our part in the establish- 
ent of a permanent peace and in 
he maintenance of those ideals for 
hich this War is being fought. 


Bitter Experience 


We know from bitter experience 
hat it is possible to win the military 
hase of a War and then lose the 
bjectives for which that War was 
ought. The American people have 
pparently overwhelmingly accepted 


he necessity for the proper political 
achinery to assure future Peace. 
fost of them probably realize that 
here must be an end to economic 
arfare which has so often been the 
brelude to armed warfare. The fact 
hat | am not sure all of us do real- 
ze is that one could achieve suc- 
ess both in the political and mili- 
ary fields and yet lose this War 
ight here at home and have a tri- 
mph of those forces and ideas 
hich our soldiers are dying to de- 
eat. The proponents of those ideas 
n this country will not call them 
faziism or Fascism. As a matter 
bf fact, the great majority of them 
will recognize no similarity between 
heir perfectly honest belief in the 
deas they advocate and the ideas 
which we know as Fascism or Nazi- 
mm. We are prone to forget that 
his vicious growth which we call 
laziism started as a scheme of 
ings that was going to banish 
boverty and want and bring security 
0 a downtrodden people and that 
t attracted the support of many 
igh-minded and idealistic people. It 
tems inconceivable that this Nation 
bf ours, in the face of these most re- 
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cent lessons of history, should start 
down the path which leads to col- 
lectivism and the ruthless suppres- 
sion of liberty, and yet just that 
might happen. 


Liberty and Security 


Throughout all of history, men 
have striven for two things—liberty 
and security. Our ancestors who 
settled this Nation came looking for 
freedom—personal freedom—and 
coupled with it, economic oppor- 
tunity which would enable them to 
achieve security for themselves and 
for their families, and in no coun- 
try on the globe have people achieved 
as much security without undue 
sacrifice of personal liberty as they 
have in these United States. In this 
new land they achieved it by per- 
sonal effort. They had a tract of 
land or a small business or profes- 
sion. They owned a home. If ill- 
ness came, there was stored away 
food to keep the family going. 
Kindly neighbors or other members 
of the family stepped in and helped 
till the land or keep the business 
going. If death came, the home, the 
land and the business furnished se- 
curity for the family. And then 
came the machine age and, as a re- 
sult, most small business disap- 
peared. Millions of people no 
longer could accumulate savings or 
own a home; some other form of se- 
curity had to be invented; and so 
today we have various types of in- 
surance enterprises which enable 
people to provide against various 
types of misfortune. 


Warehouses of Dollars 


These enterprises are warehouses 
of dollars to which the members may 
turn when misfortune presents a 
need for dollars. Some sixty mil- 


lion Americans have banded to- 
gether in the institution of life in- 
surance alone to provide against 
premature death and old age, and, 
in an incredibly short time, about 
seventeen million people have be- 
come members of Blue Cross Plans 
to provide for the cost of a stay in 
the hospital, while many additional 
millions protect their earning power 
through accident and health insur- 
ance. Thus have the American 
people achieved security without the 
sacrifice of liberty. Thus have they 
met their obligations and still not 
shirked from that individual re- 
sponsibility which is always the price 
of liberty. 


Short-Cut Being Sought 


And yet there are many people, 
honest and idealistic, who say that 
security is not being achieved 
quickly enough. They want a short- 
cut and that short-cut is, of course, 
collective action by Government 
which always has and always will 
be the death of liberty, and eventu- 
ally, the destruction of the very se- 
curity which it starts out to achieve. 
These are the same people who were 
saying to us a few years ago that we 
were far behind the European coun- 
tries in what they called Social 
Legislation. They were pointing out 
the fact that Germany had had 
Social Insurance on a broad scale 
for many years. Their advocacy has 
not changed but I no longer hear 
them pointing to Germany as an ex- 
ample of what we should attempt 
here in this country. They seem to 
overlook the fact that a free people 
must be a strong people, a self-re- 
liant people, and that self-reliance 
grows with the assumption of in- 
dividual responsibility and dies with 

(Continued on the next page) 
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Winning the Peace—Continued 
the delegation of responsibility to 
the state. 

We hear a great deal about the 
percentage of our people who have 
physical defects. I deplore this as 
much as anyone and believe that 
modern science will gradually do 
much to improve the standard of 
physical well being of our people. 
I believe also that even more im- 
portant than physical well being is 
the maintenance of that self-reliance 
which comes from individual liberty, 
individual opportunity, and individ- 
ual responsibility. 

Yesterday, Germany was _ being 
offered as the example of the nation 
most advanced in Social Legislation. 
Today, people ask “What is the 
matter with Germany ?”” Today Ger- 
many has less security and less lib- 
erty than any nation in the world. 
It would profit us little to breed a 
race of physically perfect specimens 
if, at the same time, we were produc- 
ing a race of moral midgets inca- 
pable of meeting their own personal 
responsibilities. 

I believe we can have a steady 
growth in security and in the well 
being of our people and still main- 


tain our liberties. I believe that the 
sincere but misguided idealists who 
are clamoring for short cuts through 
the action of government will, if 
successful, march us down the road 
to a state collectivism which will be 
as disastrous in its time to this 
Nation as it has been to some of 
the European Nations. 


Social Legislation Feasible 


Does this mean that | am against 
all Social Legislation? Of course 
not. We have always taken care of 
our poor and our sick and I am cer- 
tainly in favor of doing it in a 
modern and efficient manner. I am 
in favor of the extension of our plan 
of Social Security to cover as large 
a proportion of our population as is 
at all feasible. I am not in favor of 
torpedoing and scuttling the great 
insurance efforts of our citizens 
merely because in a few short years 
they have not been able to extend 
protection to the whole population. 

There must be continued coura- 
geous experimentation to see just 
how far types of coverages can be de- 
veloped. It goes without saying that 
there must be a continuation of the 
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VICTOR VISIBLE 


Instant reference, speedy 
posting, practical easy- 
to-use signaling for fol- 
low-up flagging out-of- 
line conditions, indicating 
needed action—all these 
are yours in this modern, efficient equipment. Use it for 






most aggressive efforts to furnish 
protection to all the people of 
America who need it. 


A Common Cause 


There is one point that I shoul 
like to bring home to you and thy 
is that all of us engaged in enabling 
the American people to achieve 
security through their own effonsim + 
are soldiers in a common cause, ] 
think it is healthy that there should 
be competition between us, but it 
should be the competition of players 
on the same team, of soldiers in the = 
same army, all working toward q 
common objective. That objective ig i 
the combating of the demand by h 
mistaken idealists for — security 
achieved through state collectivisy 
instead of individual effort. Oy 
part is to do such a job collectivel 
so that there will be no excuse fo 
the government taking over our field) 
In this way, we shall be doing oy 
part in making come true the Ameri 
can dream of liberty, opportunit 
and security achieved through in 
dividual effort. 


From an address before the Blue Cross Ho 
pital Service Plan Commission. 
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the excellent work our agents 
have done in this field. 
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AGENTS AND BROKERS: 


heage Gur Medtnrbile Cowedneet a hone! 


The American Bankers Association reports that a large majority of 
the country’s banks are now or soon will be actively engaged in 
financing the purchase of automobiles and other consumer products. 


This should present a real oppor- 
tunity for the insurance agent or 
broker whose task, in competition 
with the large automobile finance 
companies, will be to help keep the 
automobile insurance business at 
home. 


What can the local agent or 
broker do about it? Obviously, he 


should do more than just solicit in-— 


surance if he hopes to obtain any 
real volume in one of the greatest 
and most competitive post-war 
markets. 


We suggest that agents and 
brokers become better acquainted 
with their local banks and bankers 
and work out with them a definite 
plan for agent-banker cooperation. 


Dependable 


The local banker is anxious to de-. 


velop his banking business with 
consumers. As agent or broker, you 
also are desirous of keeping and 
increasing your insurance volume. 


Without charge, we will gladly 
send you a pamphlet outlining some 
practical suggestions which may be 
helpful in working out a plan with 
your local banker. Address, on your 
letterhead, Agency & Production 
Department, American Surety Com- 
pany Group, 100 Broadway, New 
York 5, N. Y. 





Our April advertisement in 
general and business magazines 
is designed to help you sell 
more Automobile Insurance. 
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BOUT a year and a half ago 
A an agent in a small New Jersey 
community picked up close to 
thousand dollars in extra com- 
jssions in the short space of a 
thonths by playing an interesting 
ame. I don’t mean poker or dice, 
yt in a sense it was a game of 









lid ce. 
This man took a chance on tele- 
honing his automobile policy- 





holders, one after the other, every 
ime he had a few spare minutes, 
yst to find out whether there was 
ready market for medical pay- 
ments insurance. The early results 
ere so encouraging that he kept 
pt it until he had completed his en- 
ire list of clients. When he took 
Mock at the end, he had placed the 
Moverage on approximately seventy- 
Hive percent of the policies of those 
Yvhom he had called. 


The Elusive 25% 
















'] Our agent is still pursuing what 
» fis left of the elusive twenty-five per- 
“kent and is reporting progress. He 
| has been aided materially through 
some “word of mouth” advertising 
‘fin the form of a single medical pay- 
ments loss amounting to nineteen 
hundred dollars which we paid un- 
der one of those policies. Every- 
body hit the jackpot. 

Many of you probably can report 
batting averages even better than 
that of our agent, but this one ex- 
ample illustrates how we can make 
the best of even our small opportuni- 
Pies. Surely, it has been your experi- 
ence that it pays dividends to keep 
#91 mind constantly the refinements 
gand improvements that can be made 
in the policies that we count as sold, 
and as a matter of fact, that is our 
obligation. There are few policy- 
holders who are sufficiently in- 
formed to ring our doorbells and 
ak for new policy forms, new 
types of coverage or higher limits 
of protection. 

It may be said that the automobile 
(sualty insurance business has just 
marked the end of an era. We are 
ivileged right now to look forward 
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POSTWAR 


AUTO OUTLOOK 


to greater opportunities than we 
have ever enjoyed in our history ; 
but this is not a time to rest. It 
should be our immediate purpose 
to consolidate our present position, 
to extend our best service to our 
clients and to employ all our re- 
sources and our ingenuity to ready 
ourselves for the vast new field 
ahead. 

Consider our market. With the 
advent of the war and rationing a 
rather pessimistic note was sounded 
with respect to the immediate future 
for automobile insurance. All the 
signs pointed to the possibility of 
the bottom dropping out of the mar- 
ket. We were proceeding to recruit 
the largest military organization in 
the history of our country. Lack 
of rubber for tires and the gasoline 
requirements of our war machine 
gave promise of curtailed driving. 
In short it was predicted that with 
millions of automobiles removed 
from the roads, there would be 
wholesale cancellation of policies. By 
and large the results were far from 
being as bad as some anticipated. 


Potential Market 


During these war years we have 
seen the field for new customers 
broadened. People who never owned 
automobiles bought them because 
they were essential for their trans- 
portation. People who never before 
insured automobiles insured them. 
Automobiles were kept in operation 
despite the small quantities of gaso- 
line available. Increased savings 
made people realize more than ever 
how vulnerable they were to loss, 
and nothing hurts more than the 
pocketbook when a person has to 
answer for his negligence. The 
agents of the country took advantage 
of these factors and did a good 
job in bolstering the declining mar- 
ket. They are to be complimented 
on their alertness. 


by R. S. ROBINS 


Assistant Secretary, 
Indemnity Insurance Company of 
North America 


xx«re 


On the other hand, let us look 
at our market objectively and see 
whether we have made the most of 
our possibilities. Before the war 
there were approximately thirty mil- 
lion automobiles registered in the 
United States and of these only 
about thirty percent were insured 
for liability coverages. 


Room to Expand 


With our potential market nearly 
twice the size of our actual market, 
there is plenty of room to expand. 
With sufficient urging, motorists 
will buy liability insurance. Perhaps 
the best example of this may be 
found in the results obtained in the 
states which have recently enacted 
strong Financial Responsibility 
Laws. In New York the ratio of 
insured automobiles rose from thirty 
percent to an estimated seventy-five 
percent of the total registration 
within a short space of months. 
Similar experiences have been reg- 
istered in other states such as In- 
diana, Ohio, Michigan, Oregon. 
Maine and New Hampshire, and 
the ratio is still climbing. It should 
not be necessary to enact a law to 
convince people that insurance is 
the easy way to protect their assets 
against loss. 

Time spent in reviewing policies 
already issued might very easily 
turn out to be profitable. In the first 
place be sure that the policies are up 
to date, that they include either by 
specific endorsement or by blanket 
construction, the latest form of 


Drive-Other-Car coverage, Medical 

Payment coverage, and insurance 

against Bail Bond expense. Because 
(Continued on the next page) 








Postwar Auto Outlook—Continued 


ot the housing situation more people 
than ever have been buying homes 
and, due to the scarcity of consumer 
goods, more money is being invested 
or put away in savings accounts. 
Are the limits of the policies you 
have sold your clients adequate to 
take care of their increased assets? 
Excess limits protection is one of 
the greatest bargains we have to 
offer. For every $10 of premium for 
limits of $5/10,000 the cost is only 
$1.50 to double the protection. If 
a serious accident occurs, the value 
of the higher limits will be appre- 
ciated not only by the insured but 
by the agent as well, since it may 
be the means of conserving savings 
which have been ear-marked for the 
purchase of that postwar car which 
the agent is hoping to insure. 


Economic Loss 


Let’s consider the market from 
another and a more practical point 
of view. In 1943 approximately 
23,400 people were killed and 800,- 
000 people injured as the result of 
motor vehicle accidents in the United 
States. This was a comparatively 
safe year, because just prior to the 
war we were killing people at the 
rate of 40,000 and injuring more 
than 1,500,000 annually. As if that 
were not enough, the economic loss 
resulting from automobile accidents 
has been running in the neighbor- 
hood of $1,500,000,000 annually. 

Of course, there is no way in 
which we can restore life, or make 
the permanently crippled whole 


again. What we can do is to take 
an active part in the campaign to 
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promote safe driving and the avoid- 
ance of accidents.. And we can help 
alleviate the economic loss by re- 
lentlessly pursuing the untapped re- 
serve of uninsured motorists. This 
is not an unpleasant task; there is 
financial reward for being a prac- 
ticing humanitarian. 


Postwar Market 


The war is, of course, taking its 
toll of the 30,000,000 automobiles 
registered in 1941. Cars are going 
off the road at the rate of 2,000,000 
a year. According to reports, plans 
for the reconversion of automobile 
plants for the manufacture of auto- 
mobiles are not perfected. It has 
been estimated, however, that our 
national economy has been so geared 
to the automobile that we cannot 
drop below the 20,000,000 figure 
without seriously hampering our war 
effort. Whatever the bottom might 
be, eventually we will be retooled 
and started back on the road to re- 
place at least 30,000,000 automobiles. 
This, then, is the postwar market 
at least 30,000,000 automobiles to 
be insured. We can expect compe- 
tition to be keen, but with every well- 
serviced policy now on an agent’s 
books the field will be narrowed for 
competition. You may be sure that 
the automobile finance companies 
are eagerly awaiting this market. 
With automobile dealers acting di- 
rectly or indirectly as insurance 
agents your physical damage insur- 
ance accounts and possibly your cas- 
ualty insurance policies as well will 
be fair game. 

That is why it is important to live 
close to your automobile customers 
these days. Some of the danger can 
be averted through the process of 





INCORPORATED 
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Federal Reserve Bank Building e 164 West Jackson Blvd., Chicago 











educating them about the part the 
agent plays in the scheme of ingy, 
ance. Above all, keep in mind thy 
the banks are the traditional lendgg 
of money and the _ banks 
awakened to the possibilities of pg 
sonal loan accounts. Encourag 
your banks to extend these faci 
ties if they have not already done 
and inform your insured of the af 
vantages of bank loans. In this way 
you will build a strong foundatig 
for the time when the automobile ag 
sembly lines start rolling again, 

And what of our policy forms 
According to history the first liah 
ity coverage for a horseless carriagg 
was written, fittingly enough, undef 
a teams policy. However, since we 
have been writing an automobile 
liability policy as such, we have dk 
verged considerably from that ink 
tial expedient. The development of 
the present-day automobile liability 
policy has followed a definite and 
significant pattern. The trend ha 
been toward operator’s coverage 
rather than mere owner’s coverage, 
We are beginning to think along 
lines of comprehensive protection 
for the individual motorist and that 
is a step in the right direction. 


The method of granting this adv 
coverage today is still to be per yo 
fected, and it is receiving serious “ 
study. We have the framework in ~ 
the present policy, which lends it “ 


self admirably to simplification. If 
may now be anticipated that the de 
mand of the future will be satisfied 
with a contract which will be worthy 
in every way of the job it will be 
called upon to do. 

Our progress has been more rapid 
in the development of the policy 
forms used for fleet coverage. The 

(Continued on page 70) 
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“Unforeseen events. ..meed not change and shape the course of man’s affairs’ 


Tuis TIMELY Maryland 
advertising, appearing in 
national magazines, is mak- 
ing it easier for you to sell 
dishonesty insurance to busi- 
nessmen now and in the 
postwar period. 


THE ECHO IS 


ER THE LAST SHOT has been fired 
World War II, the echo will roll 
bwn through the years. For war, with 
fp dislocations and disruptions of nor- 
al life, leaves an imprint upon men. 
The record of past postwar years 
lls us that one effect of the sudden 
ifts from peace to war and from war 
)peace is a marked increase in crime 
including dishonesty of employees 


HEARD FOR 


in every field of business. 

This is a threat to American busi- 
ness which can be met with a program 
for postwar security against employee 
dishonesty—a program available right 
now to employers, large and small. 

Under it, your business is protected 


PROGRAM FOR 
POSTWAR SECURITY 


against Employee Dishonesty 
hi ta 


YEARS 


immediately against losses due to the 
dishonesty of any of your employees, 
new or old, regardless of the job they 
hold. 

This worthwhile plan can be put 
into operation quickly and economi- 
cally. Ask one of the 10,000 Mary- 
land agents or your own broker about 
it. Maryland Casualty Company, Bal- 
timore 3, Md. 


THE MARYLAND 


ARYLAND ADVERTISEMENTS APPEAR REGULARLY IN TIME—NEWSWEEK—U.S. NEWS—BUSINESS WEEK 
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The General of America Agent nearly 


always has the advantage of offering 
to his customers the nation’s most ad- 
vanced forms of insurance. That is 
because it is standard practice at The 


General to study insurance needs, and 
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to provide policies to meet those needs. 
This progressive spirit of service has 
acted as a two-edged sword. It has at- 
tracted progressive agents . . . and 
armed them with modern insurance 
forms which enable them to offer 
broadest possible coverages at the low- 
est possible cost commensurate with 


safety and service. 
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PPORTUNITY, UNLIM- 

ITED,” best describes con- 

ditions which will exist in 
the immediate future. In order to 
approach and do justice to the sub- 
ject, we must for a time deal with 
past history and from there project 
ourselves into the future, using past 
experience as an index for future 
guidance. 


Era of Finance 


Within this century we have seen 
the automobile industry grow from 
infancy to become the greatest single 
industry in the nation and form a 
major part of our economic struc- 
ture. After the close of the last war 
production progressively mounted 
to the point where millions of new 
automobiles were sold annually. This 
resulted quite logically in the “era 
of finance,” which for more than 
two decades stimulated quantity 
production and a general betterment 
in living standards. The financing 
of automobiles became the rule 
rather than the exception. It is es- 
timated that by 1941 65% to 70% 
of all automobile sales were financed. 
Consider this figure carefully. It in- 
dicates that two out of every three 
automobiles purchased were financed 
and the insurance premiums, for 
the most part, were not collected by 
individual agents. Finance com- 
panies sprung up like mushrooms 
and gradually gained control of 
placing insurance on a large portion 
of financed sales. The larger finance 
organizations made alliances with 
insurance companies who issued 
open or blanket policies covering 
their finance accounts. One large 
automobile manufacturer organized 
a subsidiary insurance company to 
insure automobiles financed through 
a finance company of its own crea- 
tion. The volume of premiums 
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by B. SHERMAN BLAIR 


Assistant Secretary, 


written by this company alone dur- 
ing 1941 exceeded thirty million 
dollars. 

Business Lost 


Obviously, and inevitably, there 
could be only one result; the insur- 
ance agents in every city and town in 
the entire country lost business 
which under normal conditions 
would have been rightfully theirs. 
It was during this period that the 
apathy of the insurance agent aided 
and abetted the finance organizations 
in gaining control of insurance on 
new automobiles. We lost the “ball” 
at that point in the game ; we haven’t 
recovered it yet. 
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“We lost the ball...” 


When the present great war en- 
gulfed us, the manufacture of auto- 
mobiles came to almost an abrupt 
end. Sales of automobiles were ra- 
tioned and reduced to a dribble, 
comparatively speaking. With this 
turn of events, automobile insur- 
ance gradually started, at the termi- 


Middlesex Mutual Fire Insurance Company 


nation of then existing finance con- 
tracts, to flow back into its normal 
channels, that is, to the local agent. 
Now, after nearly three years of 
war and non-production, probably 
90% of all automobile insurance 
written is again in the agent’s hands 
where it should be. We must admit 
our loss of the control of this busi- 
ness in the past. However, that is 
water over the dam. 


The Task Ahead 


The task facing us now is to retain 
the same control of this business 
in the postwar period which we 
have regained in the past three years. 
To be sure, this is not as easily 
done as said, but with a fixed deter- 
mination to hold the gains and the 
adoption of a sound program or 
plan of operation to obtain such an 
end, surprising as well as gratifying 
results will be realized. Catching 
cold and getting business are alike 
in one respect, you must expose 
yourself to get either. 

Automobile manufacturers predict 
that 40 to 50 million automobiles 
will be made and sold within a ten- 
year period after the close of this 
war. This predicted figure may seem 
to have astronomical proportions, 
but it is doubtless fairly accurate 
when we consider the fact that auto- 
mobiles are being junked at the rate 
of six million annually. These fig- 
ures are further corroborated by a 
survey made by the Chevrolet Divi- 
sion of General Motors Corporation. 
This survey reveals that 6% mil- 
lion former automobile owners will 
be without cars by July 1, 1945. 9% 
million owners will be driving “junk 
piles” worth less than $100. Seven- 
teen million owners, or 53% of the 
pre-war total, will be in the market 
for replacement. In addition to this, 
one million former truck owners 

(Continued on the next page) 














Opportunity Ahead—Continued 


will be without trucks. Just when 
manufacture will be resumed is in- 
definite and I cannot prophesy on 
that point. I do believe, however, 
that the alarming reduction in the 
number of operable automobiles and 
the close proximity of total victory 
and the end of the war in Europe 
dictates and will permit an early 
resumption of manufacture on at 
least a limited basis. 

Are we ready for this avalanche 
of opportunity and have we a plan 
or program of operation? I think 
the answer to both questions is 


“Yes.” In the past few years insur- 
ance agents and companies were 
rudely awakened and recognized 
that one of their great single sources 
of income had been wrested from 
them. Then and there they real- 
ized the situation and initiated plans 
for the recovery of their losses. 
At the same time the banks, too, 
had awakened and started to grapple 
with the situation. The war became 
our ally and today we stand on the 
threshold of an era of great pro- 
duction and an opportunity without 
precedent or parallel. We are also 
ready to launch a sound program 
of co-operative character which if 
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aggressively followed will achieye 
the sought for objective. 

The program has many variations, 
but in the final analysis it is to alj 
intents and purposes the same 
throughout the country. As [ see 
it, there are several fundamental 
steps which must be taken now if 
we hope to succeed. 

Local agents and banks should 
work out a two-way plan where 
the bank does the financing and the 
agent does the insuring. I do not 
think that the two elements can suc- 
cessfully be mixed without one or 
the other or both falling into the 
practice of unintentional interfer- 
ence which would only lead to un- 
satisfactory. results. Financing is 
strictly within the province of the 
banking business and should be left 
there. By the same token, insurance 
is the insurance agent’s business and 
he should handle it exclusively. Of 
necessity a greater part of the co- 
operative work, however, will fall 
upon the insurance agent. He must 
familiarize himself with the mechan- 
ics of financing. He must be able to 
instill confidence in the mind of the 
potential automobile purchaser in the 
banks. Many persons are still un- 
aware of the easy availability of 
bank loans and services banks can 
render in this and other respects. 
They do not realize either that bank 
finance costs are materially less than 
those charged by finance companies. 
This alone is a powerful and con- 
vincing argument. The agent in 
some instances may have to urge 
banks to enter the automobile financ- 
ing field. However, if the banker 
can be shown the advantages which 
will accrue to him in the way of ob- 
taining new customers of financial 
responsibility and new accounts, to 
say nothing of increased earnings, 
I am sure any previously formed re- 
luctance can be overcome. In turn 
the banker can explain the virtues 
of insurance. The agent can, of 
course, assure his customer of 
friendly and prompt service in 
event of a loss of any description. 
I have known of cases where dam- 
aged automobiles have remained in 
garages for weeks waiting for a 
representative of the finance com- 
pany, or their insurance company 
to examine the automobile and au- 
thorize the necessary repairs. 

A very important part of this 
program must be education. We 
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must not lose sight of the fact that 
the buying public has for years pur- 
chased automobiles on some credit 
basis through finance companies. 
Habit, we will agree, is a compelling 
force with which to contend. The 
potential automobile purchaser of 
tomorrow must be educated to ar- 
range for financing through his local 
bank and to insure with the local 
agent of his own choice. This edu- 
cational program can probably best 
be done through the medium of ad- 
vertising, although there are other 
media. The timing of an advertis- 
ing program seems to be a moot 
question. In some quarters it has 
been suggested that we should wait 
until we know when the new cars 
will become available. I do not agree 
with this reasoning. I think we can 
ill afford to wait. There is an old 
proverb which we have all heard 
many times, “Everything comes to 
him who waits.” I do not know who 
pronounced these words of wisdom, 
but I do know that he could not have 
been an insurance agent, with a keen 
understanding of the subject which 
we are discussing. 


Aggressive Campaign Advisable 


An aggressive campaign should 
get under way with local agents, 
agents’ associations and insurance 
companies all participating, if we 
hope to acomplish our objective to 
gain control of insurance on fi- 
nanced auto sales. Fortunately, we 
are not alone in our endeavors. We 
have a strong ally in the banking 
fraternity. I have previously men- 
tioned the study the banks have 
been making. The American Bank- 
ers Association and their affiliated 
state associations have been and still 
are exploring the situation and are 
preparing a program for an all-out 
drive for this business. They have 
made notable progress and I under- 
stand they will engage in aggressive 
advertising campaigns. Again, I 
understand that the general plan of 
the banks contemplates a direct ap- 
peal to the prospective auto pur- 
chaser to consult with the bank be- 
fore entering into any other finance 
plan. The banks, of course, have 
like the local agents strong argu- 
ments in their favor. The measure 
of the success of their program, like 
ours, is a matter of conjecture but 
they believe, and I am inclined to 
agree with them, that it will be quite 
substantial. The banks intend to 

(Continued on page 86) 





How Does 


NATIONAL SERVICE 
LIFE INSURANCE 


Affect the General Insurance Man? 


Not directly, but your clients returning from the service will ask 
you questions not only about general insurance but also about 
National Service Life Insurance. You will want to be prepared 
to answer these questions. 








What are the plans se may be converted? 


How soon after 


his insurance to 
a permanent 


ce? 


paid up and 


y be changed? 
allment payments 





to beneficiaries? 







These and scores of:other important questions 
are answered in a booklet, published by the 
Veterans’ Administration, which the Connecticut 
Mutual is offering free to general insurance 
men. It is a clearly written, 25-page, well- 
indexed, helpful booklet that will be invaluable 
to you for reference purposes when your clients, 
beneficiaries, prospects or friends ask you about 
National Service Life Insurance. Complete the 
coupon below and send for your copy NOW. 
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Connecticut Mutual Life Insurance Company 
Hartford, Connecticut 


Please send me, without cost or obligation, the Veterans’ 
Administration booklet, ‘Information and Premium Rates — 
National Service Life Insurance.” 
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Robbery Insurance—When Is a Pay- 
roll "Exposed" to Robbery 


A corporation was engaged in 
business in Harrison, New Jersey. 
It obtained a policy of insurance in- 
demnifying it against loss of payroll 
money by robbery. The policy con- 
tained a clause providing that it 
should be null and void unless “one 
armed guard with no other duties 
will be on duty within the premises 
at all times when money and checks, 
intended for the payroll of insured, 
is exposed to robbery loss * * *.” 

About one o’clock in the after- 
noon of a pay-day an armored car 
delivered a large sum of money to 
the office of the insured for a pay- 
roll to be met at about 4:30 P. M. 
of that day. The office manager re- 
ceipted for the money and placed it 
in a steel safe in the office. The 
office manager and a fellow worker, 
the only persons present in the of- 
fice, thereupon started studying a 
blue-print. Within a few minutes 
after the delivery of the money two 
armed men entered the office from 
an anteroom and announced a hold- 
up. One of them ordered the office 
manager “to get up and get that 
money out of the safe.’”’ The second 
bandit kept the other employee cov- 
ered with a revolver. The office man- 
ager opened the safe and delivered 
the payroll to the robber. The bandits 
then disappeared through a window. 
At no time was there an armed guard 
present. The insurance company re- 
fused to pay the loss because there 
was no armed guard in attendance 
at the time the robbery occurred. 

In a suit upon the policy to re- 
cover the loss, the Court of Errors 
and Appeals of New Jersey decided 
in favor of the insurance company. 
J. Chien & Co. v. Royal Indemnity 
Co. (1945) 40 Atl. (2d) 608. 
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As the policy required an armed 
guard to be present only while the 
payroll was “exposed” to robbery, 
the decision depended entirely upon 
the proper construction of the word 
“exposed.” It was the contention of 
the insured that the payroll was not 
“exposed” at the time the robbery 
occurred for the reason that it was 
locked in a safe in the insured’s of- 
fice. In holding to the contrary, the 
court pointed out that the money 
must have been “exposed” else the 
robbers could not have obtained 
possession of it so quickly and so 
easily. The payroll money had been 
delivered by an armored car and any 
passer-by could have observed the 
occurrence. It was delivered into 
the control and possession of two 
unarmed employees. It was the 
court’s opinion, therefore, that a 


dangerous situation had _ thereby 
been created and that an armed 


guard should have been in attend- 
ance. 


Automobile Liability Insurance—Use 
of Automobile with Permission of the 
Named Insured 


One V, a resident of Boston, 
loaned his automobile to a friend, 
B, for the purpose of making a 
Sunday trip to a neighboring town. 
B was told to return the automobile 
by a certain hour on the day that it 
was loaned. On his way back to 
Boston, B stopped in Chelsea, where 
he met a young lady of his acquaint- 





ACKAGING is the secret of modern 

merchandising. Give a prospect the op- 
portunity of buying what he wants in one at- 
tractive package and you have a distinct 
advantage over the agent who must reach 
the same objective by combining and selling 
many packages.—Continental Agents’ Rec- 
ord, 


ance. The young lady had been tak- 
ing driving lessons, but she had not 
yet obtained a license to drive an 


automobile. The two of them then 
proceeded in V’s car to the Suffolk 
Downs Race Track, where B per- 
mitted the young lady to drive the 
car around the track two or three 
times in order that B might observe 
her ability to operate an automobile. 
They then left the race track and 
proceeded to drive to Portsmouth, 
New Hampshire, with the young 
lady doing the driving and B sit- 
ting on the front seat beside her. 
While in Portsmouth, they ran into 
another automobile inflicting dam- 
ages to the other car and injuring 
a passenger. 

V’s automobile was insured under 
a liability policy covering “not only 
the named insured but also any per- 
son while using the motor vehicle 
* * * provided * * * the actual use 
is with the permission of the named 
insured.” Judgments were recovered 
against B by the owner and occupant 
of the other car involved in the 
accident, and being unable to collect 
from B, they sought to recover on 
their judgments from the liability 
insurer of V’s automobile. 

In Kneeland v. Bernardi (1945 
Mass.) 58 N. E. (2d) 823, the in- 
surance company was held not to 
be liable. While the permission to 
use the automobile given by V to 
B may have been broad enough to 
permit B to drive the automobile 
anywhere he might choose provided 
that he returned the car by the hour 
named, such permission did not em- 
brace an authorization to do what 
was done. The driving of the car 
by an unlicensed novice, even though 
B was present and riding with her, 
was not a “use” of the car by B 
“with permission of the named in- 
sured.” 
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pearing in national magazines 
which features the — 
$10 FAMILY THEFT POLICY. 


You can put on a direct mail cam- 





paign for this business in your town. 
Send for the specially prepared 
mailing piece, with return card, 
“So Much For So Little” and also 
related advertising material —post- 
ers, reprints and newspaper mat. 


Write the Advertising Dept., 
80 Maiden Lane, New York 8, N. Y. 
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it to their advantage to consult 
fe with retailers and large consum- 
ers before building their products 
to ascertain what was wanted so 
that their products would be more 
acceptable and find a greater market. 
This principle applies to the insur- 
ance business. 

Many things in the insurance 
business are the result of customs 
and practices that have been long 
outmoded. All the forms of insur- 
ance will be improved by making 
them more comprehensive, eco- 
nomical, and simplified. 


[i ago, manufacturers found 





Varying Insurance Program 


In reviewing the types of insur- 
ance carried by any large number of 
corporations, it is interesting to note 
that seldom do we find that any two 
organizations carry insurance 
against all the same risks. 

The reason for this can be at- 
tributed to the difference in the ac- 
tual experience that the officials in 
charge of buying insurance have had 
in various types of losses. If their 
organization has had a certain type 
of loss, or they are intimately fa- 
miliar with some similar organiza- 
tion that has had such an experience, 
they are very likely to insure against 
that type of loss. 

Another reason is that many types 
of insurance have not been forcibly 
presented for their consideration. 
Then again, many buyers believe 
there is such a thing as being over- 
insured and would prefer to take 
some risk themselves as_ general 
business risks rather than load up 
their premium buying expense ac- 
count. 

They are also likely to take a 
negative attitude if when a coverage 
is suggested they examine the policy 
and find it replete with complicated 
and difficult to understand clauses 
Band exclusions of coverages. Fur- 
| thermore, many buyers have never 
Been made forcibly aware that some 
BcOverages are obtainable and neces- 
i sary. 

Take for instance a coverage you 
ate all familiar with—securities 
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Dishonesty 


Jnsurvance 


forgery bonds. Here is a form of 
protection that almost any or every 
corporation should carry whose 
shares are widely distributed among 
the public. A loss which would be 
protected by this is not generally 
recognized as insurable because the 
major loss can often be in legal fees 
rather than actual indemnity paid 
for the value of the forged securi- 
ties. Relatively few corporations 
have this protection. A check with 
the buyers of many corporations 
discloses the fact that this type of 
insurance has either never even been 
suggested to them by their insurance 
advisers, or they rely on the remote 





“It doesn’t take a soothsayer” 


protection of their transfer agent 
or bank. 

Similar remarks can be almost 
equally applied to the very important 
check forgery bonds and, to a lesser 
degree, to fidelity coverage, safe 
burglary, and holdup; all of which 
come within the category of the 
basic cause of loss—dishonesty. 








by ERNEST L. CLARK, 
Insurance Manager, 
J. C. Penney Company 
xk * 


To view this problem, therefore, 
from the merchandising viewpoint, 
these types of coverage must be 
made more attractive to the seller or 
producer and to the buyer, in other 
words sales resistance reduced. 

The history of insurance has been 
one of evolution, from many forms 
of coverage written under a com- 
plicated and expensive rate structure 
to a comprehensive, economical, 
more simple cover. 

For instance fire insurance, from 
just fire loss coverage to one policy 
covering fire, lightning, windstorm, 
etc., including practically all losses 
from the elements ; automobile pro- 
tection, from fire and theft to a com- 
prehensive coverage policy ; liability 
insurance, from separate coverages 
of accidents from buildings, manu- 
facturers hazards, elevator hazards, 
consumption risks, and assumed con- 
tracts to comprehensive coverage of 
all, and so on. 

The result has been broader, sim- 
pler, more economical insurance to 
the buyer, and more satisfactory 
results to the insurance companies, 
not the least mutual advantage being 
less chance that a loss has to be de- 
nied coverage. 


Correct Rates Important 


It doesn’t take much of a sooth- 
sayer to read the signs that a reduc- 
tion must be made in the rates for 
all forms of dishonesty insurance, 
either from a state regulation view- 
point or to meet competition. This 
means that the selling of these types 
would be even less attractive to the 
producer who has never felt that 
the specialized effort required was 
warranted by the amount in dollars 

(Continued on the next page) 
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Dishonesty Insurance—Continued 

he received even though the per- 
centage of commission seemed ade- 
quate. Good merchandising would 
dictate the selling of better quality 
at an increase in price rather than 
reducing the cost of a slow selling 
item. 





The market for dishonesty insur- 
ance will greatly broaden with the 
end of the war. Plans in sight show 
many new businesses to be started 
or reopened and many new ventures 
by existing organizations—all pros- 
pects, in addition to the existing 
large unsold market. 








Banker’s 
Strong Box 


In its day the strong box 
served as protection for 

% money and valuables. Bank- 
ers used it to carry money 
from bank to home for safe- 
keeping overnight. 
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EFFECTIVE 
PROTECTION 


EEPING your money safe is 
K synonymous with keeping 
your country safe today. Put it in 
War Bonds and be sure of both. 

Standards in fire protection have 
likewise changed. For 140 years 
the Caledonian has responded with 
insurance keyed to the demands of 
the times. 

That’s why alert agents stick to 
the Caledonian...dependable for 
almost a century and a half, 





Statue of Liberty Bond sales booth erected for Sixth War Loan Drive in New York's Times Square 


THE 


ALEDONIAN 


INSURANCE COMPANY 
Founded 1805 


Executive Offices + Hartford, Conn. 
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To tap this market, the insurance 
companies should offer something 
that will attract the producers, some- 
thing easily understood, therefore. 
easily sold; something attractive to 
the buyer that will protect broadly 
against losses that may be sustained, 
real losses that might affect his cor- 
poration’s financial structure or take 
off a sizable slice of its earnings, 
This would not be a bunch of com- 
plicated and individually expensive 
policies that would require the buyer 
to guess where his loss is going to 
occur and how much at each point. 

Buyers have tried unsuccessfully 
to do that for years. Witness the 
experience in fidelity cover alone, 
where a study made recently shows 
that out of 571 insured fidelity 
losses, $6,000,000 of such losses 
were in excess of the fidelity cover- 
age. 


Single Broad Contract 


Offer not a group of policies that 
overlap in coverage as fidelity and 
forgery insurance do, but one policy 
covering the risk of dishonesty, 
whether dishonesty of employees or 
public, including burglary of safes, 
holdup, forgery, or infidelity. To 
make the policy more generally ac- 
ceptable make it excess of a stipu- 
lated amount either as deductible or 
franchise, making the cost less. Re- 
member that most reputable buyers 
of insurance are not anxious to in- 
sure the small run of the day loss, 
they want broad protection of the 
serious losses. 

To build the policy on a sound 
basis, there should be included a 
charge similar to the engineering 
charge made in the fire and liability 
rate structure, in consideration of 
which the insurance company would 
have a loss prevention audit by 
trained experts made of the as- 
sured’s accounting methods and 
other protections against theft and 
similar dishonesty, including, of 
course, check of the assured’s em- 
ployees. 


Bond Employees 


The recent trend to avoid bond 
applications is bad, not only from a 
loss viewpoint but also a morale 
viewpoint ; a tremendous public rela- 
tions job can be done on this angle. 
The making of a bond application 
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should be presented as a privilege to 
an employee—the tact that a large 
fmancial corporation is willing to 
back that individual's integrity is a 
great compliment. Men oiten brag 
about the credit line a bank will ex- 
tend to them even though they never 
use it, so a sense of pride should 
be engendered in an employee if his 
honesty is worthy of bonding. Such 


Han approach would also add to the 
‘ 


loss resistance of the bonded em- 
ployee. prevention has as 
much appeal as loss indemnity. 


| JOSS 


Loss Expense 


A type of loss coverage in addi- 
tion to those heretofore generally 
offered is the extraordinary expense 
which the assured is often put to in 
determining the amount of a fidelity 
or a forgery loss. A survey of a 
group of such losses indicated that 
this usually runs to about 10% of 
the amount of loss. Coverage of this 
feature would improve the protec- 
tion. 

The currently offered comprehen- 
sive, dishonesty, disappearance, and 
destruction policy is a step in the 
direction but its cost makes it pro- 
hibitive to most buyers. 


_The Need Exists 


What is needed is comprehensive 
dishonesty insurance at a cost that 
will develop popular demand. Dis- 
honesty is a common risk to all busi- 
esses. Its protection should be as 
important as fire and liability in- 
surance and the sale of its coverage 
should be as universal in most com- 
panies. 

The underwriting of dishonesty 
insurance is divided into two depart- 
nents, and two rating bureaus must 
consulted for rates. Attention 
might be called here to the fact that 
hll dishonesty risks in connection 
vith banks are, by force of compe- 
ition, economically handled by one 
inderwriter and one rating bureau. 
atge risks should be experience 
ated on the total experience of all 
heir dishonesty insurance. 


Case Histories 


Your files and daily newspapers 
ontain case histories describing dis- 
honesty losses for almost any type 
of business. Buyers are interested 
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STRENGTH legislature on 
Behind these two Amer- 
ican fire insurance com- 
financial 

that 
Millers 
National assets _ total 
$7,844,334.13, of which 
$3,092,216.82 is surplus. 
Illinois Fire total 
$1,823,233.73 — surplus 
$1,282,690.21. These as- 
sets represent high grade 


panies lies 
strength—strength prescribed. 


means security. years 


founded. 


assets Back in ’65 


neer 
investments convertible 
easily into cash on short 
notice should it be neces- 
sary to meet 956. 
pected—catastrophes, if by 


the unex- 


you please. 


in the 











By a special act of the Illinois 
February 16, 
1865, a charter in perpetuity 
was granted “to transact the 
business of fire 
Thus, 
ago, the 


tional Insurance Company was 


the midwest had 
not yet emerged from its pio- 
stage of 
Chicago had hardly outgrown its 
the proportions of a frontier the 
town: its population was 177,- 
Eighty years have gone a 

. years of experience 
. years of progress. 


center of the 


middlewest agricultural and 
industrial region, Millers Na- 
tional Insurance Company has 
grown to be one of America’s 
insurance as prominent fire insurance com- 
eighty panies with services extending 


Millers Na- from coast to coast. 


The 


tional 


Millers Na- 


Insurance Company is 


history of 
not spectacular. Rather, it is 
the story of sound and steady 
The chief concern of 


development. growth. 


management through all 
security 
It has 


from 


years has been 


for its policyholders. 
strong foundation 


which to go ever forward as 


Here an increasingly greater insti- 


great tution of service. 


MILLERS NATIONAL INSURANCE CO. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE: 137 W. JACKSON BLVD., CHICAGO 


SERVICE HEADQI 
in facts. This information should 
be made available to producers to 
present to buyers. A broad compre- 
hensive dishonesty coverage at low 
rates simply arrived at and handled 
with facility would be an advance 
by insurance companies of major 
importance. 

Insurance is the handmaiden of 
private enterprise. As we go for- 


ARTERS 


FOR ALERT AG 


ward to new developments in the 
business world, insurance must con- 
tinuously keep pace, developing new 
comprehensive, economical, and 
simplified coverages in all its 
branches—not compelled by compe- 
tition but by desire to better serve 
the business world in every field. 


From an address before the Surety Underwrit 
ers Association of the City of New York. 
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SLIP THROWE 


Wu is easier to sell insurance to than a 
present satisfied customer? Certainly no one we 
can think of off-hand. And yet many insurance 
men face the possibility of losing their present 
automobile insurance customers when post-war 
cars come out. 


There’s just one way to avoid this, and the time 
to start working on the problem is right now. Here’s 
what to do: 


First, check with your local banks to make sure 
that they plan to handle automobile financing. 
Then either personally, or by mail, get in touch 
with all of your policyholders. Tell them that you 





Why let these post-war prospects 
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can be of real service to them when they eventually pinion 


buy a new Car. 


rackwa' 
systems 


Suggest that they finance that car through qgtent to = 


loan at their local bank. Point out the advantages 
of this procedure. Also remind them that you can 
insure the new car for them right from the star. 


The American Insurance Group’s new folder, 
“The Local Bank, the Local Agent, and Autome- 
bile Financing” and “Character Loans,” give you 
some interesting and valuable facts about this 
enormous post-war market. Send for free copies. 
Write: The American Insurance Group, 15 Wash- 
ington St., Newark 1, New Jersey. 





Newark 1, New Jersey 


The American Insurance Company + Bankers Indemnity Insurance Company « The Columbia Fire Insurance Company « Dixie Fire Insurance Company « The Jersey Fire Underwrit## 
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Foundation 


F WISHFUL thinking could 

give us social security, the attitude 

of the proponents ot government 
sompulsory social insurance would 
be fully justified. Nowhere is the 
yap between illusion and _ reality 
more evident. Nowhere is the 
Janger of building the future wel- 
fare of our country upon the shift- 
ng sand of wishful thinking more 
jbvious than in the field of govern- 
ment compulsory social insurance. 
All of us agree that insurance for 
everybody against unemployment, 
sickness, hospitalization, old age and 
Jeath is a desirable goal but there 
are too many who think they can 
reach this goal by waving blue- 
orints, more or less hastily drawn, 
and including many features inimi- 
cal to sound economic progress, to 
say nothing of the principle of in- 
lividual freedom upon which this 
nation was founded. 


Foreign Systems 


Indeed, they go further than that. 
They point to the fact that many 
ther countries have a much broader 
system of social security benefits 
than we in America. In_ their 
pinion this fact, alone, makes us a 
vackward country. These foreign 
systems vary considerably in the ex- 
tent to which they introduce the ele- 
ment of compulsion, and in the ex- 
tent to which they conflict with 
private insurance, but in the minds 
if those advocating similar systems 
in this country, they are, one and 
ill, examples of unparalleled good. 

In general, their attitude reminds 
ne of the colored person, who, one 
lay said to a parishioner, “Brudder, 
we mus’ do somethin’ to remedy de 
status quo.” 

“What am dat?” he said. 

“Dat, brudder, am de mess we’s 
n. 


The Matter of Cost 


The advocates of social security 
dlans have presented their benefits 
nan amazingly vast array of ex- 
ellently prepared literature and 
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Social Security 


publicity well calculated to make any 
man’s mouth water. But there are 
some facts which, reasonably 
enough, the advocates of these plans 
do not mention or discuss but which 
need to be talked about most seri- 
ously, if we in this country are to 
understand what we are doing when 
we give consideration to expansion 
of our present system. 





“A false sense of security” 


Primarily, there is the little 
matter of cost. I say “little” be- 
cause in this day and age we have 
become all too accustomed to talk- 
ing in terms of billions without ever 
realizing what an enormous sum a 
billion dollars is, nor how much 
greater $20 billion dollars is. I say 
$20 billion because that is the esti- 
mate of the probable ultimate cost 
of social security as now advocated. 

Somewhat typical of the attitude 
of social security enthusiasts to- 
ward the question of cost is the fol- 
lowing quotation from the report of 
the National Resources Planning 
Board: 


by E. H. O'CONNOR 


Executive Director, 
Insurance Economics Society 
of America 


x * * 


“We have passed the stage when 
‘financing the program’ need be 
more than a technical matter.” 


National Income 


National income is, as we all 
know, a fluctuating figure. But econ- 
omists are accustomed to speak- 
ing in terms of broad averages over 
a long period of years and upon 
this basis estimates for the postwar 
period vary from $110 billion an- 
nually to $150 billion or even up to 
$200 billion. The $150 billion figure 
an expanded compulsory social in- 
surance system, apparently for two 
reasons, one being that a lesser in- 
come could hardly support the full 
system contemplated, and the other 
seeming to be a determination to es- 
tablish the thesis that if our economy 
fails to reach that level private enter- 
prise will have failed and more 
governmental planning will become 
necessary. Others use the same 
figure, but more as a matter of 
actuarial convenience than for any 
other reason. It makes for easy 
figuring but its use for that purpose 
is not defensible in terms of reality. 

It is highly unlikely, unless in- 
flation sets in, that, with govern- 
ment in business, we shall enjoy an 
average national income of $150 
billion a year for many years after 
the War, and a figure of $120 bil- 
lion would seem to be nearer to be- 
ing a reasonable estimate. Now 
fiscal authorities estimate that the 
postwar national debt will be close 
to $300 billion dollars, which means 
that taxes will be required to pay 
about 

(Continued on the next page) 
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Social Security—Continued 


$6 billion for annual interest 

$3 billion for debt reduction 

$9 billion for administrative ex- 
pense 

$6 billion for the Army and Navy 

$7 billion for social services, pub- 
lic works and veterans benefits. 


This totals $31 billion in taxes 
each year, including the cost of 
maintaining our present social se- 
curity system but not including such 
items as foreign relief, costs of oc- 
cupation, possible spectacular in- 
creases in costs of unemployment 
insurance, etc. Most of it will be 
collected by direct deductions from 








Accidents 


Though gas and tire rationing have greatly curtailed the use of 
cars, accidents are still happening and with increasing regularity. 
Alert agents and brokers are bending every effort to insure 
clients and prospects against the hazards of wartime driving. 


Reduced automobile insurance rates and the need for medical 
payments and higher limits all point to increased salability of 


this coverage. 


Today with more people in position to purchase this and other 
needed forms of protection, Standard agents and brokers have 
the advantage of a wide variety of up-to-the-minute production 
aids—sparkling direct mail selling folders 
forms—attention compelling window posters. 


A Standard field man can give you details or write the Home 


Office at Detroit. 


STANDARD ACCIDENT INSURANCE COMPANY 


ONE OF AMERICA’S OLDEST AND LARGEST CASUALTY & BONDING COMPANIES 


and its Fire and Marine affiliate PLANET INSURANCE COMPANY 


HOME OFFICES, DETROIT 32, MICHIGAN 


aren’t rationed 


convincing survey 








the pay envelopes of working 
people. The Wagner Bill would in. 
volve immediate direct taxes 9 
about $101% billion dollars, but sing 
this takes in part of the 
program, the increase, if 
adopted, would amount to 
more than one-half that 
haps $6 billion annually—or aboy 
a 20% addition to the annual tax 
burden as estimated above. This js 
no picayune matter, in fact an ip 
crease of such size might well stall 
the gigantic task of reconversion ty 
the production of civilian goods, re. 
tarding efforts to create employment 
and maintain payrolls. It is very 
questionable if the lofty ideals, 
which presumably spring from the 
hearts of these social planners, are 
as important to our nation at this 
time as quick employment and 
prompt reconversion to peacetime 
pursuits. 
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The Basis of Economic Progress 


It seems axiomatic that $20 bib 
lion a year, out of an average 
national income of around $120 bit 
lion a year, cannot be steered 
through new channels and into the 
payment of new expenses without 
some disturbance to that most del- 
cate of all creative tools, our national 
economy. It has been said that com 
siderably more than 90% of our 
economic life is represented by the 
performance of routine functions, 
much less than 10% represents 
those imaginative and daring activ 
ties which are the seed and sub 
stance of economic progress. All too 
few of us realize how essential these 
activities are, how much it means 
to us to be sure that inventors it 
vent, that imaginative men_ have 
room to promote their ideas, and 
that daring investors continue to be 
willing to take great chances. 

The United States has become 4 
great country because men of vision 
have been able to see opportunity 
ahead of them—darken that scene 
only a little and we face the danger 
of a stagnant economy or worst. 
This War has proven beyond the 
shadow of any doubt that this nation 
teems with men and women who 
can and may yet create the seeds 
of a whole new era of civilization, 
but if their enthusiasm is strangled 
and the fires of their ambition 

(Continued on page 88) 
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WAR BONDS are not merely a definite help in winning 

/ the war—bought systematically, they are an excel- | 7 
lent means of saving with interest to buy quality | g 

/ goods later. Why not maintain and expand your /7// 
regular purchases at pre-determined intervals? 
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HEAD OFFICE AND 
EASTERN DEPARTMENT 
116 John Street, New York 7, New York 

. 
WESTERN DEPARTMENT 
Insurance Exchange Bidg., Chicago 4, Ill. 
~ ‘ 
SOUTHERN DEPARTMENT 
Canal Building, New Orleans 12, Lo. 
+ 
PACIFIC DEPARTMENT 
340 Pine Street, San Francisco 4, Col. 


NORTHWESTERN DEPARTMENT 
Colman Building, Seattle 4, Wash 


You have seen ships in bottles before now — interesting curios, interesting 
but useless. The ship in the bottle we’re talking about, however, is no curio—, 


it is marine insurance production in your office. 


For instance, there’s Ocean Cargo insurance which covers export and 
import shipments between factories or warehouses in your town to or from 
domestic or foreign points. Then there’s River Hull and Cargo, Yacht and 
Marine Liability insurance, to mention a few of more than a hundred kinds 
of marine lines written by the Marine Office of America. 


If you’re not getting this business now, get acquainted with the Marine 
Office. Find out how easy it is to break this bottle neck and put marine busi- 
ness on your books. 


Write the nearest branch office and ask for further facts and information 
on how to write marine insurance through the Marine Office of America. 


MARINE OFFICE 


of AMERICA 


LASSES OF OCEAN AND INLAND MARINE INSURANCE 
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BUYERS’ QUESTIONS 


by MILTON W. MAYS 


Director, Business Development Office 


PROMINENT group of in- 

surance buyers has asked some 

questions of the insurance 
business. We are delighted at the 
opportunity to submit answers to 
these questions. Underwriters and 
sents throughout our business have 
expressed the opinion that we should 
either be able to give satisfactory 
answers to all reasonable questions 
submitted by responsible groups of 
insurance buyers or else we should 
so alter the practices in our business 
that satisfactory answers can be 
given. 

This attempt to answer these 
questions fits in well with the pro- 
gram of self-examination that is 
constantly being carried on within 
the insurance business. We have 
been analyzing our product and our 
practices as part of a long-term, 
continuing and sincere effort to 
serve the public in the best possible 
manner. When buyers fail to under- 
sand the “reasons why” in our 
business, it is a privilege to be able 
to explain our business to them. 

Without further ado, I shall take 
up these questions and answers. The 
answers, incidentally, are not my 
own but have been summarized 
from detailed answers submitted by 
outstanding experts in the various 
branches of the insurance business 
with which the questions deal. 


Marine Insurance 


Why must a marine insurance 
contract be written in such a way 
as to be so difficult of understand- 

? Why is it not written in modern 


Presumably this inquiry is di- 
tected to the basic form which is 
the basis of cargo, hull and freight 
marine insurance policies. 

The reason why the basic policy 
has been unchanged is that there is 
a body of law—the Law Merchant, 
Common Law and Statute Law— 
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coming down through the last four 
hundred years both in Great Britain 
and the United States, which has 
interpreted practically every word 
in the basic form. Were this basic 
form to be rewritten, there is every 
likelihood that there would follow 
a long period of confusion as to the 
legal meaning of the new words 
used. This subject has been dis- 


cussed by underwriters many times 
and is still under discussion. It may 
well be that at the end of this war, 
when we hope that there will be a 
closer understanding between Eng- 
lish-speaking nations, the basic form 
may be modernized. It would seem 
prudent, and indeed necessary, to 
make any such change only in co- 
operation with underwriters in the 
leading marine insurance markets of 
the world. 


The language of marine insur- 
ance, which is one of the world’s 
oldest businesses, is the language of 
the sea. Marine insurance language 
is well understood by vessel own- 


ers, insurance brokers and under- 
writers who deal in it and, as a mat- 
ter of fact, most legal documents 
contain a fair amount of archaic 
language which is well understood 
without any attempt being made to 
modernize it. It is not to be denied 
that the marine insurance contract, 
which covers more perils and more 
contingencies than any other form 
of policy, is a complicated document. 
But to suggest changes in it merely 
because those who are not conver- 
sant with the language of the sea 
do not understand it would indicate 
that a rather good case could be 
made for calling the bow and stern 
of a ship the “front” and the “back,” 
the decks of the ship the “floor” or 
the “roof” and a ship’s bridge a 
“balcony.” 

It is true that other insurance con- 
tracts, notably the fire insurance 
policy, have been subject to legal 
interpretation for many years and 
because of this there was some re- 
luctance in certain quarters to press 
for the adoption several years ago 
of a new standard fire policy in the 
state of New York. The situation in 
the fire insurance business is hardly 
analogous to marine insurance. The 
fire policy is employed locally. The 
marine policy is employed interna- 
tionally. Because of the international 
aspect of marine insurance, it will 
be much more difficult to secure 
agreement among underwriters in 
the international market than it was 
to secure agreement on the revised 
form of fire insurance policy among 
underwriters in the domestic fire in- 
surance market. 


Use and Occupancy Contract 


Why cannot a Use and Occu- 
pancy contract be written so that it 
ts possible to recover from the in- 
surance company the full amount 
of the contract? 

(Continued on the next page) 








Buyers’ Questions—Continued 

This question implies that a Use 
and Occupancy policy under which 
the face amount of the policy can 
be recovered is unobtainable. This 
is incorrect. Use and Occupancy 
contracts are not written so that it 
is tmpossible for the insured to re- 
cover from the insurer the face 
amount of the contract, provided 
the period of suspension is of suf- 
ficient duration to deprive the in- 
sured of earnings equal to the 
amount of insurance. The facts are, 
however, that as a rule replacements 
(during normal times) can be made 
within a period which produces an 
actual loss sustained that is less than 
the face amount of insurance. 

In the Eastern and Southeastern 
States, there is, under all forms, a 
twelve months’ limitation upon re- 





covery whether the suspension be 
partial or total, unless a policy has 
been endorsed, increasing the time 
limitation to a longer period. The 
reason for this time limitation is 
that, because of replacement difficul- 
ties brought about by our war pro- 
gram, underwriters presently desire 
Use and Occupancy contracts to 
contain a definite time limitation on 
recovery. 

The Use and Occupancy policy, 
like most property damage forms, 
is a contract of indemnity. The in- 
sured is interested in recovering 
the full amount of his loss resulting 
from a partial or total suspension 
of his business caused by one of the 
perils insured against. The face 
amount of his U & O policy is 
merely the “constant” against which 
the rate is applied to produce an 
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Insurance Company Stocks 


The First Boston Corporation and its predecessors have 
been consistently identified with the market for Insurance 


Company stocks for more than 15 years. 

We afford our customers an efficient service in the pur- 
chase and sale of stocks of this character and are always 
pleased to furnish pertinent information and the current 


market status on shares in which you are interested. 


We solicit your inquiries 
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adequate premium. If the insure 
recovers in full the amount of hig 
loss, the purpose for which U &( 
insurance was purchased has bee 
fulfilled and to compare the amouy 
of recovery with the face amour 
of insurance is to lose sight of the 
true function of Use and Oc cupancy 
insurance. 

It should also be noted that ex. 
actly the same situation exists with 
respect to fire insurance. In the 
majority of cases the face amount 
of insurance is not paid _becaug 
most fire losses are partial. 


Automobile Rates 


Why 1s the garage location of ¢ 
car the determining factor in the 
promulgation of liability and prop. 
erty damage rates when obviously 
the distance traveled, or mileage is 
the real measure of the hazard? 

The starting point in making lia- 
bility and property damage rates js 
the location of the automobile since 
automobiles located in a given area 
are on the average exposed to the 
same conditions of hazard, But the 
garage location of a private pas 
senger automobile or of a commer- 
cial automobile operated by a manv- 
facturer, retailer or wholesaler is 
only one of the factors which deter- 
mines the rates for automobile 
liability insurance. Prior to the te 
tioning of gasoline, the nature of 
use of private passenger automobiles 
played a definite part in determining 
the rate as did the mileage. Since 
the rationing of gasoline, the gaso- 
line ration classifications have been 
utilized for the rating of private 
passenger automobiles, since these 
classifications indicate, by and large, 
the amount of use of the automo 
bile. 

Commercial cars have been in the 
past and are today rated according 
to the nature of their use determined 
from the business in which they are 
used which determines largely the 
average amount of their use. 

By considering the territory of 
areas in which the cars are garaged, 
as well as the nature of their use 
or the amount of their use and 
predicating the rate on the actual 
loss experience of the automobiles 
located in each rating territory 0 
area, it is hoped that the cost 0! 
insurance so determined will be of 

(Continued on page 80) 
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The motto of the Seabees. . . lead- 



































Dany 
ing to miraculous achievement .. . 
t ex. reflects the spirit that has made 
with America the most progressive and 
| the 5 powerful nation in the world. 
= Ql Such a spirit is kept alive and 
i 2 dominant by a strong background of 
national co-operation and finds ex- 
E pression, not only in war, but in 
\ a business, science, industry . . . all 
of h\ activities. 
the A) ' In the field of Insurance, agents 
rope EI find that this spirit is fostered by a 
ously Be! strong background of company co- 
1€ 5 operation. 
f I Central Surety supplies that back- 
; lia- G4 ground for agents throughout the 
eS 1s ; nation. 
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this time is in a state of change 

and transition. As a result of 
the decree of the Supreme Court 
rendered on June 5, 1944, the busi- 
ness faces many serious problems. 
The question as to how to free it 
from the throttling effects of this 
decision is one to which many able 
lawyers and insurance leaders have 
been giving careful and studious 
application for about a year. In en- 
deavoring adequately to cooperate 
toward the attainment of a practical 
solution, the National Association of 
Insurance Agents is engaged in an 
important, if not the most important 
undertaking of its history. 


Tes INSURANCE industry at 





Primary Objective 


The primary objective of the ad- 
ministration has been to secure, in 
cooperation with the other branches 
of insurance industry, legislation 
which would permit the business to 
continue to furnish protection to 
the public under state regulation 
while at the same time bring its 
operations into harmony with fed- 
eral law. 

At our annual meeting in Mil- 
waukee in October, through Mr. J. 
Dewey Dorsett, general manager of 
the Association of Casualty and 
Surety Executives, the National As- 
sociation received an invitation from 
the stock fire, casualty and inland 
marine groups to attend a joint 
|meeting to consider the problem of 
federal legislation. This invitation 
was immediately accepted, and ar- 
rangements were made to hold the 
meeting in Philadelphia on Novem- 
ber 13 and 14, 1944. 

It was an historic gathering. Top 
company executives representing the 
stock fire, marine, casualty and 
surety interests were present. All 
of the leading national producers’ 
organizations were represented. 
After hearing from the company 
tepresentatives of the results of 
their study of the problem, the pro- 
ducers met in separate conference 
and debated fully and vigorously 





FOR APRIL, 1945 


ADMINISTRATION 


by W. RAY THOMAS 


President, National Association of Insurance Agents 


the issues involved. Finally, the 
National Board of State Directors 
at Philadelphia adopted a resolution 
in support of the so-called Bailey- 
Walter Bill. 


Compromise Necessary 


It was recognized by the state 
national directors present that com- 
promise would be necessary, and the 
authority was given to the executive 
committee to do what it deemed 
necessary in order to secure the 
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. a new milestone... 


passage of adequate and proper 
federal legislation. Since the presi- 
dent would be carrying on most of 
the negotiations, the executive com- 
mittee passed on to him the au- 
thority and power to act. 

Aside from the immediate prob- 
lem there was one important result 
of that meeting in Philadelphia. It 


brought closer together, in a way 
never before experienced, the com- 
panies and producers. We met on 
common ground. Our business was 
at stake and we were united in an 
effort to preserve it. The meeting 
marked a new milestone in com- 
pany-agency relationships. 


Small Committees Appointed 


As the problem of federal legis- 
lation was studied by your officers, 
it was apparent that unity among 
the interests involved was of para- 
mount importance. As a result 
small committees were appointed 
which moved on to Washington 
where every effort of your repre- 
sentatives was used to bring to- 
gether, on a common ground, the 
differing interests. Agreement was 
finally reached on December 12, 
1944, but the 78th Congress ad- 
journed on December 19 without 
taking any action. 

Upon the convening of the 79th 
Congress early in January, repre- 
sentatives of the various branches 
of the business again met in Wash- 
ington, picking up where they had 
left off in December. The chief 
problem was one of procedure. 
These details were worked out and 
a committee of the National As- 
sociation of Insurance Commission- 
ers presented to the Committee on 
the Judiciary of the Senate, the 
agreed draft of suggested legisla- 
tion. The bill, as finally passed by 
the House on February 23 and by 
the Senate on February 27, 1945, 
receiving Presidential approval 
March 9, is in the opinion of our 
legal counsel, favorable to the in- 
dustry. From an agency viewpoint 
it is satisfactory. 

(Continued on the next page) 








Report of the Administration—Cont'd 

It was obvious in the early stages 
of this legislative endeavor, that 
here was an excellent opportunity, 
in a real and practical way, to ex- 
emplify the need and essentiality of 
friendly company-agency relation- 
ship in all that the term implies. 
So, recognizing in a dignified and 
practical manner, but ever keeping 
to the forefront public interest, the 
interest of the industry and the 
interest of the agent, all of the de- 
cisions of your officers in this tre- 


mendously vital undertaking were 
made to conform. 

As your president, representing 
the agency forces of America, I 
participated in many company con- 
ferences. I was there privileged to 


negotiate and discuss the grave 
issues involved. Our status and 


opinion was respected. There were 
tense and anxious moments. The 
ideas, habits and precedents of 
seventy-five years are not easily 
changed. Many in the industry have 
been slow to depart from the belief 








For the first time, voluntary disability protection at 
nation-wide low cost may be sold to provide income 
security benefits up to $5000 or more for freedom from 
expense of (1) Hospitalization (2) Sickness (3) Accidents 
(4) Surgical Operations. Unlimited as to number of 
disabilities covered first year or any year thereafter. 


* Leads Furnished * 
SPECIAL AGENCY DEVELOPMENT ALLOWANCE 





Mail This Coupon Today 








to obtain leads. 


Without obligation please send me agency information about 
your “Four Freedoms” plan and special Development allowance 

















Name_ 

Agency 

Address — 

City a - eee 
CO) FAMILY () HOUSEWIVES LL) CHILDREN 


Continental 


CASUALTY COMPANY 
America’s No. 1 Accident and Sickness Insurance Company 
Disability Division * 910 S. Michigan Ave., Chicago 5, III. 





that there should be a full exemptiye 
enactment. 

There was continuous contact also 
with those insurance commissioners 
who acted as the legislative com. 
mittee for the National Association 
of Insurance Commissioners. With 
this group, too, was maintained sue. 
cessfully a position of respect and 
helpfulness. 





Unity of Action Essential 


This legislation now passed by 
the Congress of the United States, 
and approved by the President, wil 
have the effect, at least during the 
moratorium extending to January 
1, 1948, of enabling the business to 
function without disturbance, and 
afford it the opportunity of working 
for the passage of such legislation 
as will keep the regulation of the 





business in the hands of the several [fou have, 
states of the union. Here, for the Bhan one 
people of insurance, lies a great anding 
responsibility, but likewise a great §. d 
opportunity. —_— 
That same unity and accord which Bp... yo 
proved so effective in the effort to By expla 
provide satisfactory federal legis- h “eff 
lation is equally important in the ee 
have on t 


enactment of adequate, remedial and 
practical rating and regulatory laws fon. Yc 


in the states. brief and 
Public Relations Opportunity Suppo 
The entire industry has been talk- JJ quatel 
ing public relations. Here in this §} Do yo 
venture lies as great a public re J 2 cha 
lations opportunity ever afforded an § ment j 
important business. Keeping before J 31% 
us primarily the public interest— J) insura 
forgetting selfish expediency and § ingly. 
personal gain—insurance can at- from « 
quire out of this crisis a magnificent py: ow 
reward, public acclaim and industry 
advancement. While this observa @, 
tion applies to the whole industry, FRY son 
it is here specifically directed to the JP4Y take 
American Agency System. ess whic 


Our state and local associations 
should take an active interest in 
seeing that, after due consideration, 
proper state regulatory laws are 
enacted where they do not now exist 
—laws fair to the public and to the 
industry. The National Association 
stands ready to aid and assist, with 
counsel and advice, those states seek} 
ing help in such matters. } 

Similarly, state and local associ ye 
tions should not hasten to changey paig 
(Continued on page 56) i by 
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DUT of every ten clients and prospects 


ou have, very likely there aren’t more 
an one or two with any real under- 
anding of what rising replacement 
rices do to property insurance. 


bo... you'd probably reap a harvest if 
pou explained to them, in a letter, just 
hat effect rising replacement prices 
have on the adequacy of their protec- 
ion. Your explanation could be as 
brief and plain as this... 


Suppose your home was ade- 
quately insured five years ago! 
Do you think it still is? Hardly 
a chance! Since then, replace- 
ment prices have advanced about 
31% .. . shrinking property 
insurance coverage correspond- 
ingly. To protect against losses 
from shrunken coverage, have us 
review your insurance today. 


[RY something like this... now. You 
ay rake in some additional May busi- 
ess which you wouldn’t otherwise get. 


IRE ASSOCIATION GROUP, 401 
Valnut St., Philadelphia 6, Pa. Branches 
n Atlanta, Chicago, Dallas, New York, 
tn Francisco, Toronto. 









ANOTHER “HAYMAKER” 


in Fire Association Group’s 
national advertising cam- 
paign, this ad will be seen 
by many of your prospects 
and clients in NATION’S 
BUSINESS and U. S. NEWS — 
in April. 
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On April 3, 1860—some 43 years after Fire |. . . service terminating in 1861. But for the 
Association of Philadelphia had been founded— | famous parent company of Fire Association 
the Pony Express made its dramatic first run | Group, now in its 128th year, life has been long 
between Sacramento, California, and St. Joseph, | and full and distinguished by an all-absorbing 
Missouri. For the Pony Express, life was short | interest in the public good. 





1945— APRIL hath 30 days **On to Tokio!” 





CAL| 1—Su.—€aster Sunday 
ASTRONOMICA 2—M.— 1840, Emile Zola, French novelist, born. 


CALCULATIONS 3—Tv.— Today, property insurance rates are 40% lower 
EASTERN STANDARD TIME than in 1914. This is an all-time low! 

- 4—W. — 1882, repeating shotgun patented. 

5—Th.— Last Quarter, 2:18 P.M., E. S.T. 





| Latitude +30° | Latitude +35° 





APR. eee 
SUNRISE | SUNSE’ SUNRISE| SUNSET ( 
i 5:50 | 6:18 | 5:48 | 6:21] 6—Fr.— “ ARMY DAY 
< 4 re 5:41 | 6:25 | 7—Sa.— 1927, demonstration of television, N.Y. C. 
16 | 5:33 | 6:27 8—Su.— 1513, Ponce de Leon landed in Florida. 
2 +4 = 9—M. — 1943, 27,000 tircs destroyed in skating rink, 


used for Govt. storage, Sacramento, Calif. 





Latitude +40° 
* |SUNRISE| SUNSET |S 
1 | 5:45 | 6:24 
6 5:37 | 6:29 
11 5:29 | 6:34 
16 5:22 | 6:39 


10—To.— 1790, U.S. patent system sct up by Congress. 
11—W. —1917, Hoover appointed food commissioncr. 
12—Th.— New Moon, 7:29 A. M., E. S. T. 
13—Fr. — 1870, Mctropolitan Muscum of Art incor- 
21 | 5:14 | 6:44 porated, N.Y. C. 

26 | 5:07 | 6:49 14—Sa. —PAN AMERICAN DAY 























| Latitude +30° | Latitude +40°} 15—Su.— 1912, S.S. Titanic went down—1513 lives lost. 





APR. —_——_—— . 
uoon- | moon- | moon. | moon- 1 16—M,— 1944, Moscow announced recapture of Yalta. 
1 | 9:53 | 8:13 |10:13 | 7:56 | 17—Tu.— Only 2%%c of each premium dollar paid to stock 
. . O°. 9-07 : * . . 
> lteae hates | 00h lena fire insurance companies goes for profits! 
7 | 2:24 | 1:09 | 2:48 |12:46 | 18—W. —1942, Doolittle raid on Japancse mainfand. 
9 | 3:56 | 3:21 | 4:10 | 3:07 | 19—Th.— p First Quarter, 2:46 A. M., E.S.T. 
3 | 6:38 | 7:57 | 6:27 8:11 | 20—Fr. — 1775, siege of Boston began. 
; a 10:13 = 10:38 | 21_-Sa. — 753 B.C,, founding of Rome. 


1:45 | 1:06 |11:19 |'1:32 | 22—Su.—1915, Ist use of poison gas by Germafis—Y pres. 
1:37 | 2:31 | 1:20 | 2:50 | 23_M, — 1564, birth of William Shakespeare. 

5:09 | 4:40 | 5:12 | 4:40 | 24—Tu.— 1800, Library of Congress established. 

= | so loos 7:08 | 5:31 | 25—W. — 1898, war declared against Spain. 

_—_— —_— —}| 26—Th.— 1900, $15,000,000 fire—Ottawa end Hull, Ont. 
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To obtain local times of sunrise and sun- ike . 

set: for longitudes other than the stand- = Cy) Full Moon, 5: oa A. M., E. S. T. 

ard time meridians (i.e., 75°, 90°, 105°, —_ = * . 
and 120°, for Eastern, Central, Mountain, 2 e = Tf you haven t ha your property sRSEPGRCS 
and Pacific Standard Time) , decrease the reviewed recently, call your Agent or Broker now! 
time four minutes for each degree east . : :—- 

of the standard meridian, or increase the 29—Su. —- 192 1 ° Fiume scized by Fascisti. 

time OU ee endard merida. | 30—M. — 1803, Louisiana purchased from France 


of the standard meridian. 








OBSERVATION for April: With coverage shrunken by the war-caused rise in re- 
placement prices, all too many people would find themselves 
grievously out of pocket if they had to replace property today. 


MORAL for April: Protect yourself from the penalties of shrunken coverage 
:~ your Agent or Broker at once! 
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f pROPERTY INSURANCE 
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FIRE ASSOCIATION GROUP 


va 
Fire Association of Philadelphia EA Lumbermen’s Insurance Company 
The Reliance Insurance Company (=) Philadelphia National Insurance Company 
PHILADELPHIA co PENNSYLVANIA 
SYMBOL OF SECURITY SINCE 1817 



















~hehoe} 


cegrvejesee 









Qee“gves 


BLOGG BLE EL TGCS EOC BOC BT OCTETS SE AT GLEE WOBLE ISS HVS ECT BOL gs yew 


<Qwepwoiwote 


ene 





bt *O~ serge she wpoefeopewvojis wx weer 





>. 


mvegvede 














areaveie 















Report of the Administration—Cont'd 
or amend their constitutions, by- 
laws or governing rules without 
careful and adequate study. Our 
legal counsel is giving immediate 
consideration to this matter, in the 
light of the federal and state laws, 
and his opinion will be available to 
those of our people who desire it. 

In one or two drafts of rate regu- 
latory laws, provisions have been in- 
cluded which would bring state and 
local associations under the purview 
of the State Insurance Department. 
This is not only unwise, but danger- 
ous. If a state or local association 
is properly organized, there is noth- 
ing in its operations which should 
bring it into conflict with the federal 
anti-trust laws or which should re- 
quire regulation by state authorities. 
There is no need to attempt to legal- 
ize acts which are already legal, nor 
to provide for regulation of activities 
which by no stretch of the imagi- 
nation could be in conflict with 
existing federal law. 

































Property Facts 
Are Basic 


The starting point 
for sound solution of 
problems of Income 
Taxation, Reconver- 
sion, Accounting, 
Insurance and Finance 
is an accurate knowl- 
edge and record of 


Property Facts. 


The AMERICAN 


APPRAISAL 
Company 


Agency Problems 


There are agency problems which 
must be studied. Commissions, 
countersignature and qualification 
laws must be carefully considered 
with regard to the welfare of the 


VALUATIONS * PROPERTY RECORDS 
DEPRECIATION STUDIES 
































public and ourselves. Now, more 








than ever, there is a compelling ob- 








ligation upon the agent to rise to 
new heights of achievement through 
service, to reach which will require 
him to possess a more complete 
knowledge of the insurance proce- 
dure and how to adapt it in the 
process of selling. 

He must broaden his concept of 
citizenship and assume the obliga- 
tions that citizenship in a democracy 
requires for its perpetuation. The 
foresighted agent is not only a mem- 
ber of, but actively, by works, sup- 
ports his trade association. He must 

















AGENCY 
ACCOUNTANT 


This man at 40 is one of the best in- 
formed men on agency accounting. 
He has saved his employer many 
times his salary by installing a cost 
system. He is well versed in tax 
matters. Capable of managing men. 
Present salary = 


FERGASON “PERSONNEL 
Insurance Personne! Exclusively 


166 West Jackson Bivd. HAR. 9040 
CHICAGO 4, ILL. 



























recognize the importance of under- 
standing the fundamental economy 
of business and of working with 
other businesses to maintain a 
sound democratic government, and, 
with that, a flourishing economic 
system. 


hk In hos ngel, 
HE. CHAPMAN E PARK 


SHOTEL AND BUNGALOWS 
 “Uieine Berti Callers Godan” 
Private Swimming Pool, Sports, Sociol = 
HARRY WARD. Mor 


Tucson 

SANTA "RITA HOTEL 

THE GEM OF THE DESERT |! 
For A LUXURIOUS. ba teret 


Normal Association Activities 


While your administration has 
been occupied with this important 
subject of federal legislation, the 
normal work of the association has 
proceeded effectively and aggres- 
sively. 


my. + ~ 
OHOTEL BELLERIVE 
Lovely Suites ae. . ‘Send Convention Facilities 
FRANK HABERL, Mor. 
Write Above Hotels for Descriptive Folders and Rates 
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The National Association’s mem. 
bership is now in excess of 19, 
agencies. Prospects are that this 
year will bring our total to upwards 
of 20,000. Too much emphasis cap. 
not be laid, in these trying days, upon 
the necessity of all those within the 
association cooperating to bring inty 
membership every worthwhile anj 
competent agent. 


Joi 


A ¢ 
sought 
Land, | 
Mariti 
ult, y 
Mr. 
Penns} 
Howe 
with r 
missiot 
was MV 
New Y 
Associ: 
he ca 
fully p: 
by Mr. 
sioner, 
reduces 
horou; 
kubmit 
ion O1 
fore th 
unity 
eaffirn 
0 disc 
risors. 
reopen 





Public Relations 


The program of the public rek. 
tions committee is proceeding ¢. 
fectively. Much has been said of j 
as a gradual development. It has 
been often stated that the mere ug 
of the words “Public Relations” can. 
not miraculously accomplish the 
work of creating improved public 
favor. The fulfillment of good pub- 
lic relations lies innately in the hands 
of our membership individually. By 
the very nature of our operations, 
each of us molds public attitude 
Here again the support of the in 
dividual produces success for the 
group. Progress is being made in 
this program. Gradually, as a te 
sult of this effort, the agent is he 
coming better and more favorably 
known. 

The fire prevention committee is 
again under the capable leadership 
of Harold N. Mann. He is an en- 
thusiastic student of this subject and 
has some very practical and helpful 
ideas. The efforts of this committee 
will be of infinite value to the asso- 
ciation. Here is a place where ou 
members can lend material aid. The 
fire companies are passing through 
a period of increasing burning ratios 
It is a responsibility upon us to ap 
ply our influence and support in any 
movement which will tend to bring 
about a reduction in fire losses. 
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United States Maritime Commission 


Early in June of 1944, the United 
States Maritime Commission issued 
a ruling to the effect that, after June 
30, 1944, the provision for the pay- 
ment of fees to insurance advisors 
servicing insurance contracts covef- 
ing contractors engaged in a cost 
plus-a-fixed-fee contracts for the 
Maritime Commission would be dis- 
continued. This action of the Mari 
time Commission was of great cot 
cern to the National Association, not 
because of the money involved, since 
many agents were servicing these 
contracts at a loss. There was cof 
cern over the divorcing of the agent 
from the insurance transactions of 
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pital stock carriers, and, what was 
nore important, the harm which 
night result to the shipbuilding pro- 
gam by the elimination of the serv- 
ces of the insurance agent. 


Joint Conference Unavailing 


A conference was immediately 
ought with Vice Admiral Emory S. 
Land, chairman of the United States 
Maritime Commission, and as a re- 
ult, your President together with 
Mr. Herman D. Wolff of Easton, 
Pennsylvania, and Mr. Ralph W. 
Howe of Richmond, Virginia, met 
with representatives from the com- 
mission. Joining in the conference 
was Mr. Herbert W. Schaefer of 
New York, representing the National 
Association of Insurance Brokers. 
he cause of the agent was force- 
fully presented and request was made 
y Mr. John M. Carmody, commis- 
soner, that the points presented be 
reduced to writing. Therefore, a 
horough brief was prepared and 
ubmitted to the Maritime Commis- 
jon on October 20. However, be- 
fore the commission had an oppor- 
unity to review the brief, it 
eaffirmed its position with regard 
0 discontinuance of insurance ad- 
isors. Efforts to have the matter 
reopened have been of no avail. 


Navy Attitude 


This attitude of the United States 
Maritime Commission is counter to 
hat of the United States Navy, 
hich recently, in extending the use 
f the comprehensive rating plan to 
centive price contracts, recognized 
he tremendous amount of work re- 
wired of the insurance advisor and 
wreed to an increase in the fees 
ayable on these particular contracts. 
itis unfortunate that this branch of 
ne government should take a posi- 
on harmful to such a large seg- 
nent of our citizenship which is con- 
ributing so much to the war effort. 
The importance of this associa- 
ton has been enhanced and further 
mphasized because of the develop- 
tents which have occurred during 
€ past year. Your officers con- 
antly recognize their responsibility 
d pledge again a sincere and prac- 
cal observance. The valiant, loyal 
nd intelligent support which is be- 
g rendered to this association by 
$s general membership is recognized 
nderstandingly, as well as the alert 
nd sound manner in which the 
minking of the several state and 
bcal associations is being applied to 
t various problems. 














A Small State with an Impressive Background 


@ For 180 years naode Isiand operated under the broad charter granted by 
King Charles II in 1663, Until supplanted by the present Constitution in 1843, it 
was the oldest charter of civil government in existence, and was considered a 
great improvement over the liberal one secured by Roger Williams in 1644, 
Because of its generous provisions, the state continued to use it after our Decla- 
ration of Independence and federation of states had been formed. 


While many people who now examine it in the State House in Providence 
see only a picturesque relic, the Rhode Islanders who first saw it in 1663, became 
greatly excited over its contents. Besides relieving them of allegiance to the 
Church of England, it gave them clearly defined boundaries, and confirmation 
of their Indian land deeds and their status as freemen; it outlined a workable, 
democratic form of government, with law-making powers given to a General 
Assembly, and martial law privileges given to the executive; it ordained the 
necessary military forces; most important of all, it gave complete religious 
freedom, There were many other specified privileges in the 600 or more care- 
fully lettered words of the interesting old parchment, which is over six feet 
long, elaborately decorated with scroll designs and heraldry, and includes a 
portrait of Charles II in the ornamental heading. } 


John Clarke, Newport diplomat, who had the honor of receiving this historic 
document from Charles II, turned it over to Captain George Baxter, who brought 
it safely across the perilous seas, and presented it on November 24, 1663 to the 
General Court in Newport. The next day it was read to a large and enthusiastic 
gathering of citizens. 


The policies written by the Rhode Island Insurance Company contain many 


benefits clearly presented and carefully explained. Their owners know 
exactly where they stand, with inclusions and exclusions. 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE + RHODE ISLAND 
Progressive in Outlook— Conservative in Management 























N IMPORTANT INCIDENT of our spe- 
cialized business of Casualty Reinsurance 

is the accumulation of much information and 
experience quite apart from published sta- 
tistics. This pool of useful materials is always 


available for review. 


EMPLOYERS 
REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 


KANSAS CITY 


NEW YORK 
CHICAGO 
SAN FRANCISCO 
LOS ANGELES 
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T IS probably true that most great 

men became great by doing things 

they didn’t want to do, when they 
didn’t want to do them. In over 
twenty years of insurance and bond 
work the writer has always felt a 
tendency to shy away from forgery 
insurance. Not that forgery was 
more difficult to sell, nor that the 
need was less, but forgery insurance 
always seemed so distant and ab- 
stract. 

While forgery losses have made 
considerable inroad on business and 
individuals, to the extent that losses 
due to forgery far exceed those of 
fire, and have for years, the fact 
remains that forgery is much less 
spectacular than a fire, a burglary 
or a holdup and many forgery losses 
are even “hushed” because the vic- 




























tim was embarrassed to have it 
known that he was that lax and 
“easy.” 






Not Appealing 






There is little “romance” in for- 
gery, such as one enjoys in produc- 
ing a nice blanket bond, a large con- 
tract bond,-or an unusual fiduciary 
bond, but the agent who neglects to 
“sell” this coverage to his clients is 
not giving his clients full value. 
Neither are the premiums obtained 
from forgery sales a matter of small 
moment. The forger is the “rodent” 
of the criminals. He has not the 
courage to wield a tommy-gun or 
even to risk night burglaries. He 
shuns publicity and, like the rodent 
he is, works silently and inconspicu- 
ously under the guise of a respect- 
able average person. He preys on 
the confidence of the trusting and 
unsuspecting firm or individual, 
after first disarming his victim by 
bogus identification and credentials. 

This type of criminal is the most 
despicable of all and the harvest he 
reaps each year resembles the figures 
of the national debt. 

Repeated warnings and the few 
published accounts of such activities 
do not seem to check the forgeries 
or to educate the public. Man, being 
the social animal that he is, naturally 
trusts most of his fellows, and in 
business he must in many cases let 
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Have You Considered.... 






Forgery? 


by G. H. BURNETT 


General Casualty Company of America 


down bars against his own inclina- 
tions. 

There are numerous ways in 
which one may be victimized by the 
forger. We will not attempt here to 
exhaust the subject, as that would 
be impossible, but some recent and 
interesting cases will partially dem- 
onstrate the point. 


“ 


. . . flooded with easy money” 


A short time ago, when bank 
forgery was hard to sell, an operator 
“cleaned up” on several banks in the 
territory. He represented himself 
to be interested in the purchase of 
large investment property, and call- 
ing on the reputable realtor, haggled 
over the price in a realistic manner. 
He finally came to an agreement on 
price, after demanding certain 


changes, the abstract, etc., leaving 
with the realtor a check for two or 
dollars, 


three thousand “earnest 


money.” He left with a “contract to 
purchase.” The contract always 
provided for a percentage forfeiture, 
in case he failed to go through with 
the deal. 

It might be said here that in some 
manner the forger learned the name 
of some wealthy depositor in any 
of a dozen small town banks. Natu- 
rally, when the bank was phoned by 
the realtor, asking if “So and So’s” 
check was good for two or three 
thousand dollars, the answer was 
affirmative. The realtor was satis- 
fied, and the banker, probably as- 
suming that his customer was mak- 
ing a purchase dropped it from his 
mind. 


The Realtor 


A few days later, the forger 
would phone the realtor asking if 
his “changes” had been made. If 
assured that all was ready, the 
forger would show up next day in 
a rush, explaining that as much as 
he hated to lose this bargain, some 
of his “oil deals” in Texas had gone 
bad, and he must forfeit his percent- 
age, take the balance of his refund 
in cash, and catch the next plane 
for Texas. In many cases he got 
the cash. The realtor or his bank 
was “stuck” after crediting the de- 
posit, unless the forged depositor’s 
own bank cashed the check without 
catching the forgery. In most cases, 
however, the exact signature was 
not even attempted. Now if, when 
the forger phoned the realtor about 
his deal, it was suggested that he 
had better come over to the office, 
this was a dead tip-off that the deal 
had run into trouble. In such a case, 
of course, the forger simply faded 
from sight. The last I heard, the 
forger was still at large, although 

(Continued on the next page) 








Forgery—Continued 


several suspects had been rounded 
up. 

A doctor in one of our thriving 
little midwest towns felt himself 
fortunate in securing the services of 
a middle-aged woman as a house- 
keeper. All went well for a while 
until one day this “perfect jewel” 
was missing without a word of fare- 
well or explanation. A few days later, 
his bank statement told the story. It 
seems that a check for $120.00 
originally issued by the doctor was 
missing from the cancelled checks 
of the previous month. The house- 
keeper had taken that check to the 
bank and secured a blank check of 
the same kind. Putting the two 
checks together, she carefully tore 
both checks diagonally so as to leave 
the amount and the doctor’s bona 
fide signature. With glassine mend- 
ing tape, she then attached the end 
of the cancelled check bearing the 
amount and signature to the blank 
part. She filled in her own name, 
completed the “written” amount, en- 
dorsed and cashed the check, ex- 
plaining that she tore it accidentally. 
The woman was apprehended later 
in another city. 


Merchants No Exception 


During the holiday seasons, num- 
erous banks have been victimized by 


paying checks which were actually - 


forged, but purporting to be “pay 
roll” checks issued and counter- 
signed by our large defense indus- 
tries. These checks for the most 
part were presented to merchants 
who gladly accommodate war work- 
ers, On no more identification than 
the wearing of a fictitious plant 
badge bearing a photo. Many stores 


are victimized in the larger centers 
where the personnel do not know 
their customers. A case in point 
came to the writer’s attention a few 
days ago when the credit depart- 
ment of one of our larger stores 
asked my wife to come in and 
identify a number of “charge items” 
on our bill, and which the credit 
manager recognized were not ours. 
Apparently, the store had already 
delivered over a hundred dollars 
worth of goods, made up of small 
items, as bills of $5.00 or less are 
“OK’d” by floor walkers instead of 
the bookkeeper. The final slip came 
when the party decided to get some 
cash on the strength of the account. 
She purchased some $18.00 worth 
of draperies and stated that although 
she “had an account” she would 
give a $50.00 check, pay for the 
draperies and “take the change.” 
She didn’t happen to “guess” the 
right bank, which the cashier caught 


LOW COST SALVAGE SERVICE 


Get our estimate before you settle. 
No damage is hopel 
All Clothing. 
Rugs, Carpets. 
Linens. 
Laces. 
Tapestries. 
Furniture Fabrics. 
Cushions. 
Sofas. 
Chairs. 
Drapes. 
Brocades. 
Embroideries. 
Etc., Ete. 
REWOVEN, RESTORED, REPAIRED 


Recommended by Nat'l. Museums, Press, Fire 
Go's., and Adjusters everywhere. 


LA MERS STUDIO 
142 EAST 34th ST., NEW YORK CITY 
(Near Lexington Avenue) 
LExington: 2-3574 . (26th Year) 











at once. On sensing trouble by the 
delay, the crook left before she could 
be apprehended. My wife asked the 
credit department how this woman 
could have secured our name, ad. 
dress and knowledge of our account, 
The supposition is that the crook 
had no doubt stood near my wife a 
some time when she was having a 
“charge” written up and made memo 
of it. They stated that this sort 
of thing is very common and preyval- 
ent these days. Had it not been for 
“guessing” the wrong bank, repeti- 
tions would probably have gone 
merrily on until we received our 
store statement on the first of the 
month. Had she “guessed”’ the cor- 
rect bank, the store would probably 
have cashed the check. “How js 
this all possible?” we ask. The store 
explains that with their terrible 
shortage of office and clerical help, 
it is utterly impossible to check these 
accounts as of old. 


Let's Plan Now 


Volumes of other actual cases 
could be given, but quite probably 
the foregoing is sufficient to den- 
onstrate the point. Business, banks 
and individuals need this forgery 
coverage now more than at any 
other period in history. With the 
country flooded with easy money, 
crooks will turn to forgery in the 
months to follow as the easiest and 
least risky manner to amass great 
wealth for themselves. 

Until now, the experience has been 
quite satisfactory. Rates are still 
very low and there is a form of 
forgery bond to fit every need. 

In your postwar agency planning, 
do not forget to place forgery insur- 
ance on your program as a “must.” 


—The General Agent 





Announcing our new 


SPECIAL SERVICE DIVISION .. . 


. « » for Inland Marine audits and inspections, bond and burglary loss audits 
and hospital malpractice surveys. We protect our clients from every possible 
insurance and tax contingency. "Bargain" rates for such services may imply 
a lack of quality. 


ATWELL, VOGEL & STERLING, INC. 


. - - have 25 years ‘of experience in Casualty and Inland Marine Audit, 
Inspection and 
Principal Offices: Main Office—60 John St., New York; 369 Pine St., San Francisco; Insurance 


Exchange, Chicago; 17 other offices and 30 other headquarters cities maintained to give service 
through the entire country. 


gineering service. 
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a The consolidation program for the field operations of our companies had to develop 
rrible gradually but now the integration of our country-wide organization is a practical 
help, reality in every one of our twenty-two branch office cities and more than that 
these number of service office locations. The fifteen hundred employees of the American 
and three hundred and fifty members of the Associated organization have found a 
new unity of purpose. There is an enthusiastic loyalty and a natural cooperative 
interest in the broader field for service and individual opportunity afforded by 
the enlarged American—Associated insurance family. 


We selected the operating title "American—Associated Insurance Companies" because it 
more clearly identifies our business to the public than the customary style 
"American—Associated Group." We like the sound of our new name. It is easy to say 
even if it is a little long in print. Of course this new trade title has no legal 
status but we believe it will become well known in the business of insurance. 


Cases 
bably 
dem- 
banks 
r'gery 
- any 
h the 
oney, 
n the 
t and 
great 


When the Associated Companies of San Francisco were joined with the American Auto 
Companies of Saint Louis in 1943, it was announced that the four companies of the 
group would continue to operate as individual units. This arrangement is ideally 
suited to the requirements of our thousands of Agents and Brokers. The combined 
facilities of the group will be available to producers through the single network of 
supervisory branch offices. For those lines of coverage common to both American 

and Associated Companies, our policy forms and services will be identical. 


A few years before our group»was formed, American Auto became a multiple line 
casualty company. For more than a quarter-century it had held its place of dis-— 

; been tinction as the oldest and largest insurer of automobiles exclusively. In the short 
still span of four years it has attained a very satisfactory position in the multiple line 
mo zx casualty field. The Associated Indemnity Corporation was also a pioneer in its 

d. specialty line. Since its organization as a stock company in 1922 it has made 

ning, an outstanding success of its participating plans for the writing of workmen's 

nsur- compensation insurance. 

ust.” 

The merging and redistribution of our combined company field organizations for such 
essential functions as safety engineering, payroll auditing and claims services is 
helping us to make the most of the difficult personnel situation we will face until 
our men in the Armed Service have finished their more important assignments. 


Agent. 


For many years the American and Associated Companies have each enjoyed a reputation 
for progressive management. It is now gratifying to find among our Agents and 
Brokers a generous expression of approval for the forward steps we have taken in 
expanding and improving our facilities. We are going to continue to uphold the 
American—Associated tradition for progressive, independent thinking and action. 

We want very much to continue to be "The kind of companies accredited Agents 

and Brokers like to do business with." 


ebmeucan-isoctaled Insurance Compantes 


Peas 


FOR APRIL, 1945 





CASUALTY RATING BILL 
Clarifying Amendments 


HE ASSOCIATION of Casu- 

alty and Surety Executives and 

the National Association of 
Mutual Casualty Companies have 
adopted a series of amendments to 
clarify certain features of the casu- 
alty and surety rating bill jointly 
sponsored by the two associations 
(Best’s INsurANCE News for 
March). The amendments were 
prepared after joint study by com- 





“THE PROOF 
OF THE PUDDING 
IS IN THE EATING.” 


No one will dispute this 
well-known fact. 


THE PROOF OF A GOOD 
INSURANCE COMPANY 
IS ITS AGENCY 
REPRESENTATION 
AND 
LOSS-PAYING RECORD. 


Agents PREFER the 
SECURITY FIRE 
INSURANCE COMPANY 
because of its friendly 
attitude and its 
established claim 
record. 


SECURITY FIRE 
INSURANCE COMPANY 
“That Friendly Company” 


Davenport lowa 











mittees of the associations in re- 
sponse to suggestions that have been 
made for clarification of certain pro- 
visions of the bill. 

Following are the 
changes 

1. In Section 2, subdivision 1, insert 
following the word “contingencies” the 
words : 

“to dividends, savings or unabsorbed 
premium deposits allowed or returned 
by insurers to their policyholders, mem- 
bers or subscribers,” 

and delete the words “to policyholder’s 
dividends in the case of participating in- 
surers,” 

Comment: The purpose of this amend- 
ment is to make clear that the provision 
applies not only to dividends but also to 
similar types of premium refunds by all 
insurers including reciprocals and inter- 
insurers. 

2. In 


editorial 


Section 2, subdivision 2, in the 
fourth line after the second word “or” 
insert the words “with respect to;” in 
the fifth line after the word “which” 
insert the words “subdivision or com- 
bination ;” and at the end of subdivision 
2 add the following words after the semi- 
colon: 

“but this subdivision shall not be 
construed to require uniformity among 
all insurers with respect to the appli- 
cation of other subdivisions of this 
section ;” 

Comment: The purpose of this amend- 
ment is to make clear that the approval 
of separate expense provisions relates 
only to subdivisions ‘or combinations of 
a kind of insurance, but not to kinds of 
insurance, and that this subdivision is 
not to be construed to require uniformity 
with reference to the other subdivisions 
of the section. 

3. Amend Section 3 (b) by changing 
the period at the end thereof to a semi- 
colon and by adding the following pro- 
vision: 

“provided, that nothing contained in 
this Act shall be construed as requir- 
ing any insurer to become a member 
of or a subscriber to any rating organi- 
zation.” 

Comment: This change is to make 
clearer the intent that no insurer shall 
be required to become a member of 
a subscriber to a rating organization. 

4. Amend Section 3 (g) by adding at 
the end of the first sentence after the 
word “thereon” the following words: 

“: provided, that this subsection shall 
not apply to an insurer or rating organi- 
zation with respect to a withdrawal 
of approval of a filing made by it.’ 
Comment: The purpose of this amend- 

ment is to make clear that the provisions 
of Subsection (g) are inapplicable to an 
insurer or rating organization that has 


hearing under Subsection ({) 
insurer or rating organization 
course, proceed under the Jud- 
Section. 

Section 4 (b) by 
thereof to 


had a 
Such an 
may, of 
cial Review 

5. Amend 
i first sentence 
follows : 

‘(b) Each rating organization shall, 
ohaes to reasonable rules and regula- 
tions, permit any insurer, not a mem- 
ber, to become a subscriber to its rating 
services for any kind of insurance or 
subdivision thereof for which it js 
authorized to act as a rating organiza- 
tion. Each rating organization shall 
furnish its rating services without dis- 
crimination to its members and _ sub- 
scribers.” [The remainder of this sub- 
section is unchanged. | 
Comment: The purpose of this amend- 

ment is to make clear that an insurer, 
not a member, may become a subscriber 
to a rating organization for any kind 
of insurance or subdivision thereof for 
which the rating organization is author- 
ized to act as such, and need not become 
a subscriber for all kinds and_ subdi- 
visions within the jurisdiction of the rat- 
ing organization. 
Amend Section 4 (c) to 
follows ° 
*“(c) No 
adopt any 


revising 
read as 


read as 


rating organization shall 
rule the effect of which 

would be to prohibit or regulate the 
payment of dividends, savings or un- 
absorbed premium deposits allowed or 
returned by insurers to their policy- 
holders, members or subscribers.” 

Comment: The purpose of this amen¢- 
ment is the same as the amendment to 
Section 2-1, covered in No. 1 above. 

7. In Section 5, in the sixth line, in- 
sert after the word “which” the words 
“subdivision or combination.” 

Comment: The purpose of this amend- 
ment is the same as the amendment of 
— 2-2 covered in No. 2 above. 

In Section 8 (a), in the fourth line 
P, the second sentence, after the word 
“used” insert the words “for such rating 
systems ;” and in the last sentence sub- 
stitute for the words “gather and com- 
pile such experience” the words: 
“assist him in gathering such ex- 
perience and making compilations 
thereof, and such compilations shall be 
made available, subject to reasonable 
rules pri ymulgated by the [commis- 
sioner J, to insurers and rating orgaml- 
zations.” 

Comment: The purpose of the first 
change is to make clear that the com- 
missioner shall take into consideration 
the rules and form of plans used tof 
approved rating systems in other states 
The second amendment is to provide 
affirmatively that compilations of experi 
ence shall be available subject to reason- 
able rules of the commissioner. 
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BRITISH MARINE INSURANCE 


Claims Claims 
previous current 
ears year 


y Expenses 
£2,173,947 £5,389,793 


£1,729,506 


Premiums 


£10,357,345 


Balance 
1936... 
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“Write our 

INLAND MARINE policies, 
too, inPACIFIC NATIONAL”’ 
.-.. and I know why! 


Our agency is progressive. We want to 
give our clients the balanced protec- 
tion that Pacific National provides. 
That company is always out ahead. 
* For example, Pacific National not 
only writes a modern, complete Per- 
sonal Property Floater but also fur- 
nishes a colorful, dramatic folder with 
application form attached — called 
“Enjoy Peace of Mind.” My Boss gets 
plenty of new business with it. 


ABOUT THAT FOLDER: If the Per- 
sonal Property Floater is written in 
your state, request sample copy from 
our Inland Marine Department. 





PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE: SAN FRANCISCO 

EASTERN DEPARTMENT: PHILADELPHIA 

OFFICES IN PRINCIPAL CITIES 
COAST TO COAST 


(20.9%) 
2,601,592 
(20.7% ) 
3,111,457 
(24.4%) 
3,091,227 
(22.2%) 
3,800,645 
(17.2%) 
4,981,115 
(19.3%) 
6,236,231 
(15.3%) 
7,430,420 
(23.6%) 


1937 12,538,853 


1938 12,730,586 


1939 13,940,305 


1940... 22,138,588 


194] 25,737,943 


1942 40,766,171 


1943 31,444,112 


XPERIENCE after the 1914-18 

war suggests that it would not be 
wise to assume that delayed claims 
may not adversely affect the record 
of the next few years, but beyond 
this factor it may be suggested at 
this stage that the trend of marine 
insurance has exceeded even opti- 
mistic anticipations. With the ex- 
ception of the claims figures for 
1942, first year’s settlements have 
been kept within sensible bounds, 
and there has been no exception to 
the rule that claims for earlier years 
have been on a satisfactory level. 
It may be well to conclude these 
general comments by repeating the 
warning note expressed months ago 
by Sir Edward M. Mountain, Bt., 
when he said in regard to hull in- 
surance “I have several times dur- 
ing the last few years referred to 
the difficulties of hull underwriting 
and pointed out that this section of 


| 064,099 
( 10.4%} 
953,119 
(7.7%) 
359,786 
(3.0%) 
2,287,842 
(16.5%) 
6,067,958 
(27.4%) 
7,901,333 
(30.8%) 
6,183,824 
(1 5.2%) 
8,042,752 
(25.6%| 


(52.0%) 
7,234,047 
(57.7%) 
7,505,319 
(58.9%) 
6,713,133 
(48.1%) 
9,919,094 
(44.8%) 
10,072,250 
(39.1%) 
25,831,297 
(63.3%) 
13,412,306 
(42.6%) 


(16.7%) 
1,750,095 


(13.9%) 
1,754,024 


(13.7%) 
1,848,103 


(13.2%) 
2,350,891 


(10.6%) 
2,783,245 


(10.8% ) 
2,514,819 


(6.2%) 
2,558,634 


(8.2%) 


our business may not be on a prof- 
itable basis, due to the large increase 
in cost of repairs and delayed re- 
pairs. I see no reason to alter my 
views. I do not consider the market 
realises how cheaply they are accept- 
ing hulls today, as compared with 
1918.” Sir Edward quoted a range 
of examples to prove that “the aver- 
age reduction (ex T.L.O. premium) 
per gross tonnage represents no less 
than 49 per cent,” whereas “the cost 
of repairs in this country in 1939 
was double what it was in 1914 and 
has increased over one hundred per 


cent from 1940 to 1943.” 


Notwithstanding the large bal- 
ance produced in 1943, the transfer 
to profit and loss was on a modest 
scale, and the marine fund rose from 
the equivalent of 95.4 per cent to 
135.8 per cent—a commendable 
achievement. 

—The Policyholder 


COMPLAINTS ARE HELPFUL 


HANK your lucky stars for 

people who complain. Their com- 
plaints may seem trivial, their atti- 
tude exasperating, and all that— 
yet there is every reason why you 
should feel grateful to them. 

The only way you will ever know 
the weaknesses of your organization 
is to have them revealed to you by 
the people whose patronage you seek 
to hold. 

One of the costly tragedies of busi- 
ness is the customer whose dissatis- 
faction remains unexpressed—the 
person who simply walks out and 
doesn’t come back. 

On the other hand, the person who 
“kicks” about your service and prod- 
ucts is doing you a real favor. 


As commonplace and trite as this 
reasoning may seem, it is surprising 
how many men look upon complaints 
simply as a source of annoyance. 

The right attitude toward com- 
plaints—tolerance, sincerity and 
energy in running them down to 
their source, and a disposition to 
change the conditions that cause 
complaints—will do more to help 4 
business function properly than any- 
thing else. 

Fortunate indeed is the man who 
succeeds in cultivating in the mind 
of everyone in his organization the 
right mental attitude toward com- 
plaints. 


—The Pick-Up, United Parcel Service. 
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4A ANNUAL STATEMENT 
December 31, 1944 


ASSETS LIABILITIES 


Cash in Banks . . . .. . . . $3,442,504.24 Reserve for Outstanding Losses . . $3,067,783.26 
United States Government Bonds . 9,081,445.31 Reserve for Unearned Premiums . —2,920,243.25 


All Other Bonds . . . . . . .  1,551,899.64 Reserve for Taxes & Expenses. . 915,834.20 


Reserve for Non-Admitted 


Preferred & Guaranteed Stocks . . 3,949,384.00 Reinsurance . . . . .. . «  1,277,968.26 


Common Stocks .. . . . . .  7,606,990.06 aati, ....., 312,764.42 
Vigilant Ins. Co. Capital Stock . . 3,488,453.78 Voluntary Reserve for Security 

Premiums Receivable . . . . .  1,856,032.34 Fluctuation . . ... . . . = £,305,369.87 
Other Assets... 2 6 6 6 4 6% 181,719.56 TOTAL LIABILITIES . . « $9,799,963.26 


Teh. wns its rsn. Se Capital . . . . . $4,000,000.00 
Surplus . . . . . 15,154,600.18 


SURPLUS TO POLICYHOLDERS _ 19,154,600.18 
Total Admitted Assets . . . .  . $28,954,563.44 Tetel. . 2 2 0 0 0 tt tt Gee Oee 


Less Reinsurance Premiums Payable — 2,203,865.49 


Securities valued at $511,584.60 are deposited with public authorities as required by law. 


Divectors 


ALEXANDER C. NAGLE JOHN W. STEDMAN 
Vice President, The First National Bank of the City of New York Vice President, The Prudential Insurance Company of America 


J. RUSSELL PARSONS Chubb & Son, N.Y. LANDON K. THORNE New York, N.Y. 


GORDON 5S. RENTSCHLER ALBERT C. WALL 
Chairman of the Board, The National City Bank of New York Wall, Haight, Carey & Hartpence, N. J. 


LEE ORTON New York, N.Y. HAROLD T. WHITE White, Weld & Co., N.Y. 


HENDON CHUBB, Chubb & Son, N.Y. 


CHUBB & SON, Bencgens 


NEW YORK 


Ocean and Inland Marine ° Transportation ° Fire and Automobile 


Aviation Insurance through Associated Aviation Underwriters 





























DALE & COMPANY 
LIMITED 
Cc. GILBERT ROSS, PRESIDENT 


COMPLETE INSURANCE SERVICE 
THROUGHOUT CANADA 
LLOYD’S AGENTS ... MONTREAL 


Offices at 


MONTREAL, VANCOUVER, TORONTO, 
WINNIPEG, HALIFAX 


Associate Offices 


Payne & Hardy, Ltd. Hamilton, a=. 
David J. Morland, Ltd. North Bay, O 





WINZER & CO. 
CERTIFIED PUBLIC ACCOUNTANTS 
29 SOUTH LASALLE STREET 
FRANKLIN 6085 
CHICAGO 











Wolfe, Corcoran & Linder 


Consulting Actuaries 
Auditors and Accountants 


116 John Street, New York, N. Y. 








CHASE CONOVER & CO. 
AUDITORS AND ACCOUNTANTS 


135 SOUTH LA SALLE STREET 
CHICAGO 


Telephone Franklin 3868 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone Barclay 7-3428 











HARRY S. TRESSEL 
Certified Public Accountant 
and Actuary 
10 8. La Salle Street 
Chicago, Ill. 


olfman, F.A.1A. 
. Moscovitch, A.A.1.A. 
- Gillette, C.P.A. 
. ‘Lally Franklin 4020 








WOODWARD, RYAN, SHARP 
& DAVIS 
Consulting Actuories 


41 PARK ROW, NEW YORK 
Telephone Barclay 7-4443 











SINCE 1977 


A CLAIMS SERVICE 
WITH A REPUTATION FOR 
MAKING FRIENDS AND 
CREATING BUSINESS 
FOR OUR AGENTS 








ST. LOUIS, 


TOPEKA, 





UTILITIES INSURANCE COMPANY 


Affiliated Company 
PREFERRED FIRE INSURANCE COMPANY 


KANS. 

















A.M.A. POLL FAVORS 
MULTIPLE UNDERWRITING 


A SUBSTANTIAL majority of 
the more than 200 isurance 
buyers of the nation polled by the 
American Management Association 
favor the extension of multiple-line 
underwriting powers of fire and 
casualty insurance companies as pro- 
posed by the Multiple Line Under- 
writing Committee, under the chair- 
manship of John A. Diemand, to the 
National Association of Insurance 
Commissioners last June. 

Following is a summary of the 
five specific proposals and the votes 
cast : 

(1) Empower any fire or casu- 
alty company with a minimum pol- 
icyholders’ surplus of $1,500,000 to 
write any and all kinds of insurance 
or reinsurance (other than life) on 
risks outside of the United States. 
Yes, 719; No, 20%; Not voting, 
9X ; 
(2) Similar to Number 1 but 
limiting broader powers to reinsur- 
ance on risks inside of the United 
States. Yes, 62%; No, 26% ; Not 
voting, 12% 

(3) Empower any fire company, 
or casualty company licensed to 
write liability insurance, to write 
full coverage automobile provided 
such company meets the financial re- 
quirement for auto coverage in 
either field, whichever is the higher. 
Yes, 73%; No, 24%; Not voting, 
3% 

(4) Similar to Number 3 but ap- 
plying to aircraft insurance. Yes, 
76% ; No, 21%; Not voting, 3%. 

(5) Empower any fire or casu- 
alty company to issue personal prop- 
erty floater policies. Yes, 73% ; No, 
18% ; Not voting, 9% 


INSURANCE RELATIONS 
ENGINEER 


ALTER Kidde & Company, 

Inc., of New York City and 
Belleville, N. J., manufacturers of 
approved fire control equipment, at- 
nounce the appointment of John J. 
Caldwell, formerly of the Under- 
writers’ Laboratories, Factory In- 
surance Association, Century In- 
demnity Company and the Standard 
Surety & Casualty Company of 
New York, as their Insurance Re 
lations Engineer. 
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isur- ADMITTED ASSETS 
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Not | Cash and U. S. Government Securities sas =: < STRESS 
ail Other Bonds eh se Richa Bile: nl S CO ~ ). eee 
1 to Stocks. .. 2... 0... ee ee ee ee ew ee ~~ 445,660.00 
write re 

ided ee a a ae oe 728 086.02 
il re- st: Se eens aaa 
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cher. 

ting, | LIABILITIES 

t ap- Reserve for Claims ............. . . $1,427,024.63 
af > > 

b Reserve for Unearned Premiums ....... . .  1,339,192.70 
casu- Reserve for Other Liabilities . . . . . 9. Ki se we 242,253.95 





Tr Op- ; j i ' , 
: No, Statutory Deposit with New York .. $ 850,000.09 


Surplus Over Deposit . . . . . . . . 1,650,000.00 


1s Policyholders’ Surplus... ......... . . 2,500,000.00 


Total o eed ee Gk atte de Se a ee $5,508 471.28 


pany, | Bonds and Stocks owned are valued in accordance with requirements of New York State Insurance 
, and Department and National Association of Insurance Commissioners. Securities carried in the above 
ae Statement at $1,400,000.00 are deposited as required by law. 


rs ol z , 
On the basis of December 31, 1944, market quotations for all Bonds and Stocks owned, this Com- 
t, afl- pany's total Admitted Assets would be increased to $5,589,581.29. 
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BEHIND-THE-LINE 
SUPPORT 


The Army calls it Logis- 
tics — the vast behind: 
the-line supply activity 
that gets “what's needed, 
where it’s needed, when 
it’s needed.” 


Every “front line” Han- 
over-Fulton representa- 
tive sells more success- 
fully because he can rely 
on our behind-the-line 
support—for expert 
analysis of a client's 
needs; for a recommen- 
dation of positive pro- 
tection without waste 
coverage; for quick, un- 
derstanding decisions, 
for prompt payment of 
Wouldn’t this 
co-opera- 


claims. 
ever - present 
tion be a success-builder 
for you? 


Consult our fieldman 


* 


THE HANOVER 
FIRE INSURANCE CO. 


of NEW YORK 
Org. 1852 


and 


THE FULTON 
FIRE INSURANCE CO. 


NEW YORK 


HOME OFFICE: 
Itt John Street, New York 8, N. Y. 


WESTERN DEPARTMENT: 


Insurance Exchange Bldg. 
Chicago 4, Ill. 


BUY ANOTHER WAR BOND 





























AGENTS' STATE 
DIRECTORS MEET 


HE board of state directors of 

the National Association of In- 
surance Agents at their mid-year 
meeting in New York evidenced 
concern over the possibility that new 
state rating bills might lead to con- 
trol of commissions by supervisory 
authorities and voted to refer the 
question of state regulatory legisla- 
tion to the association’s liaison com- 
mittee which was charged to confer 
with fire and casualty company rep- 
resentatives in an effort to recon- 
cile differences between the two 
branches of the business. Several 
committees presented reports and 
the previously approved $25,000 na- 
tional advertising program was 
postponed. 


WAR DAMAGE 
CORPORATION AGAIN 
EXTENDS COVERAGE 


AR DAMAGE CORPORA- 

TION has announced that all 
war damage policies in force on 
February 28, 1945 will be extended 
automatically without additional 
premium or action for a period of 
12 months from expiration date. 
This extension does not apply to 
policies covering money and securi- 
ties, registered mail, express, transit 
or builder’s risk on hulls, for which 
specific regulations have been issued. 


x * FIRE «x 





NEW YORK 


REINSURANCE 


RETIREMENT INCOME 
TRUST ARRANGED 


RETIREMENT income trys 

for all employes with five or 
more years of service has been ap- 
nounced by National Grange My- 
tual Liability Company, Nation 
Grange Fire Insurance Company 
and Peerless Casualty Company, aj] 
of Keene, New Hampshire. Aj} 
costs will be paid by the companies, 
and a retirement income, includi 
social security, up to 50% of annual 
earnings is provided, limited to $300 
monthly. Life insurance benefits are 
100 times monthly retirement pay- 


ments. Retirement income is guar-f 


anteed for life, but is for ten years 
certain to participant or beneficiary. 
Employes leaving the companies will 
retain equities, including a paid-up 
life policy ; the equity is 50% after 
five years of participation, plus 5% 
for each additional year to 100%, 


MULTIPLE LINE 
UNDERWRITING BILL 
IN NEW YORK 


MULTIPLE powers bill husial 


been introduced in the New 
York Senate which provides that 
casualty-surety and fire-marine in- 
surance companies with surplus to 
policyholders of not less than $l,- 
500,000 may reinsure risks of every 
kind and description (except life in- 
surance or annuities) and may un- 
derwrite any and all kinds of insur- 
ance (except life or annuities) 
outside of the United States. New 
Jersey has also proposed the te- 
moval of restrictions on underwrit- 
ing powers. 


RAILROAD FIRES 


_ annual compilation of rail 
road fire losses prepared by the 
Mutual Fire, Marine and Inland In- 
surance Company showed total dam- 
age last year of $2,406,236 against 
$1,509,500 in 1943. Carelessness at- 


counted for damage of $1,122,261 or 


nearly half of the 1944 total. 
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PAGIFIG EMPLOYERS 
INSURANCE COMPANY 


LOS ANGELES, CALIFORNIA 
A CALIFORNIA STOCK COMPANY 





CONDENSED FINANCIAL STATEMENT 
As of December 31, 1944 


ASSETS 
Cash in Banks and on Hand $ 3,761,123.58 
Premiums 1N Course oF CoLLecTION (under 90 days) 1,876,363.57 
U. S. GoverNMENT Bonps 9,501,582.39 
OtHeER Bonps aNp Stocks 37,670.00 
Rear Estate—Home Orrice 283,316.00 
Accruep INTEREST 37,582.45 
Due From RetnsurANcE CoMPANIES AND OTHER ASSETS 20,775.00 
Post-War Tax Crepit 79,019.00 


Total Admitted Assets $15,597,431.99 


LIABILITIES, RESERVES, CAPITAL AND SURPLUS 


Lecat Reserve ror OutTsTaNpING Losses AND Loss EXPENSE .............++++ $ 9,582,911.45 
Reserve ror UNEARNED PREMIUMS 2,249,956.00 
Commissions AccRUED ON PremMiuMS IN Course OF COLLECTION 283,595.13 
Reserve FoR Taxes 395,187.47 
Orner LIABILITIES 178,443.89 
RESERVE FOR PoLicYHoLpEerRS’ DivipENpDsS DecLarep AND UNPAID 847,007.76 


Torat LiasILities $13,537,101.70 
Capitat Furry Paw $1,000,000.00 
SurPLus 1,060,330.29 


Surplus to Policyholders 2,060,330.29 


Torav Liasinities, Reserves, CAPITAL AND SURPLUS $15,597,431.99 


OPERATING STATEMENT 
January 1, 1944 to December 31, 1944 


REVENUE 
Net Earnep Premiums $12,457,201.34 
Pius Decrease 1N OverDUE PREMIUMS 5,757.87 


Net Unperwritinc INCOME $12,462,959.21 
Net INvEstTMENT INCOME 133,732.83 


Net Operatinc INcoME $12,596,692.04 
LOSSES AND EXPENSES 


Ratio to 
Earned Premium 


Net Losses INcuRRED ‘ $5,717,323.12 
Net Loss Expenses INCURRED : 1,144,833.18 
Net UNbDERWRITING Expenses INCURRED J 3,043,160.59 
Feperat Income Taxes INcuRRED 131,681.32 


Net Losses aANp Expenses INCURRED $10,036,998.21 
Po.icyHovpers’ DivjpeNnps INcURRED 2,406,952.75 


Net Operating Profit $ 152,741.08 


Bonds and stocks owned are valued in accordance with requirements of California State Insurance 
Department and National Association of Insurance Commissioners. Cash and _ securities carried at 
$8,528,172.63 in above statement are deposited as required by law. 7 

On the basis of December 31, 1944 market quotations for all bonds and stocks owned, this Company’s 
total admitted assets would be increased to $15,687,659.99 and surplus to policyholders would be increased 
to $2,150,558.29. 
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Postwar Auto Outlook—Continued 


comprehensive automobile liability 
policy has become more and more 
popular in the past two years and 
that, too, is a step in the right direc- 
tion. Because it is applied princi- 
pally to business risks, its scope 
naturally is more complex than that 
of the policy used for the individual 
motorist and it should be understood 
thoroughly both by the agent and 
the insured. 

In our deliberation of the postwar 
picture, it is also natural for us to 
speculate upon the rates we will be 
using. The word “speculate” has 
been used advisedly. At the moment 
no one can foretell, even with rea- 
sonable accuracy, the point at which 
rates will find their level, or for 
that matter the methods of applying 
them. The experience of these war 
years under gasoline rationing will 
have very little credibility when the 
bars are down and: our highways 
again become crowded with the 
automobiles of a long restrained and 
naturally mobile people. That part 
of the postwar picture is not too 
cheerful. If rationing should be 
abandoned suddenly and _ prewar 
speed levels restored, there is grave 
danger that the old automobiles we 
will have to operate during the 
period of retooling and early manu- 
facture may not be able to stand 
the strain. The postwar casualties 
on the postwar home front are likely 
to be serious and the danger will 
not be lessened by the sudden release 
of drivers no longer accustomed to 
the once familiar over-the-road 


hazards and speed. 

It appears that rates are now at 
absolute bottom. The experience of 
companies and the results of in- 
dependent surveys indicate an up- 
ward trend in accident frequency. 
This seems more than a phase, and 
there is evidence that it is resulting 
from the general deterioration of 
equipment and, unfortunately, from 
the rise of the gasoline black market 
and failure to observe the 35-mile 
national wartime speed limit. 

In the interest of stability there 
seems to be no question but that the 
companies will have to increase their 
rates. The present low level is 
predicated upon a very restricted 
amount of driving, and inasmuch 
as accident frequency is keyed with 
wheel turning and losses with acci- 
dent frequency, it is not to be antic- 
ipated that under present rating 
methods, our rate levels will be 
adequate in the future. Perhaps, we 
shall see innovations in our rating 
methods, but it is to be hoped that 
we will be able, above all things, to 
invoke simplicity. As to large fleet 
operators, we may well expect pres- 
sure for higher investment in the 
premium dollar through the ad- 
vancement and improvement of 
forms of retrospective rating. 

Now is the time to serve your 
customers to the best of your ability. 
Go over your list of automobile 
insurance prospects again—you will, 
undoubtedly, find many who now 
have more reason to need coverage. 
If John Smith has sold his car be- 
cause of the high price he got for 
it or because he couldn't get gaso- 





line for it, inquire about his opera- 
tor’s license and tell him how 
reasonably he can insure that. How 
about the plan of adding medical 
payments coverage that worked 50 
successfully for our agent back in 
New Jersey? Review the limits of 
your customers’ policies and cop- 
sider their adequacy in the light of 
new homes or War Bonds that 
might be sacrificed through an auto- 
mobile accident. Those new homes 
probably were insured against fire— 
there is even more danger from un- 
predictable juries. Keep customers 
informed regarding the merits of 
bank financing and keep your banks 
informed of the number of potential 
customers which will be available 
when automobiles are once more 
manufactured. Take the time to 
know your policy forms and discuss 
with your fleet customers the ad- 
vantages of comprehensive coverage. 
In other words, get your present 
automobile accounts in perfect order. 
Analyze the requirements of every 
customer in the light of the knowl- 
edge that some day he is going to 
buy a new car for replacement. In 
your dealings with him emphasize 
the fact that you are insuring him 
as well as the vehicle and explain 
his coverage to him as a matter of 
service. Do these things and you 
will be taking advantage of the op- 
portunity that is present today, and 
you will be laying the groundwork 
for the greater opportunity which 
will be found in the automobile 
insurance business after the war. 


From an address before the Iowa State 
Agents Convention. 





A STRONG, 


CONSERVATIVE AGENCY COMPANY 





AMERICAN GENERAL 


INSURANCE 


COMPANY 


Gus 8. Wortham, President 


HOUSTON, TEXAS 
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and con as to 
post-war air transportation of 
perishable foods that we decided to 
jo a little research. This led us 
into fields so different from any that 
ve had heretofore traversed, we 
thought you might be interested in 
some of our discoveries. For if air 
ansportation of such items as 
trawberries, tomatoes, lettuce, lob- 
ters, roses and the like does reach 
xpected or unexpected proportions, 
finsurance” will, of course, be vi- 
ally interested. 


HERE has been so much dis- 
[ essen pro 


Remember the Past 
. 
) Most of us can remember—it is 
Meally such a short time ago as such 
Whings are counted—saying with a 
aught breath, “There goes the mail 
plane.” In the not so distant future 
we may be saying, “There goes the 
press plane.” And if the future 
pn be judged by the past twenty 
ears—why not? 

| The discussion today centers 
round perishable goods, as it is 
ecessary that such items arrive at 
Mieir destination in the best possible 
pndition. There are other reasons 
mso, of course; such as making 
mesher perishables available to the 
market, and preserving certain quali- 
es which are lost through packing 
or lengthy shipments by rail. But 
t us examine those arguments ex- 
ressing optimism that in the near 
iture it will be feasible to express 
erishables by air, and these reasons 
rill become apparent. 
















) Better Quality—Less Handling 

» First—if quantities of perishables 
€ one day shipped by air—the 
owers would be able to ripen pro- 
ce on tree and vine, thus enhanc- 
ig flavor and nutritive value. Then 
ithe case of tomatoes much labor 
nd handling of the vegetable could 
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be eliminated, for tomatoes are 
picked green for shipping and un- 
fortunately are not always picked at 
the correct stage of maturity. And 
when not picked at the correct stage, 
they ripen unsatisfactorily. (And 
how tasteless are those first tomatoes 
from the south!) Also, these green 
tomatoes have to be wrapped for 
shipping to the ripening rooms with 
controlled temperatures. And after 
ripening, it is necessary that they 
be re-sorted and packed for sale. 
Thus if the tomatoes are packed 
directly into consumer packages in 





1 OUT OF 6 ADULTS 
DIES OF 


CANCER 


YOU MAY BE THE ONE 


GIVE! 


Eminent scientists lack funds for 
experiment . . . cancer clinics are 
starved for equipment. . . money 
is needed to care for advanced 
cases. 








Five million dollars a year might 
cut the deaths from cancer. Might 
save you, one dear to you. Yet 
Americans give less than one 
million dollars. Do your part! 
Send us anything from 10¢ to 
$1,000. Every bit helps! 

If you are a resident of the Met- 

ropolitan area of New York, 

send your contribution to New 


York City Cancer Committee, 
130 E. 66th St., N. Y.21,N.Y. 


AMERICAN CANCER SOCIETY 
350 Fifth Avenue, N.Y.17 N.Y. 














the producing area, lower cost labor 
may be employed and less spoilage 
and waste will occur in retail stores. 
Some of these same arguments 
can be used in the case of lettuce, 
as well as other fruits and vege- 
tables. As lettuce is necessarily a 
much handled product, the waste in 
distribution is about as high as for 
any of the major fruits and vege- 
tables. Lettuce for shipment by air 
could be packed without ice; it 
could be cut and packed directly in 
the field and hauled by trucks right 
to the plane; and because much of 
the “balling” of lettuce, which is 
done for ice packing, could be elimi- 
nated, many small heads formerly 
wasted will be used, thus increasing 
the quantity of lettuce harvested per 
acre by 10%. Freezing of other 
produce would also be unnecessary, 
and all products could be packed in 
cheaper and lighter containers. 


Luxury Items 


The arguments for the transpor- 
tation by air of these perishables 
which are classed purely as luxuries 
—such as pompano from Florida 
and lobsters from Maine—are not 
too important as the chief argument 
against such shipment is price. And 
the purchaser of luxury items will 
more often than not fail to question 
the increase of rate if they are 
pleased with the product. Also, this 
has been proved by the English ex- 
periment. As England was the first 
to have passenger planes, she was 
the first to institute express by plane. 
Their London-Paris service was 
started in August of 1919 with flow- 
ers and perishable luxury foods, 
which were flown to English mar- 
kets from the continent. These were 
flown in ever increasing quantities, 
for Holland, Belgium, France and 
Germany soon followed England’s 
lead. 





(Continued on the next page) 
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Postwar Aviation—Continued 


The arguments of those who are 
pessimistic over a tremendous in- 
crease in shipment by air of perish- 
able foods are concerned with the 
high air express rates, which, of 
course, would increase the price of 
the product in the market. Studies 
have been made and are still being 
made, at Wayne University in De- 
troit, and it has been found from 
these studies, that even in scaling 
the air express rates down to an 
almost too optimistic level—accord- 
ing to some authorities—in every 
case the cost of the product to the 
consumer would have to be in- 
creased over the produce handled by 
rail and the packaged frozen foods 
which have become so popular. In 
specific studies, such as those of 
strawberries and lettuce, each prod- 
uct would have to be increased 5 
cents, that is 5 cents a box and 5 
cents a head. Though in some 
studies the differential on lettuce 
was reduced to 4 and 3 cents. 





This picture is somewhat miti- 
gated by the fact that certain mar- 
keting studies have proved that there 
is very little difference in the turn- 
over of the air-borne product at air 
increased rates and the rail-hauled 
heads at the regular rates. It must 
be remembered, though, that these 
marketing studies have been of a 
very limited nature. The other big 
argument of the wary has to do with 
the competition of frozen foods. 
These have an especially strong ap- 
peal because of the ease with which 
they can be prepared. The quality, 
freshness, eye-appeal and flavor of 
the air-borne variety will have to be 
played-up tremendously in the com- 
petition. Another factor which has 
considerable weight in the argument 
against optimism for “perishables by 
air” is that of marketing, that is, the 
flow of perishable foods between 
wholesaler, retailer and consumer. 
It will have to be considerably 
stepped up for transportation by air, 
as here is where the frozen foods 
met their first “bottleneck.” 








The bulk of air shipments of 
“perishables” would be irom three 
areas, California, Florida and Texgs. 
It is, also, interesting to hear that 
experiments are now being con- 
ducted on such other items as hatch- 
ing eggs and poultry. 





— 









Problems Not Insurmountable 





The problems cited, however, are 
not insurmountable. And it must be 
remembered that flying equipment 
far better than what we have today 
may be available, and conducive to 
lower rates. 


— 










Therefore, it is suggested in many 
quarters that “insurance” keep the 
possibility of ‘‘air-borne _ perish- 
ables” well in mind as a line for the 
future. At any rate, it will not hurt 
any of us to dwell a bit on the 
probability of a delectable luncheon 
such as was held recently at the 
Waldorf-Astoria Hotel in Ney 
York City. 
















—The Saint Paul Lette 
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Globe and Rutgers Hire Insurance Company 


FINANCIAL STATEMENT AS AT DECEMBER 31, 1944 
ADMITTED ASSETS 


*Bonds—United States Government 669,369.70 

*Bonds—All Other ' ONT 164.40 

*Stocks (Includes Subsidiary Companies at $3,211,034.31) 7,352,112.43 

Cash on Hand and in Banks 1,516,853.60 

Demand Note of Subsidiary Company 20,000.00 

Premium Balances (Less Ceded Reinsurance Balances) 612,392.15 

r, are i Interest Due and Accrued 49,276.16 

J Other Admitted Assets 137,852.92 
just be 


pment 


today Reserve for Losses and Loss Expenses $ 1,530,410.45 

ike > Reserve for Unearned Premiums 3,673,645.53 
Ive to Reserve for Expenses, Taxes (Including $1,337.03 U. S. Income Taxes) and Contingent 

Commissions Due or Accrued 368,115.95 

Funds Held Under Reinsurance Treaties en 155,287.59 

/ many Loan from Bank (Maturity—January 2, 1946) 350,000.00 

J (Secured by pledge of Stocks carried in Assets at $503,500.00) 

ep the Dividends Declared and Unpaid 26,520.00 

cxakl Reserve for Retirement of Preferred Stock 48,629.74 

perish- Employees’ War Bond Subscriptions 480.00 

for the Reserve for all other Items 417,547.82 


ot hurt $ 6,570,637.08 
h Capital Stock: 
on the **$4.00 Cumulative First Preferred Stock (14,000 shares 
ncheon $15.00 Par Value including 740 shares held in 
Treasury for Retirement) 210,000.00 
at the **$5.00 Cumulative Second Preferred Stock (33,413 shares 
N $15.00 Par Value) 501,195.00 
Nev **$5.00 Cumulative Junior Preferred Stock. 
$15.00 Par Value) 75,000.00 
Common Stock (80,000 shares $15.00 Par Value) 1,200,000.00 $1,986,195.00 
ul Lette Surplus 5,088,189.58 7,074,384.58 
$13,645,021.66 
POLICYHOLDERS’ SURPLUS $7,074,384.58 rik NE 
*Bonds and Stocks are carried on the basis prescribed by the Insurance Department of the State of 
New York. If actual December 31, 1944 market quotations for all except subsidiary and insurance 
stocks had been used (subsidiary stocks other than insurance being taken at statutory values, and 
insurance stocks being taken at statutory values as at December 31, 1944, with portfolios adjusted to 
market) the Policyholders’ Surplus would be $7,642,218.24. There has been deducted an amount of 
$207,922.30 representing interest in our own stock through ownership of stocks of other insurance 
companies. Securities carried herein at $236,182.50 are deposited with State Departments as re- 
quired by law. 
**Entitled on voluntary or involuntary liquidation to $100.00 per share and accrued dividends. 
Dividends are in arrears for five semi-annual periods on Junior Preferred Stock. 


HOME OFFICE 111 WILLIAM STREET, NEW YORK 





American Home Fire Assurance Company 


FINANCIAL STATEMENT AS AT DECEMBER 31, 1944 


ADMITTED ASSETS 
*Bonds—United $ 768,328.93 
*Bonds—All Ot 580,642.97 
*Stocks 
Cash on Hand and in Banks 
Mortgage Loans (Face Amount $19: 
Premium Balances (Less Ceded Reinsurance 
Interest Due and Accrued 
Other Admitted Assets 1,646.27 


~$3,542,021.51 


Reserve for Losses and Loss Expenses $ 133,127.37 
Reserve for Unearned Premiums 884,145.11 
Reserve for Expenses, Taxes (Including $4,500.00 U. 

Contingent Commissions due or accrued 74,377.13 
Reserve for all other Items 30,083.95 


~ $1,121,733.56 
Capital Stock (100,000 shares $10.00 Par Value) 000. é 
ED 606065 46-4.5 009500 0.6 0449.05500b ON KAS SAE EEARIE RDA ERNESE ES CO SO~eRE eS 1,420,287.95  2,420.287.95 


$3,542,021.51 

POLICYHOLDERS’ SURPLUS $2,420,287.95 etipinie 

* Bonds and Stocks are carried on the basis prescribed by the Insurance Department of the State of 

New York. If actual December 31, 1944 market quotations for all except insurance stocks had been 

used (such insurance stocks being taken at statutory values) the Policyholders’ Surplus would be 

$2,518,897.89. There has been deducted an amount of $29,536.22 representing interest in our own stock 

through ownership of Second Preferred stock of the Globe and Rutgers Fire Insurance Company. 

Securities carried herein at $323,308.57 are deposited with Governments and State Departments as 
required by law. 


HOME OFFICE 111 WILLIAM STREET, NEW YORK 
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FIGURES 


| 
THAT | 


MEAN SERVICE To 


POLICYHOLDERS 


AND AGENTS 





| 
ASSETS | 
1942—$5,316,000 | 
1943—$5,773,000 | 
1944—$5,947,000 | 


SURPLUS | 


1942—$2,036,000 
1943—$2,248,000 


1944—$2,190,000 


LOSS RESERVES 


1942—$228,000 
1943—-$307,000 


1944—-$420,000 


NET PREMIUMS 
WRITTEN 


1942—$2,492,000 
1943—$2,633,000 


1944—$2,709,000 


* 





DUBUQUE 


FIRE & MARINE! 
(INSURANCE co.) 


DUBUQUE, IOWA 
Cc. J. SCHRUP, President 











F< DA ne 


UNDERWRITERS 


Policies are 100 per cent 
guaranteed by the com- 
bined resources of two 


LEADING COMPANIES 


* 


1944 Statements 


$8,721,000 
3,344,000 
3,870,000 
600,000 


Assets 

Surplus 

Prems. Written 
Loss Reserve 


DUBUQUE 
FIRE & MARINE 
INSURANCE CO. 


NATIONAL RESERVE 


INSURANCE CO. 














Th 


RESULTS 


Of Progressive Policy 
Show up in Annual 
Statement Figures 


ASSETS 


1942—$2,485,000 
1943—$2,661,000 


1944—$2,774,000 


SURPLUS 


1942—-$974,000 
1943—$1,174,000 


1944—$1,154,000 


LOSS RESERVES 


1942—-$103,000 
1943—$127,000 


1944—-$180,000 


NATIONAL 
RESERVE 
INSURANCE 
COMPANY 


DUBUQUE IOWA 


i 
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America Fore Group: President Ber- 
nard M. Culver has announced the elec- 
tion of ag R. Walinder as secretary 
and Joseph E Cryan as assistant secre- 
tary of the fire companies of the Amer- 
ica Fore Group. The new officers are 
with the Farm and Hail Department at 
Chicago. 
xk * 

American Casualty Group: WW. Doug- 
lass Foster has been appointed manager 
of the Chicago accident and health de- 
partment. Mr. Foster has had twenty- 
five years’ experience, the last eight with 
the Continental Casualty Company, Chi- 
cago. An aviation department has been 
established in the southeastern offices of 
this group at Atlanta, Georgia, to serve 
the agents in the states of Georgia, 
Florida, Alabama and South Carolina on 
all lines of aviation business. D. Frank 
Cave is manager, assisted by Miss Doris 
Kelley. The Atlanta office is under the 
direction of resident vice president Paul 
F, Ryan. 


x & & 
American Group: J’. N. Robbins, 
former special agent for The American 


Insurance Group of Newark in North- 
western Ohio has resigned to go with 
The Welles Bowen Company, agents at 
Toledo. Now in charge of the Ohio 
field is D. P. Hague-Rogers, formerly 
special agent for the Eagle Star Insur- 
ance Co. 
x *k * 


American Surety: George B. Lanphear, 
Jr., has been appointed manager of the 
Minneapolis branch for this company 
and the New York Casualty Company, 
supervising Minnesota, North and South 
Dakota. Mr. Lanphear succeeds the late 
W. Max Creer. 


xk *& 


Commercial Union: Vincent C. Lock 
ls an assistant manager of the company’s 
metropolitan department. His _ efforts 
hereafter are to be devoted to the pro- 
duction of business wherever located 
and controlled by New York City inter- 
ests. In this and other activities he will 
be associated with assistant manager 
Mathews under general direction of 
Metropolitan manager A. R. Hanners. 


xk * 


Glens Falls Group: The fire companies 
of the Glens Falls Fleet have named 
D. Leslie Olsen as Special Agent for the 
State of Connecticut, Western Massa- 
thusetts and a portion of Rhode Island, 
succeeding John H. Hoxie, deceased. For 
more than two years Mr. Olsen formerly 
worked with former Special Agent 
Hoxie and Manager John Davison of the 
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Glens Falls Indemnity Company at Hart- 
ford, Conn. 


1945 


RECENT DEVELOPMENTS 
IN THE FIELD 


‘ 
4 


Globe Indemnity: John F. Sprague, di- 
rector of production research at the 
home office, has been appointed resident 
vice president at Philadelphia. He suc- 
ceeds John M. Richardson, resident vice 
president, who has resigned. 

x * * 


Hanover Fire: Richard C. 
came associated with the 
Group as general adjuster, 
Formerly assistant general adjuster of 
the North British Group, Mr. Williams 
is well known in the fire insurance busi- 
ness. He is secretary of the Eastern Loss 
Executive Conference and is an active 
member of the Adjusters Round Table. 
ee fF 


Hartford Accident: John R. Hopkins 
has been appointed associate manager of 
the Southern Department of this com- 
pany. Mr. Hopkins has had long experi- 
ence in the field, his entire business ex- 


Williams be- 
Hanover Fire 
on March 15. 


perience being with the Hartford Acci- 
dent. 
C. L. Daughtry, who has been in 


charge of the claim department of the 
southern department, has been advanced 
to the newly created position of general 
attorney, which includes the supervision 
of fidelity and surety claims. Ralph -T, 
Skelton, who has acted as supervisor of 
claims for many years and who recently 
returned from the army, has been placed 
in charge of casualty claims. 
x *k *& 


Hartford Steam Boiler: George H. 
Prall has been elected an officer of the 


company with title of assistant secre- 
tary. He has been with the company 
since 1928 and has served as agency 


secretary since 1941. He will continue to 
devote his efforts to agency affairs. 
x *k * 


Jones & Whitlock: C. Cameron Leh- 
muth is with the Inland Marine Depart- 
ment at the New York office. He left 
the General Agency of Deans & Homer, 
San Francisco where he was in charge 
of their Inland Marine and Lloyds de- 
partment. Mr. Lehmuth has also been 
affiliated with the Insurance Company of 
North America and the Travelers Fire 
Insurance Company. He spent a num- 
ber of years with these companies in 
both the East Coast and Pacific Coast 
territories. 
x * & 

Keystone Mutual: John D. O'Neil has 
been appointed vice president of this 
company, in charge of production, assum- 
ing his duties about March Ist. Mr. 
O'Neil had been manager of the under- 
writing, agency and claim department 
of the Virginia Surety Company since 
June, 1941. 


London Assurance Group: The Man- 


hattan Fire and Marine has named 
Robert A. Cosbey as Inland Marine 
Manager. Mr. Cosbey was formerly 


with the Royal-Liverpool Groups. 

Charles D. Kahl, automobile under- 
writer, has been promoted to the posi- 
tion of Automobile Superintendent of 
The London Assurance and The Man- 
hattan Fire and Marine. The operations 
of both departments continue under_the 
supervision of Kenneth J. Bidwell, Gen- 
eral Agent and Assistant Secretary. 

Chester T. Field is now serving as 
State Agent in Ohio. A successor to the 
late Earl A. Reid, Mr. Field has spent 
19 years in the fire insurance business ; 
prior to joining the London Group he 
was Special Agent in Northern Ohio for 
the North British Companies. 


xk * 


Millers National Group: L. Z. Brown, 
Jr., Oklahoma City, has replaced B. 
T. Overand as Oklahoma State Agent 
for the Millers National and the Illinois 
Fire. Mr. Overand has joined the gen- 
eral agency of E. K. Schultz & Com- 
pany, Philadelphia. Mr. Brown was a 
member of the American Insurance 
Service Company, a local agency, Okla- 
homa City, Oklahoma, 


xk * 


National Fire Group: 0. A. Ogden 
was elected assistant secretary on March 
19. Formerly Automobile Superintendent 
of the Western Department at Chicago, 
he will supervise the operations of the 
Automobile and Inland Marine Depart- 
ments in the Head Office under the direc- 
tion of Vice-President Prince. Special 
Agent W. Broockmann of the Chicago 
Engineering Department has been trans- 
ferred to Missouri to succeed James W. 
Kent who is now associated with the 
Robert B. Murray Insurance Agency in 
the local agency business in ey as 
Missouri. As of March 1, 1945, K. 
Stevens was appointed State Agent a 
transferred to the Maryland and Dis- 
trict of Columbia field. Mr. Stevens, 
who has been with the National Fire 
Group for over twenty years, went to 
the West Virginia field as Special 
Agent in 1942. 

x k * 


North America Group: A New Eng- 
land Service Office has been opened in 
Boston. Richard B. Neiley, formerly 
assistant manager of the North Ame rica 
in New York, named Manager, is in 
charge of production. Co-managers with 


(Continued on the next page) 
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Recent Developments—Continued 


him are James E. Hitchock, recently in 
the Head Office, in charge of operations, 
and Dion W. Taylor, present Manager 
of the Indemnity Insurance Company of 
North America, in charge of the Casu- 
alty and Surety business. Field & 
Cowles continue to supervise the Marine 
Department. North America’s Hartford 
Service will render service to Connecti- 
cut and Western Massachusetts Agents 
and continue under Grenville M. Parker, 
Manager, although that office will here- 
after report to the New England Service 
Office in Boston. 











ADDITIONAL 
PROTECTION 





Ae 


E 
LE DAME! 
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H. Meredith Irons, Jr., has been ap- 
pointed assistant manager of the Pitts- 
burgh service office of the Indemnity 
Insurance Company of North America, 
under D. C. Pearce, manager. Abner O. 
Johnston has been appointed chief super- 
visor of the casualty claims department 
at the Philadelphia head office, succeed- 
ing H. L. Brenner, who has resigned to 
practice law. 

Edwin H. Charles has been appointed 
manager of the casualty and bonding de- 
partment in the Newark service office, 
under Malcolm M. Dickinson, general 
manager. 





Sars an illustrated 
folder that will automatically 
sell the Extended Coverage 
Endorsement for you. Just 
add the ECE to all dwelling 
risks you write, paste “Addi- 
tional Protection for You” on 
your policies, and you'll find 
ninety per cent or more of 
this new business will stick! 
If you write fire lines for a 
company of Fireman's Fund 
Group, you can cash in with 
this automatic sales help. 
Ask for your supply today. 





North British Group: Effective March 
15, 1945, Robert R. Thompson became 
assistant to Gilbert L. Scott. Secretary 
and General Adjuster. In this capacity 
he is associated with Edward N. Woods 
Assistant General Adjuster and with 
Thomas Hunter, Superintendent of the 
Inland Marine Claims division. For the 
past eleven years Mr. Thompson repre. 
sented the North British Group as Spe- 
cial Agent in the State of New Jersey. 
Also effective March 15, 1945, Elbert G. 
Jones was appointed Special Agent for 
Western Ohio _ territory succeeding 
Chester T. Field, recently resigned. Mr. 
Jones will assist State Agent H. H. 
Gamber in that field in the supervision 
of the agents of the North British, Penn- 
sylvania Fire, Mercantile, Common- 
wealth and Homeland companies of the 
group. 
xk & 


Pearl Assurance: Frank J. Huelsman, 
underwriter since 1935, has been selected 
as Assistant Manager of the Cook 
County Department of the Pearl Ameri- 
can companies in Chicago. After serving 
overseas in World War I, Mr. Huelsman 
in 1917 became automobile Superin- 
tendent of the Western Department of 
the Atlas Assurance. He resigned this 
post in 1925 to join the local agency of 
Fred G. Krueger & Company in Chi- 
cago. 
x k * 


Royal Indemnity: E. Irving Fiery has 
been appointed resident vice president in 
Chicago. E. C. Smith and A. L. Royer 
have been appointed resident vice presi- 
dent and manager respectively at the 
San Francisco office. C. H. Thompson 
has been appointed manager of the Los 
Angeles office, succeeding the late E. W. 
Synder, whom he assisted as_ special 
agent. 
x k * 


Security Group: Robert M. France 
has been appointed State Agent for the 
states of Colorado, New Mexico and 
Wyoming with headquarters in Denver, 
Colorado. He is well known by the 
agents throughout this territory which 
he has travelled since 1937. 


xk 


The Travelers: John V. Angus, assist- 
ant manager casualty lines of the Cleve- 
land office, has been appointed manager 
of those lines in the Dayton office. Lyle 
C. Spring, who has been appointed as- 
sistant manager, casualty lines, at the 
St. Louis office, formerly was employed 








in the comptroller’s department at the 
Chicago office. 
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. ; 
Freemans Funp Group 


Firemans Fund Insurance Company 
Fireman's Fund Indemnity Company 
Home Fire & Marine Insurance Company 


United National Indemnity: W. ¥. 
Davison has been elected assistant secre- 
tary of this company, with which he 
Western National Insurance Company has been associated since January, 19M. 
Western National Indemnity Company Mr. Davison assisted in the organiza- 
SE tion of the company as superintendent o! 
: casualty underwriting. 
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AT THE CLOSE OF BUSINESS DECEMBER 31, 1944 
i AR fe AIRE I oo 


vision ASSETS LIABILITIES 
Penn- 
nmon- 
of the 














Cash in Banks ........ « $ 847,459.13 Reserve for Losses . , . . . . . $2,221,668.49 


Reserve for Unearned Premiums . . . 481,152.78 
U.S. Government Bonds. . . . . . 3,909,484.33 ee ee — 


Reserve for Taxes, Expenses and Unas- 
Isman, Railroad and Other Bonds . . . . . 91,394.72 signed Funds . . . ~~... s 995,747.77 


—— Reserve for Contingencies . . . . . 100,000.00 
OOK ae ee 2 aw eS 476,740.00 : P 

\meri- " Capital— Paid In . . . $1,000,000.00 

hee Premiums in Course of Collection . . 69,021.30 Net Surplus. . . . . . 1,000,000.00 








iperin- ; 5 *>LUS AS REG: ~. 
a of Accrued Interest and Other Assets . . 4,469.56 SURPLUS AS REGARDS 


d this POLICYHOLDERS . . . . . . 2,000,000.00 


“= Total Admitted Assets . . . . . . $5,398,569.04 Total Liabilities . . . . . . . . $5,398,569.04 
1 Chi- 


‘A 
Note: Eligible bonds amortized. Other bonds and stocks at convention market value, On the basis of 
December 31, 1944 market quotations for all bonds and stocks owned, the total admitted assets and unassigned 
funds would be increased by $42,074.25. 
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MICHIGAN TAX LAW 
ATTACKED 


OVERNOR KELLY of Mich- 

igan, in disclosing that the Pru- 
dential Insurance Company is at- 
tacking the present discriminatory 
state premium tax law on five 
points of alleged unconstitutionality, 
warned the legislature that any loss 
of revenue was its responsibility for 
failure to act on a bill to equalize 
premium taxes between resident and 
non-resident companies and that he 
saw no merit in the argument of do- 
mestic carriers that the legislature 
should await developments before 
changing the law. 


RGANIZE your time so that the hours 

you spend outside the office will be 
spent to better effect. By avoiding speciali- 
zation in any direction you will be rendering 
a higher standard of service to individuals 
and your community, and you will also be 
playing your part in keeping the wheels of 
production turning.—Fireman's Fund Record. 
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IMPORTANT APPOINTMENTS 


OMMISSIONER MAY- 

NARD GARRISON of Cali- 
fornia has been selected by the ex- 
ecutive committee of the National 
Association of Insurance Commis- 
sioners to fill the vacancy at large on 
the committee occasioned by the re- 
tirement of Commissioner O. P. 
Lockhart of Texas. Caqgmmissioner 
J. Edwin Larson of Florida has 
been named to succeed former Com- 
missioner J. Herbert Graves of 
Arkansas as a member of the sub- 
committee on Federal Legislation of 
the executive committee. 


NEW AVIATION FILINGS 


NDEPENDENT filings of avia- 
co liability forms and rates have 
been made with the New York in- 
surance Department by the Lumber- 
mens Mutual Casualty Company, 
Chicago, and the American Mutual 
Liability Insurance Company, Bos- 
ton. 


PERMANENT COURSE FOR 
A. & H. PLANNED 


HE success of the short course 

on accident and health insurance 
offered at Purdue University in Feb- 
ruary has caused plans to be formed 
for making the course a permanent 
feature. An advisory board of 
twenty accident and health fieldmen 
and home office officials met April 
6 and 7 at Purdue to discuss the 
curriculum, length of course, and 
number of times each year that itis 
to be offered. The course was cot- 
ducted by Mansur B. Oakes, chair- 


man of the committee on education] 


of the National Association of Act- 
dent and Health Underwriters. 


euow as much as possible about each 
one of your customers for two reasons 
at least—first, that you may not bind your 
companies for liability to insureds of doubtful 
character and, second, that you may better 
know their complete insurance requirements. 

—The Accelerator. 
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ARMY AND NAVY POSTS 


GENTS located in the vicinity 
of army or navy posts are find- 
ing post exchanges excellent pros- 
cts for a number of insurance 
lines. Although operated under the 
Quartermaster General’s direction, 
these post exchanges buy the same 
lines of insurance that a private 
mercantile enterprise would pur- 
chase. For example, fire and ex- 
tended coverage is usually written 
on a monthly reporting form.— 
American Insurance Group. 
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AN UNUSUAL LOSS 


N UNUSUAL experience re- 
cently reported by an A®tna pol- 
icyholder serves as a timely reminder 
of the broad comprehensive cover- 
age provided by the Residence and 
Outside Theft policy. 

The policyholder (from Joliet, 
Illinois) was on a business trip to 
the West Coast and on June 16, 
1944 was registered at a San Fran- 
cisco hotel. 

About 7:40 A. M., he was awak- 
ened by the ringing of his ‘phone. 
Upon answering, he was told that 
the hot water in his room was going 
to be shut off and if he cared to take 
a bath, he should do so promptly. 
The policyholder thanked the caller 
for this information and said he 
would take a bath right away. 

While in the bathroom, the hotel 
room was entered and the policy- 
holder’s wallet containing $40 in 
tash, a railroad ticket from San 
Francisco to Joliet and various other 
items was taken in addition to $20 
in paper money taken from a trouser 


pocket. 
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SELLING TIPS 


from the HOME OFFICE 


Later in the day, the wallet was 
found in a corridor by a maid but 
the cash, the railroad ticket, the pol- 
icyholder’s gas ration book and driv- 
er’s license were missing. Under a 
Residence and Outside Theft policy 
which the victim of the loss fortu- 
nately had purchased, A*tna made 
good the full loss of the cash and the 
railroad ticket. 

An interesting side-light on the 
case is the fact that six years be- 
fore, in the same hotel, a burglar 
had used exactly the same tactics 
but had been apprehended and sen- 
tenced to the penitentiary for several 
years. Now released, he is appar- 
ently doing business as before. 

The moral of the story, according 
to the Attna policyholder, is “never 
take a bath—umless you have a Resi- 
dence and Outside Theft policy.”— 
The Aetna-izer. 


= & @& 


TODAY 


(1) There is more money available with 
which to buy insurance; (2) There has never 
been less competition for these available 
funds; (3) The need for practically all 
forms of insurance has increased because of 
wartime hazards; (4) TODAY belongs to 
the insurance man who can sell.—Hartford 
Accident. 


x * * 


IT'S EASY TO SELL LOSERS 


MAN who has had his horse 

stolen furnishes no sales resist- 
ance to the seller of locks. Alert 
agents who follow the newspaper 
accounts of burglaries frequently 
are able to sell new burglary poli- 
cies to every householder in the 
neighborhood, or to increase the 
limits on policies already in force. 


—U.S. F. & G. Bulletin. 





DON'T BE A SPECIALIST 


OU will have to play every card 

in the deck in the days that lie 
ahead if your business is to remain 
on an even keel. You can’t afford 
to play favorites, or specialize on 
just one or two specific forms. 
You'll have to sell all the coverages 
that all the people need. 


This means getting out of the old 
ruts. The day has come for lots of 
imagination and ingenuity in selling 
adequate insurance coverages.— 
Firemen’s Fund Record. 


BE A SALESMAN 


HILE it is often said that 
people buy fire insurance, we 
know we have to sell liability insur- 
ance as well as the other miscellane- 
ous lines written by the casualty 
and surety companies. 
3ut we have got to be salesmen 
indeed now that the automobile lia- 
bility policy, the one that most 
nearly sells itself, is going off our 
books because of gasoline rationing 
and the tire situation. 

Instead of being down-hearted 
because of this change, let us rather 
look upon it as a blessing in disguise. 

Surely these are not times of busi- 
ness depression. All the indices 
show the effects of the tremendous 
war expenditures. Never were so 
many persons, men and women, 
employed. At no time in our his- 
tory have higher wages been paid. 

Thus, more customers for all the 
things. we have to sell exist, and 
those customers never had so much 
money with which to buy our wares. 
—Employers’ Pioneer. 













Buyers’ Questions—Continued 

the most reasonable basis, fair both 
to the purchaser of insurance and 
the insurance company. 


Deductible Clauses 


Why is it not possible to secure 
fire imsurance with a deductible 
clause at a reduction in rates, thereby 
making it possible for the insurance 
company to make a considerable 
saving in the adjustment expense of 
small claims? 

There is no insurmountable bar- 
rier to writing property insurance 
with a deductible provision. Actu- 
ally it has been done in connection 
with windstorm insurance in certain 
areas, and is done under certain in- 


land marine and automobile policies. 
However, insurers have found that, 
where the deductible principle is 
employed, insureds frequently are 
dissatisfied where a loss is sustained 
and there is no recovery because of 
the deductible provision. Usually the 
slight difference in cost because of 
a nominal deductible is less attrac- 
tive to the average insured than is 
complete protection at a slightly 
higher cost. 

There are a number of difficulties 
in the writing of fire insurance sub- 
ject to a deductible clause and be- 
cause of these difficulties it is at 
least questionable how satisfactory 
deductible insurance would be. The 
amount of the deductible satisfac- 
tory to one group of insurance buy- 
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Statement as of December 31st, 1944 


Assets 
*U. S. Government Bonds $1,282,946.00 
*Other Bonds 14,285.00 
Common Stocks 436,580.00 
Cash in Banks and Office 208,218.71 


Due from Insurance Com- 


panies 58,481.99 


Interest Due and Accrued 


and Other Assets 6,258.89 


$2,006,770.59 


for purposes required by law. 


* Bonds as above valued on amortized basis. On the basis of December 31, 1944 
Market Quotations for all Bonds and Stocks owned, the totai admitted assets and 
surplus to policyholders wou.d be incveased to $2,046,982.12 and $1,108,586.14 
respectively. Securities carried at $26,333 00 in the above statement are deposited 


Liabilities 





Reserve for Outstanding: 
Losses 

Reserve for Unearned 
Premiums 

Reserve for All Other 
Liabilities 

Capital Paid 


$140,268.23 
788,605.90 
9,521.85 
p 
Surplus Over 
Ail Liabia- 
768,374.61 


Surplus to Policyholders. . 1,068,374.61 








$2,006,770.59 











TREATY AND FACULTATIVE 





REINSURANCE 


FIRE AND ALLIED LINES 


ers would be wholly displeasing tg 
other groups. For example, the 
owner of small properties might be 
content with a deductible clause of 
$25, $50 or $100. The medium. 
sized plant owner might be happy 
with a deductible of $500, $1000 or 
$5000. The business giant might be 
interested only in a _ deductible 
ranging from $10,000 to a quarter 
of a million dollars. Obviously jt 
would be quite difficult, if not com. 
pletely impossible, to make sound 
fire insurance rates for so many dif- 
ferent deductibles, and there would 
be the added danger that the com- 
panies would be opening wide the 
door to charges of discrimination, 


Fire insurance companies are in 
the business of paying losses occur- 
ring under the contracts of protec- 
tion they have sold and each loss 
adjusted to the satisfaction of the 
assured is a definite good-will 
builder. Experience in other lines 
of insurance, notably automobile, 
has demonstrated that assureds fre- 
quently forget at the time of a loss 
that their policies are subject toa 
deductible and disappointment over 
this feature usually results in a dis 
satisfied loss claimant. 


It is recognized that deductibles 
would reduce adjustment expenses. 
How great this savings would be is 
open to question. Certainly it could 
be expected that adjusters would be 
called upon many times to investi- 
gate cases involving policies written 
with deductibles where the insured 
has made a claim for an amount in 
excess of the deductible. Further- 
more, the income derived from the 
adjustment of many small claims has 
made possible the support of exten- 
sive adjustment machinery and per- 
sonnel which are and must be avail- 
able on short notice to handle large 
numbers of claims arising from 
catastrophes. Even though savings 
in adjustment expenses were él 
fected by the employment of deduc- 
tibles, the expenses of maintaining 
the essential adjustment machinery 
would have to be reflected else 
where. 


Graduated Rates 
Why is it not possible to secure 
graduated insurance rates depend- 
ent upon the size of the premium! 


Obviously an agent does not expend 


BEST'S FIRE AND CASUALTY NEWS 


a hundre 
effort in 
in prem 
policies 

Gradu 
heen ava 


retrospec 
effect is 
size of 
and grac 
been in 
business 





INg to 
» the 
ht be 
Ise of 
dium. 
happy 
or 
tht be 
1ctible 
Uarter 
sly it 
com- 
sound 
y dif- 
would 
com- 
le the 
ion, 


ire in 
ecur- 
rotec- 
1 loss 
f the 
d-will 
lines 
Obile, 
s fre- 
a loss 

to a 

over 
a dis- 


tibles 
=nses, 
be is 
could 
Id be 
vesti- 
ritten 
sured 
nt in 
ther- 
n the 
is has 
xten- 
- per- 
1vail- 
large 
from 
vings 
» ef- 
duc: 
ining 
inery 
else- 


a hundred times as much time and 
effort in selling a policy of $10,000 
in premium as he does a hundred 
policies of $100 each, 

Graduated insurance rates have 
heen available for workmen’s com- 
pensation insurance in a number of 
states for some years under the 
retrospective rating plan which in 
effect is a graded expense plan by 
size of risk. Graded commissions 
and graded company expenses have 
been in effect in the contract bond 
business for some time. 

This question, by inference, raises 
several interesting questions. First 
it suggests that there is a relation 
hetween the size of the premium 
and the comparative expenses under 
various policies. Obviously this is 
not true. One policy, for instance, 
may carry a premium of $10,000 
and cover on a single item with a 
simply written form and an easily 
computed rate. Another policy, how- 
ever, with the same premium may 
consist of a schedule of a hundred 
different items with highly compli- 
cated features and involving numer- 
ous rating schedules. 

This question suggests also that 
the compensation received by the 
agent is solely for his efforts in sell- 
ing the policy. In addition to his 
sales expense, the agent is under 
substantial expense in the servicing 
of risks on his books, to say nothing 
of the expenses incurred in meeting 
his contractual obligations to the 
companies he represents. It is not 
uncommon for an agent to incur 
more expenses in the handling of a 
single risk involving a $10,000 pre- 
mium than in the handling of a 
hundred risks each involving a $100 
premium. 

Quite aside from the question as 
stated, it will be interesting to con- 
sider how graduated insurance rates 
dependent upon the size of the pre- 
mium would work out in fire insur- 
ance. A policy of $1,000,000 on a 
fireproof office building at an annual 
rate of six cents would cost $600 
per year or $1500 for three years. 
An unprotected frame special haz- 
yard risk with an annual rate of 
$4.00 would cost $3,000 annually 
for $75,000 of insurance. Now sup- 
bose there was a rule that on pre- 
iums of more than $2,500 there 
would be a reduction. The injustice 
of such a plan is obvious and the re- 
sult would be discrimination against 


FOR APRIL, 1945 


Wf Y/ , 
Y. lliv hhights in Insurance History 


Back in 215 B.C., the Roman Empire had a problem similar 
to some we have today—the speedy delivery of food, clothing 
and wages to their soldiers and their allies fighting under 
Scipio in Spain. Three trading companies agreed to take the 
risk provided the State would bear any losses arising from 
storms or enemies’ attacks. This early form of insurance 
made the war deliveries possible. 

Today, insurance in all its modern forms stands back of 
the production and delivery of the supplies needed by our 
armies in foreign countries. The NATIONAL UNION and 
BIRMINGHAM FIRE INSURANCE COMPANIES, during 
war or peace, offer “the last word” in modern, well tested in- 


surance protection. 


National Union 
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Reporting Form 


Why is it not possible to secure 
a reporting form of Use and Occu- 
pancy insurance? 

No Use and Occupancy reporting 
form has ever been approved for 





use by Capital Stock Fire Insur- 
ance Companies. However, this 
subject has been given thorough 
consideration by the underwriters 
and the concensus of opinion is that 
there is no great advantage either 
to the insured or to the insurer in 
such a form. The only advantage, if 
it may be considered as such, is that 
(Continued on the next page) 





Buyers’ Questions—Continued 


the insured would pay a premium 
on actual Use and Occupancy values 
as determined by periodic reports 
rather than on a Use and Occupancy 
value determined in advance, which 
is projected upon the basis of past 
experience influenced by the trend 
of business at the time the estimate 
is made. As against this question- 
able advantage, a reporting form of 
Use and Occupancy insurance would 
have many disadvantages. Chief 
among these disadvantages is the 
likelihood that a substantial increase 
in U & O rates would result from 
the adoption of a reporting U & O 
form. 

It is a known fact that the han- 
dling of reporting forms increase 
the insurance company’s overhead. 
In addition to the volume of clerical 
work in handling monthly report- 
ing policies (usually at least twelve 
times that of a flat premium policy), 
there is also the cost of audits which 
must be made on certain types of 
accounts. It is true that certain large 
industries with finely attuned Ac- 
counting Departments could give ac- 
curate monthly reports necessary 


for Use and Occupancy insurance. 
However, most of the smaller manu- 
facturers and mercantile houses 
could not possibly do that and there 
would be the attendant delays and 
audits necessary. If the insurance 
companies agreed to write report- 
ing forms only for the larger risks, 
they would be likely to be accused of 
discrimination against the little fel- 
low. 


Fidelity Rates 


We are told that experience is 
the principal factor in determining 
fidelity bond insurance rates. This 
being the case why should not the 
insured know the basis of rate pro- 
mulgation as is the case in work- 
men’s compensation insurance? 

Fidelity Bond insurance is a broad 
term which includes many classes 
of business. There is no uniform 
rating treatment applied to all 
classes of Fidelity business. To an- 
swer this question specifically it 
would be necessary to know the class 
of Fidelity business to which the 
question refers. 

In attempting to answer this ques- 
tion in general terms it might be 


well to point out that the questioner 
has not stated what he means 
experience. It is a fair statemen 
that experience is the principal fae. 
tor in determining fidelity bond rates 
but experience is susceptible of g 
least two definitions. It may be “the 
actual living through an event o 
events: as to know by experience” 
Or it may be defined as “skill o 
practical wisdom gained by person 
knowledge, feeling or action.” The 
experience factor in determini 
fidelity bond rates embodies both of 
these definitions and this explains 
why it is impractical to attempt to 
publish the basis of rate promulg- 
tion for fidelity rates as is done in 
the case of workmen’s compensation 
insurance. 

There is not the factor of undis- 
covered losses in workmen’s com- 
pensation insurance as there is in 
fidelity bonds. Consequently it is not 
difficult to maintain a rather a- 
curate record of workmen’s com- 
pensation losses on a policy year 
basis and to employ this information 
as a Statistical basis for the making 
of workmen’s compensation rates, 
Rate-making for fidelity bonds is 
not subject to such a degree of statis- 
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e record of what losses the past 
las yielded but, at the same time, 
ince losses are not immediately 
‘lf-revealing, the rate-makers must 
make provision for the sustained 
t undiscovered losses which will 
eveal themselves only in the future 
nd which can be computed only on 
he basis of past experience in cy- 
les, certain aspects of the National 
ronomy and a certain appreciation 
f the trend of human behavior as 
fluenced by national and inter- 
ational conditions and events. 

There are further differences be- 
een Workmen’s Compensation in- 
urance and Fidelity Bonds: Work- 
ten’s Compensation insurance, for 
he most part, is required by statute, 
t Fidelity Bonds, for the most 
art, represent voluntary business. 
Mm many states the workmen’s com- 
tnsation rating procedure is fixed 
y statutory boards and there is a 
gle National rate-making body 
hich includes all carriers. The rat- 
g plans which apply to Fidelity 
onds change rapidly with new de- 
lopments so that a rating plan 
bw in effect may be entirely ob- 
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solete at some future date. Notwith- 
standing the above, any responsible 
purchaser of Fidelity Bonds should 
have no difficulty in determining 
how his rates are made. 


Excess Insurance 


Why is it necessary to go to for- 
eign markets to secure excess insur- 
ance at reasonable rates? 

The principle of excess insurance 
is identical with the principle of de- 
ductibles except that the latter term 
usually is commonly used when only 
a small amount is involved. 

Perhaps the inference in this 
question is not wholly correct, i.e., 
that is that there is no American 
market at all for excess insurance 
at equitable rates. However, as a 
general proposition it is true that 
most companies doing business in 
this country have not attempted to 
develop a demand for excess insur- 
ance except in special lines of in- 
surance where it is a common 
practice to issue policies either with 
moderate deductibles or on an ex- 
cess basis. 

It is not set forth in this question 
exactly what is meant by a “reason- 


able rate.” If a reasonable rate 
means only the lowest rate that can 
be obtained, then no attempt is made 
to deny that frequently the quota- 
tions obtained in foreign markets 
will be lower than the rates quoted 
by American underwriters. This is 
not a surprising condition when con- 
sideration is given to the fact that 
American underwriters are handi- 
capped in competition with foreign 
underwriters by higher costs of do- 
ing business in this country than 
underwriters abroad are required to 
bear. Many manufacturers in this 
country are protected against such 
a condition by import duties, but no 
such protection is afforded marine 
underwriters. 


Competitive Rates 


Assuming that British Syndicates 
are in the insurance business to 
make money, why (a) are they able 
to quote rates, particularly with re- 
spect to war risk coverage so far be- 
low those of domestic companies and 
why can’t or won't domestic com- 
panies meet this competition? (b) 
Why are domestic companies unable 

(Continued on the next page) 
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Buyers’ Questions—Continued 


or unwilling to offer as broad marine 
coverage, particularly for cargo 
shipped in substandard vessels as 
British underwriters provide? 

The answer to the first part of 
this question is that war rates are 
merely the current expressions of 
individual or group underwriting 
judgment as to the value of the risk 
at any given time. If the entire 
period of the present war were con- 
sidered it would be found that the 
rates in the British market are not 
always lower than rates in the 
American market and that there has 
been considerable difference of 
opinion as expressed in rates from 
time to time between British under- 
writers and American underwriters. 


As far as war risk insurance is con- 
cerned, there are at times lower rates 
available in foreign markets on 
specific risks, but this is far from 
the universal rule. In fact, during 
the worst of the coast-wise sub- 
marine peril, the contrary was the 
fact. 

In giving consideration to this 
question, it must be borne in mind 
that there are two and _ possibly 
three markets in London, one being 
the Government War Office where 
business is written on a non-profit 
basis, the regular writing compa- 
nies and Lloyds. This latter market 
might be divided into two sections, 
that is those who attempt to regulate 
the business and the other group 
which is considered as an outside, 
independent market. Frequently, 
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REINSURANCE CORPORATION 


JAMES Y. MILNE 
PRESIDENT 





ASSETS 


*U. S. Government Bonds $2,080,510.14 
MEpEee TORUS cs ccsecss 209,984.01 


First Mortgage Loans and 


Participating Certificates 27,416.24 
Caek Gh BAe c6cccccsce 212,614.31 
Due from Insurance Com- 

DOMES ccccicccccccccece 95,607.69 
Interest Due and Accrued 

and Other Assets ..... 12,637.66 


$2,638,770.05 


Market 


STATEMENT AS OF DECEMBER 31st, 1944 


As rendered to New York Insurance Department 


* Bonds as above valued on_amortized basis. 
1 uotations for all Bonds owned, the total admitted assets and surplus to 
policyholders would be increased to $2,678,432.32 and $1,066,862.85 respectively. 


LIABILITIES 
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Reserve for All Other 
Liabilities 
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Capital Paid 
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——e Over 
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CE Steins 527,200.58 


Surplus to Policyholders. . 1,027,200.58 





$2,638,770.05 
On the basis of December 3lst, 1944 
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when we speak of a London quota- 
tion it is the quotation of the Goy- 
ernment office and not of the com- 
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mercial market. The commercial 
war risk rates quoted by the com- Ek 
mercial market do not vary greatly RI 


from our rates. of the 
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As to why certain other rates 
quoted in the British market are 
lower than rates quoted in the 
American market, it should be rec- 
ognized that American underwriters 
are burdened with a higher cost of 
doing business than are British yn- 
derwriters. (Higher taxes, licenses, 
fees, wages, etc.) It is essential that 
American underwriters collect a suf- 
ficient amount in premiums to meet 
losses and expenses, and to engage 
in cut-throat price competition with 
British underwriters would not only 
be undermining the security behind 
the policies issued in the American 
marine market but it would be en- 
tirely foreign to the principles that 
have enabled American marine un- 
derwriters to operate with such out- 
standing success. 






















Matter of Courage 


























The second part of this question 
asks why domestic companies are 
unwilling or unable to offer as broad 
coverage, particularly for cargo 
shipped in substandard vessels, as 
British underwriters provide. It is 
doubtful whether such is the case. 
It is possible to obtain just as broad 
insuring conditions in the American 
market as can be obtained from 
British underwriters. With respect 
to substandard vessels, if there be 
any unwillingness in this country 
to give broad conditions and a will- 
ingness to give them in the British 
market, it is probably due to the fact 
that there is in the British marketgp sc 
the individual underwriter wh 
builds his insurance book out of al 
sorts and kinds of risks and wh 
will take chances which a Britis! 
corporate underwriter and an Amer 
ican corporate underwriter woul 
be unwilling to take. Occasionally 
in individual cases, underwriting 


irought 
hurance 
rickso 


judgment of British and Americarg@e com 
underwriters will differ but in gen mowlec 
eral the American marine insurancé nd late 

roceed 


market does not compare unfavor 


ably with the British market. overn 


ormer 
cA. ( 
rickso 


Presented before the 46th annual meeting of th 
Minnesota Association of Insurance Agents. 
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‘tH HERMAN A. BEHRENS DIES 


he com- SUDDENLY 

imercial 

1€ com- ERMAN ALBERT BEH- 
greatly RENS, chairman of the board 


of the Continental Casualty Com- 
pany and president of the Contin- 
ental Assurance Company, passed 
away suddenly March 13 at his home 
at Belvidere, Marin County, Cali- 
fornia. He was born September 29, 
1883. Mr. Behrens joined the Con- 
tinental Casualty Company as vice 
president and general manager in 
\912 and became president of both 
rompanies in May, 1928. He became 
chairman of the board of the cas- 
yalty company in February, 1937. 
Mr. Behrens possessed an extraor- 
dinarily acute and open mind which 
was always seeking and analyzing 
new knowledge. His judgment was 
quick and sound, and he had the 
rourage of his convictions. He gave 
lreely of his time and talent to im- 
portant matters outside of his large 
jusiness interests, and drew to him- 
self a host of warm personal friends, 
to whom he was always alert to be 
of service. An able executive who 
very early in life attained promi- 
nence in his chosen work, a genial 
gand steadfast friend, a model hus- 
land and father, and a very useful 
and valuable citizen, he will be 
greatly mourned and missed.— 
ismA. M. B. 
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IMPEACHMENT PROCEED- 
INGS AGAINST NORTH 
DAKOTA COMMISSIONER 


OLLOWING the report of an 
interim legislative investigating 
ommittee that it found evidence of 
scheme in which premiums paid 
or reinsurance for the State Fire 
d Tornado Fund were distributed 
ck, in part, to personnel of the 
State Insurance Department, im- 
peachment proceedings were 
irought in the House against In- 
jonallygirance Commissioner Oscar E. 
-writinggetickson. In his testimony before 
mericarmle Committee, Mr. Erickson denied 
in gen@mowledge of any such transactions 
suranc@gad later branded the impeachment 
nfavor#proceedings as political. Meanwhile, 
7 overnor Aandahl has named 
ormer insurance commissioner 
. A. Olsness to serve during Mr. 
rickson’s suspension. 


‘ing of th 
nts. 


Y NEWS 
OR APRIL, 1945 























9 
| Sat theres ue argument 

about the desirability and saleability of General Acci- 
dent’s “COMPREHENSIVE THEFT POLICY” which 
agents are placing with a remarkably high percentage of 
prospects solicited! This popular contract fits the needs 
and pocketbooks of practically every family—-in town or 
city—for today and tomorrow. 


With increased earnings more people are acquiring 
more personal property, of greater value due to higher 
costs. That’s why now is a good time to concentrate on 
this coverage. What’s more, even your travel difficulties 
and help shortages these days won’t be a real handicap— 
it’s easy to sell by telephone and letter. 


Have you seriously undertaken the promotion of this 
policy? If not, the “other fellow” may beat you to it! 


EXECUTIVE OFFICES 


GENERAL BUILDINGS 


PHILADELPHIA 





WEST VA. INSURANCE BILLS 


HROUGH recent legislative ac- 

tion, West Virginia became the 
twenty-eighth State to adopt the 
1943 New York Standard Fire Pol- 
icy. Use of the policy form becomes 
mandatory in that State on and after 
January 1, 1946. 


The West Virginia Legislature 
also: approved a measure which per- 
mits the licensing of reciprocal or 
inter-insurance exchanges, the first 
legislation enacted in that State gov- 
erning the operations of this type of 
insurance organization. 


85 








Opportunity Unlimited—Continued 
have the automobile purchaser ob- 
tain insurance through his regular 
agent. In event the customer has no 
other tangibles insured, the bank will 
then recommend a local agent doing 
business with the bank and in whom 
the bank has confidence and other- 
wise regards favorably. Herein lies 
a moral—“Build up your standing 
with the local bank.” 

It is very obvious that the inter- 
ests of the agent and the bank are 
parallel. Therefore, a closer rela- 


tionship will result and the opportu- 
nities for reciprocal benefits are 
thereby manifestly increased. 


"Too Little and Too Late?" 


I do not wish to appear pessimistic 
although in some quarters there 
seems to be evident a feeling that 
finance companies are too firmly en- 
trenched for any plan we can devise, 
to succeed. I do not share this 
gloomy point of view nor do I en- 
joy the smug confidence which we 


NATIONAL FIRE & MARINE 
INSURANCE COMPANY 


OF ELIZABETH, NEW JERSEY 





Financial Statement—December 31, 1944 


ASSETS 


Cash in Banks and Office ...................... 


U. S. Government Bonds 
All Other Bonds ....... 
Stocks: 

Preferred & Common ...... 


Real Estate & Mortgages ..... 

Premium Balances (less Ceded Reinsurance Balances) 
Reinsurance Recoverable on Paid Losses ......... 
Accrued Interest & Other Items ........... 


$ 343,559.15 
677,118.33 
280,334.53 


772,646.00 
322,296.15 
-32,423.33 
52,553.47 
31,364.70 





$2,447,449.00 


LIABILITIES 


Reserve for Unearned Premiums ...... 


Reserve for Losses & Loss Expense 


Reserve for Taxes & Other Liabilities ............. 
.. $1,000,000.00 
re 231,546.16 


Capital 


Net Surplus esas coset 


Surplus to Policyholders 


$1,010,110.07 
147,994.00 
57,798.77 


1,231,546.16 





$2,447,449.00 


Bonds and Stocks are valued in accordance with the basis adopted by the 


National Association of Insurance Commissioners. 


On the basis of December 


31, 1944, Market Quotations for all Bonds and Stocks owned (except Insur- 
ance Stock), the total Admitted Assets would be increased to $2,504,605.15 


and the Surplus to Policyholders would be increased to $1,288,602.31. 


Se- 


curities carried at $21,169.35 are deposited as required by law. 


Executive Office: 25 Cliff Street, New York 7, N. Y. 
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hear and read that the control of 
this business is “in the bag” for 
local agents and local banks, ¥ 

only misgiving is that we may be 
“too little and too late” in our ef. 
forts if we do not get under way 
with an aggressive program and 
prosecute it with all our combined 
energies. We should not delude 
ourselves into believing that the 
finance companies are not aware 
of our intentions or that they in- 
tend to relinquish for one min- 
ute the rich prize which they have 
captured, while we in the insyr- 
ance business stood idly by watch- 
ing our rightful possessions con- 
verted to their gain. Far from it. 
They will resist our efforts to the 
last ditch and doubtless have 
counter-measures ready to deter us 
in our efforts. Already I have heard 
that some of the more aggressive 
finance organizations have made bold 
overtures not only to control auto 
financing but to finance all classes 
of automobile insurance premiums 
and exercise some control over the 
placing of such insurance. This 
may be propaganda, but I doubt it. 
In support of my doubts are the 
known facts that finance organiza- 
tions have already purchased nearly 
a score of fire insurance and casualty 
insurance companies. If they gain 
control over this class of busines, 
what is there to prevent them from 
invading other insurance fields and 
like an octopus spread its tentacles 
over the business generally. No, we 
must not be lulled into a false sense 
of security, we have a strong aggres- 
sive competitor who intends to te- 
gain his hold on one class of busi- 
ness and exploit others if possible. 
Here again we see the theory of 
“divide and conquer” applied to a 
given type of business rather than 
to nations. It worked with the latter. 
It might succeed with the former. 


Financing Will Continue 


In some quarters we hear, of It) 


is suggested, that finance purchasing 
will not be of such great magnitude 
in the postwar period. The basis 
for this belief is that industrial and 
war workers will have saved suffi- 
cient money in cash or bonds s0 
that out-right cash purchases of 
automobiles will for a time become 
quite general. There is some fallacy 
in this reasoning as I see it. First, 
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itrol of 


the established “habit factor” is 


1g” for overlooked in such a conclusion. 
‘Ss. My § Secondly, if employment remains on 
may be fa high level after the close of the 
our ef- Fwar, people without question will 
ler Way B choose to buy out of current earn- 
im and f ings. Conversely, if there is a de- 
mbined pression with some reduction in em- 
delude ployment and earnings I still think 
lat the that finance purchasing will be on 
aware ¥q high level. In other words, it 
hey in- f seems far more probable that bonds 
€ min- § will be allowed to mature and be 
°y have § ysed as a “rainy day” fund for per- 
Mmsut- sonal and family security. To be 
watch- § sure, there will be some conversion 
IS con- fof bonds into cash, but I do not 
Tom it. § think we should assume this as a 
to the premise for relaxing our efforts to 
have recover our rightful share of the 
eter us tremendous volume of business 
e heard § which we know will become avail- 
ressive 
de bald - 
ol auto The Automobile Dealer 
classes 
-Mmiums It has also been suggested that 
ver the #the insurance agent sell the auto- 
_ This § mobile dealer the idea of financing 
oubt it. § through the local bank and insuring 
re the F with the local agent. This proposi- 
ganiza- § tion has a great deal of merit and is 


neatly ¥ worthy of trial. I doubt if it would 
asualty f yield results of any significance. 
‘y 41 § The automobile dealer, we must 
1siNéss, § not forget, has been through several 
n irom § Jean years. He has not had auto- 
ds and § mobiles, tires or gasoline in quan- 
ntacles § tity to sell and it is rather difficult 
No, We f to conceive of his turning business 
€ sense § from which he derives some income 
aggrés- Bin the form of a so-called finance 
to te-Bcommission over to an insurance 
f busi- agent and local bank. Automobile 
ossible. | dealers for the most part, I believe, 
ory of f will continue to operate as they have 
d to afin the past and use such collateral 
‘r than f income as this would be to help re- 
> latter. I pair their financial fences which we 
met. | know are in too many cases in 
rather a bad state. 
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While on the subject of auto- 
mobile dealers, I would like to com- 
ment on a recent decision of the 
Florida Supreme Court which will 
permit automobile dealers to be li- 
censed as insurance agents. Your 
association and all agents’ associa- 
tions should jealously guard their 
interests and legitimately resist any 
effort which may be made whereby 
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225th Anniversary 


Tue year 1945 marks the 225th Anniversary of the 
founding of one of the oldest, largest and strongest in- 
surance institutions in the world—the Royal Exchange 


During its two and a quarter centuries of growth the 
Royal Exchange has provided Security and Experience 
valuable to its agents and to their prestige, and since 
its organization in 1720 has consistently maintained its 
traditional record for prompt and equitable settlement 


The broad extent of general cooperation extended to 
Royal Exchange agents today is reflected not only in the 
excellent reputation they enjoy, but also in the splendid 
service they are enabled to render through the merits 
of their Company connection. 





Ropal Exchange Group 


RoyaL ExcHANGE ASSURANCE 
PROVIDENT Fire INSURANCE Co. 
THe State AssURANCE COMPANY, LTD. 
Car AND GENERAL INSURANCE Corp., LTp. 


JOHN STREET, NEW YORK 


REPRESENTATION IN PRINCIPAL CITIES OF THE UNITED STATES 
AND IN ALLIED COUNTRIES THROUGHOUT THE WORLD 
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“Opportunity Unlimited" 


the wholesale licensing of auto- 
mobile dealers, or any other busi- 
ness classification, will be allowed. 


We are all agreed, I am sure, 
that we need no crystal ball to know 
that automobile production in the 
postwar period will reach higher 
levels than ever before. By the same 
token, we, in the insurance business, 
cannot fail to realize it affords pos- 


sibilities in the way of increased in- 
come for which there has never been 
a precedent before and in all prob- 
ability will never exist again in our 
time. As I see it, there is ‘‘oppor- 
tunity unlimited” within our grasp 
and it remains for us to convert it 
to our gain and our own ends if we 
hope to control a class of business 
which is rich in profits to every in- 
surance agent. 


From an address before the Mutual Insur- 
ance Agents Association of New England. 
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Social Security—Continued 
dampened, then we must look for a 
future in which compulsory social 
insurance and its benefits will repre- 
sent the sole remaining foundation 
of all our hopes. 

Allan G. B. Fisher, noted New 
Zealand economist, writing recently 
in Harper’s Magazine, makes this 
pertinent comment, “Security can- 
not be attained by frantically clutch- 


ing at it and sitting tight. If we 
sacrifice progress we usually find, 
and without having to wait very 
long, that security itself has also 
eluded us.” 


Risk vs. Security 
Risk is an indispensable factor in 


private enterprise. Looking back 
over the pages of world history we 


LOOK TO THE SKIES 


for post-war business 





* HULL 








* LIABILITY 








* ACCIDENT 








* AIRPORT & AIRMEET 








* HANGAR KEEPER 








7. Mini of exclusi 


8. Comprehensive coverages. 





READING - e 





tures of “American's 
program. 


AMERICAN CAS 
AMERICAN AVIATION & GENERAL INSURANCE COMPANY 


PENNSYLVANIA 
CAPITAL $1,500,000 + ALL FORMS OF CASUALTY, SURETY, FIRE AND AVIATION INSURANCE 


“American's” Brad New 
AVIATION POLICIES 


Potut the Way 


Millions of people are flying today as pilots or pas- 
sengers in airliners and private airplanes. Build your 
Aviation business with the following exclusive fea- 


complete Aviation insurance 


1. Medical payments coverage for pilot, passen- 
ger, and crew. 


2. Open pilot form. 
3. Completely selective coverages. 
4. Temporary use of substitute aircraft. 


5. Automatic insurance for newly acquired air- 
craft. 
6. Broad territorial coverage. 


9. Unusually broad coverage. 
10. Reasonable Rates. 


Learn all about Aviation insurance by writing Fred N. Davey, Vice Pres., for complete 
details about our easy-to-understand Aviation program. 


LTY COMPANY 











find that those periods characterized 
by risk taking saw great progress 
in civilization and standards of liy. 
ing, while periods in which the 
people grasped at security were 
periods of virtual stagnation, 

It is risk, or venture capital tha 
made the village dreamer into the 
industrial giant; that started new 
enterprises, that makes it possible 
for the small business to expand, |t 
is venture capital that creates the 
dynamic power behind an expand- 
ing economy and, therefore, pro- 
vides the backbone of full employ- 
ment. Progress, even survival itself, 
depends on risk. Sacrifice risk for 
security and you will pass a death 
sentence on the progress of civiliza- 
tion. 

Compulsory government insur- 
ance payments, like other forms of 
government subsidies, are narcotics 
that will dull personal initiative, 
stifle enterprise and becloud inven- 
tive vision. When we reach the 
stage where we turn to the govern- 
ment for a more abundant life, in- 
stead of creating it by our own 
hands and brains, in the course of 
time we will have surrendered our 
freedom and become vassals of the 
state, ruled by the iron hand of 
bureaucracy. 


Compulsion vs. Freedom 


I do not like compulsion or any- 
thing about it. If the government 
wants to offer me a better buy than 
some privately operated organiza- 
tion can, well and good. But let me 
have the decision as to whether I 
will take the bait or not. That is 
my right. It is the right of every 
single, last American. There are 
powerful reasons why we ought to 
fear and fight the extension of com- 
pulsory systems in this country, 
whether or not they involve social 
insurance or some other crackpot 
scheme. 

One of them is the War. What 
are we fighting for? Is it only 
gain the opportunity to have one 
set of men, rather than another, tél 
us what we must do. An editorid 
in one of the better reviews, the 
other day, had this to say, “The 
governmental scheme is an instr 
ment of the totalitarian _ state 
Bruening set up such a scheme @ 
Germany. He meant well in a 
idealistic sort of way. But he paved 
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DR APR 


Hitler’s hell, because Hitler used 
implement to put the German 
ople in a strait jacket, and he 
ed the receipts to rearm Ger- 
any. 

It is difficult to envision a Hitler 
sing in this country on the coat 
is of a broad compulsory social 
surance program, but merely be- 
buse the idea is repulsive and al- 
most unbelievable, it is not by any 
ans altogether impossible. For 
ample, the Bill of Rights and the 
wstitution of the United States 
e instruments carefully designed 
pprotect the rights of free men. It 
hardly likely that those rights can 
er be expunged from those docu- 
ents, by amendment or. otherwise. 
lit they can be rendered impotent 
y devious methods or by the im- 
sition of plans which, though 
ir intent is praiseworthy, contain 
x elements of dictatory power by 
mposing upon the people a constant 
ar of having benefits partially, or 
holly, withheld or withdrawn. 


Other Results 


Admitting a swing toward totali- 
rianism resulting from a_ broad 
mpulsory social insurance pro- 
vam is most unlikely in this 
puntry, there will be other results 
{ compulsion, intangible results 
om an individual viewpoint but 
cidedly tangible in national ef- 
ts. For the more we are forced 
lean upon the government the 
re willing we shall be to lean 
id lean and lean. And thus we 
all steadily drain away from the 
ople of this country two of their 
ost priceless assets, freedom and 
f-reliance, which latter is the out- 
anding virtue of free men. Per- 
tps no other single factor has con- 
buted so much to our ability to 
ganize and train rapidly the 
fongest armed force in the world 
un the fact that most of the men 
that force are self-reliant men, 
le to grasp a problem quickly and 
ive it almost in the same moment. 
ch self-reliance does not come 
!m compulsion but from free- 
m—it makes for tremendous 
tional strength just as lack of it 
kkes for fatal national weakness. 
Let us hope that the theory of 
mpulsion will always be used most 
atingly in connection with the 
Wernment of this country, either 
federal, state or local levels. 


DR APRIL, 1945 


LOYAL CLIENTS prom 
PLEASED CUSTOMERS 


a yO th, 


will grow too! 


Good insurance accounts, the aim of every enterprising agent, usually spring 
from a more modest but all important beginning—an Order. 


Viewed in this light each new order you receive holds the opportunity for 
development into an account. Not all orders will reach account stature com- 
parable with the Mighty Oak, but by resolving to nurture the development of 
each one to its fullest, through painstaking and efficient handling of the in- 
sured’s protection needs, you will be surely cultivating a successful insurance 


career. 


Our fullest cooperation is pledged to our agents in their business building 


efforts. Friendly claim adjustment, Prompt loss payment, Engineering in- 


spection, Safety program service, Advertising literature and Insurance Surveys 


are valuable sales aids provided under our agency contracts. Investigate and be 


convinced. 


Commercial Union Assurance Company Limited 
The Ocean Accident and Guarantee Corporation, Limited 
American Central InsuranceCo e Union Assurance Society Ltd. 


Columbia Casualty Co 
The California Insurance Co 


e The British General Insurance Co. Ltd. 


The Palatine Insurance Co. Ltd. 


The Commercial Union Fire Insurance Co. of N. Y. 


HEAD OFFICES e 





ONE PARK AVENUE e 
Members of the 


NEW YORK 16, N. Y. 





Commercial Union — Ocean ficcident Group 





What I have said is not to be 
construed as meaning that I am not 
for social security. I am for it. I 
believe in it and I believe that we 
can have something which will give 
our people the assurance they need 
without destroying our economy, 
without making over our country 
and without impinging upon the 
freedom of our people. My associ- 


ates and the members and supporters 
of the organization which | repre- 
sent are of the same opinion. 

One of the differences between 
a broad program of compulsory 
social insurance and that kind of 
program we have in the back of our 
minds is that blueprints of the one 
could be readily prepared based 

(Continued on the next page) 
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Social Security—Continued 

upon studies and practices in 
foreign countries, while no such 
blueprint is readily at hand for the 
sounder program which we would 
like to see developed. Nor will it 
be before a great deal more study 
has been given the subject. Such 
a program simply cannot be drawn 
out of thin air. Too much is at 
stake and the lives and fortunes of 
too many people will be affected. 
Nonetheless, there are able men who 
are devoting their time and energies 
to a sound solution of the problem 
and find it they most surely will, 
given the opportunity. 

We do have some hints as to how 
these problems should be ap- 
proached. We do know that full 
employment is the primary problem 
and that others will be easily solved 


once we have a solution to that one. 
Compulsory unemployment insur- 
ance represents an attempt to allevi- 
ate the evil of the unemployment 
problem, but far from offering a 
solution to it, may only aggravate 
it by drying up the channels of 
economic development. It sets up 
something approaching a vicious 
circle, the more we have, the more 
we will need. 

If we start with the basis of pro- 
tection built up over a period of 
more than one hundred years by 
private insurance companies and 
organizations, we shall have some- 
thing substantial for our foundation. 
Add to this the savings established 
through savings banks, savings and 
loan associations and by the pur- 
chase of war bonds and we can 
total up resources committed to the 








3 
= 





People who work for an insurance policy 


Each insurance policy you write includes the 
services of all these people... THE AGENT—he 
knows that insurance is a personal matter. THE 
UNDERWRITER — trained in practical protection. 
THE ADJUSTER—he’s ready to serve you in time of 
trouble. THE LOSS-PREVENTION ENGINEER—he helps 
to prevent fires and accidents. THE AUDITOR—who 
checks policies to insure their accuracy and cor- 
rectness. THE STATE INSURANCE DEPARTMENT—which 
supervises all insurance operations in your state. 








When somebody asks you 
“why is the agent a good 
man to know?”, the an- 
swer is “he makes people 
safer and happier!” 











Ohio Farmers 


INSURANCE COMPANY - 


LEROY, O. 


Chartered 1848 


MEMBER * 


THE NATIONAL BOARD OF FIRE UNDERWRITERS 


Z THE INSURANCE AGENT IS A GOOD MAN TO KNOW 
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protection of our people, amountip 
to over a third of a trillion dollars 
which, I submit to you, is an amay. 
ing figure. Divided equally into the 
population of the United States, it 
would mean nearly $2,000 for eae 
man, woman and child in th 
country. The totals are growin 
with such rapidity that | doubt th 
accuracy of those figures at thj 
moment, the real answer today may3 
well be appreciably larger. é 





Creative Employment 


To a very large extent this mone 
makes or maintains creative jobs 
Much of it is invested with tha 
purpose in mind. But social insur 
ance money cannot be so invested 
that part of it not immediately pai 
out can only go into governmen 
bonds, thus building up the publi 
debt. If this makes creative jobs 
and that is a matter which is ope 
to long argument, it, nevertheless 
can hardly have been said to hav 
done so economically or wisely. Ex 
cept for the few who favor spend 
thrift economy, such methods o 
job-making will have little suppor 

Starting with this tremendous] 
deep and strong foundation of vol; 
untary security, we can plan ho 
to build it up so that those whoar 
not standing on its protective floo 
can be given the opportunity to d 
so. There are serious problem 
here, but not insoluble problem 

We have in our marvelous indus 
trial and agricultural institutions th 
foundations upon which to arriv 
at full and lasting employment. L 
us build on that foundation—n 
attempt to tear it down by the im 
position of defeatist planning, ong: 
nating on foreign soil. We have 1 
our great insurance organization 
the foundation for a marvelous sy 
tem of security for all. Let's buil 
it up and up, until all of our 13 
million people are able to seek 1 
protective arms. 

These things we can do. And 
submit to you that we must d 
them—else we shall find ourséve 
living in a country which is stl 
called the United States of America 
but which will be a country in whic 
an all powerful government dictate 
to its people. It will neither be 
free country nor the country we @ 
love today. 


From an address before the Kansas 
ation of Insurance Agents. 
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FINANCIAL STATEMENT 
1944 





December 31, 





ASSETS 





BONDS (Amortized Values): 
United States Government : ae $9,524, 120.47* 
Political Subdivisions of States 63,657.05 

a ne ng Uae denen ahon Loe lies 75,974.75 


TOTAL BONDS ....... RE nae sige a ee ee ee $ 9,663,752.27** 


STOCKS (Market Values): 
Preferred—Railroad, Public Utility, Industrial and Miscellaneous $ 289,844.00 
Common—Railroad, Public Utility, Banks and Industrial ..... 



















WR: BHD 6.50 siecccseseienn poe awn sseeeeeses java mist arenes 716,384.00 





Investment in Bituminous Fire and Marine Insurance Company . pe Bern Poe 349,915.35 
MEE 45k ss cauieee eke n FEN GCN T ORS Sams ; al Pe ee re 1,933,140.62 
Premiums in Course of Collection less than 90 dun dee ae dacs og 688,524.08 
Accrued Interest on Bonds ........... Fee Gee eS Ne Wile Face eG DSS 29,271.78 





TOTAL ADMITTED ASSETS ....... 











. $13,380,988.10 


LIABILITIES 


CE Ss gd ie bed dha beg arom Sa EDA Fal ae ae eae $ 7,134,043.64 
Reserve for Unearned Premiums ....... LN Sy wea eal tar et eae om 2,595,845.65 
Reserve for Unpaid Dividends ......... A CAeeO Cpe eeehaasa tan warbaeeee eee 63,411.14 
Reserve for Taxes and Reinsurance...................... \ Fe deeane eee 517,844.33 
Reserve for Commissions and Other Expenses ............. RG eter 515,844.94 


err rer Torr rere Poa ae eR oe 27,242.75 









IED: 6 kiew kin odd kdsun de audsiaswes Sveeenann ested $10,854,232.45 
ER AE men Serer err rr res rere . ... $1,000,000.00 
RRS Es Re re nie ae eee re Pee ee ame ...  1,000,000.00 
Voluntary Contingency Reserve .........-- see eeee rey 526,755.65 






SURPLUS AS BEGARDS POU TICES occ ccs cascescncscsuweeus 2,526,755.65 


TOTAL LIABILITIES, CAPITAL AND SURPLUS ... $13,380,988.10 














.* United States Government Bonds carried at $370,905.51 in the above statement are deposited as required by law. 
** Market value of bonds $137,464.22 in excess of above amortized value. 
United States Government Bonds and Cash represent more than 85% of the Total Admitted Assets. 
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Pacific Indemnity Company 


MILTON R. JOHNSON, President 


FINANCIAL STATEMENT 


Cash in Banks and Office 
Bonds: 
United States Government . 
Canadian Government 
State, County and Municipal 
Public Utility ....... aid: 


Miscellaneous 


Stocks: 
Public Utilities Preferred 
Miscellaneous Preferred ...... 
Banks and Trust Companies ...... 
Miscellaneous Common 


DECEMBER 31, 1944 


ASSETS: 


$7,161,056.42 
87,000.00 

| ,456,489.55 
676,300.61 
146,281.10 


$1,987,965.00 
2,660,644.00 
424,730.00 
3,526,882.26 


Mortgage Loans on Real Estate 


Collateral Loans 


Premiums in Course of Collection (Not Overdue 
Due from Reinsuring Companies . = 


Interest Accrued 


Reserve for Losses and Loss Expense 
Reserve for Unearned Premiums .. 
Reserve for Commissions 
Reserve for Unpaid Bills ....... 
Reserve for Taxes ........... 
Reserve for Stockholders’ Dividends 
Reserve for Policyholders' Dividends . 


Other Liabilities 


Cee cere ee er errs gereserecesesesece 


TOTAL ADMITTED ASSETS... 


LIABILITIES: 


$3,688,303.26 


9,527,127.68 


8,600,221.26 
146,549.51 
69,566.11 
2,370, 130.43 
43,425.86 
59,917.54 
94,710.19 


$24,599,951 .84 


$9,694,584.00 
4,329,789.63 
323,632.83 
10,000.00 
1,217,038.00 
90,000.00 
81,313.05 


eae 
I Sale tecdighs sank a 2.0/8. 


Surplus to Policyholders 


TOTAL LIABILITIES 





Pe 265,943.40 
$1 ,500,000.00 

7,087,650.93 
8,587,650.93 


$24,599,95 1.84 


Bonds in the amount of $5,776,092.60 amortized value are deposited for purposes required by law. 


As prescribed by Insurance Department regulations, all bonds eligible for amortization are so valued in this statement, 
and bonds not eligible for amortization and all stocks are carried at December |, 1944 market value. 


On the basis of December 31, 1944 market quotations for all bonds and stocks owned, total admitted assets would 
have been increased to $25,004,665.36, and surplus to policyholders to $8,992,364.45. 


SWETT & CRAWFORD 


LOS ANGELES 
621 South Hope 
Street 


SEATTLE 


Building 


White-Henry-Stuart 


UNDERWRITING MANAGERS 


OAKLAND 
Central Bank 
Building 


PORTLAND 
Yeon Building 


SAN FRANCISCO 
100 Sansome Street 
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FIRE — MARINE 


CASUALTY — SURETY 


AMERICAN AUTOMOBILE Insurance 
Company, St. Louis, Missouri 


Par Value Changed 


Stockholders of the American Automobile Insurance 
Company have voted to reduce the par value of the 
company’s stock from $10 to $4. The outstanding 200,- 
000 shares will be converted on a basis of two and one- 
half for one, thereby increasing the number of shares 
outstanding to 500,000. Capitalization of $2,000,000 
remains unchanged. Woodbury S. Ober is to be nomi- 
nated for the board of directors of the American Auto- 
mobile at the annual meeting in April, as well as H. R. 
Bowditch. Mr. Ober will be chairman of the finance 
committee and Mr. Bowditch secretary of the invest- 
ment committee. Mr. Ober, assisted by Mr. Bowditch, 
has supervised investments for the company for several 
years. 


' Offering Planned 


Following registration with the Securities and Ex- 
change Commission, 75,000 shares of American Auto- 
mobile Insurance Company common stock, with new 
par value of $4 per share, have been offered by Kather- 
ine N. McLennan and Woodbury S. Ober, as executors 
of the will of Donald R. McLennan, and by Katherine 
N. McLennan personally. The offering price was $22 
per share. The offering includes an entire block of 
50,000 shares held by the executors in that capacity, 
plus 25,000 out of 51,460 shares held by Katherine 
N. McLennan personally. In addition, holdings equal 
to 23.93% of the company’s common stock are in five 
trusts created under the McLennan will. The under- 
writers are Kidder, Peabody & Co., and Huff, Geyer 
& Hecht, New York City, and G. H. Walker & Co., 
St. Louis. 


AMERICAN CASUALTY Company 


Reading, Pennsylvania 
S.E.C. Clears Offering 


_ Following clearance by the Securities and Exchange 
Commission on March 14, 100,000 additional shares of 
stock are being offered by American Casualty Com- 
pany through underwriters headed by Huff, Geyer and 
Hecht, New York City. The offering will be made at 
$12 per share to stockholders of record on March 17, 


FOR APRIL, 1945 













1945, and stockholders may exercise their preemptive 
rights on or before April 16, 1945. Shares then unsold 
will be absorbed by the underwriters. Net proceeds to 
the company will be $1,120,000, less $10,000 for ex- 
penses, which will be allocated $500,000 to capital and 
$610,000 to surplus, increasing capital to $2,000,000. 


ATLANTIC MUTUAL Indemnity Company 
New York, N. Y. 


Enters Automobile Field 


Operations of the Atlantic Mutual Indemnity Com- 
pany, recently organized affiliate of the Atlantic Mu- 
tual Insurance Company, have been further expanded 
with the announcement of complete automobile insur- 
ance facilities. All automobile coverages are offered, 
a combination policy being written, with fire, theft and 
collision coverages provided by the Atlantic Mutual In- 
surance Company. Business is secured through brokers 
and agents at standard rates of brokerage commission. 
All policies are written on National Standard forms at 
standard rates, on a cash participating basis. Presently 
operations are confined to the eastern seaboard area, 
but expansion of territory is contemplated. Underwrit- 
ing of all forms of burglary, robbery and theft insur- 
ance was begun on January 2, and the company states 
that further steps in the development of a complete 
casualty insurance service will be announced. 


AUTOMOBILE DEALERS Insurors, Inc. 
Kansas City, Missouri 


Shares Registered 

Shares of Automobile Dealers Insurors, Inc., have 
been registered with the Securities and Exchange Com- 
mission, indicating progress of plans by Kansas City 
automobile dealers to operate a mutual automobile in- 
surance company. The suggested name of the proposed 
company, to be organized or acquired, is Automobile 
Dealers Casualty Co. (Mutual), to be located in Kansas 
City. The facilities of the company would be extended 
to automobile dealers in Arkansas, Colorado, Illinois, 
Iowa, Kansas, Missouri, New Mexico and Oklahoma. 
J. C. Minton, who is to manage the insurance com- 
pany, was with Universal Underwriters, Kansas City, 
for approximately twenty years. 
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Better Jucome ! 


LIFE — HEALTH — ACCIDENT and 
HOSPITAL INSURANCE 


THESE ADVANTAGES: 


1. Office allowance. 

2. Commissions, plus cash allowances. 

3. Agency advertising and development 
fund. 

4. Home office cooperation in training 
field men. 


REAL OPPORTUNITIES: 


We have some real opportunities for men 
who are looking for a chance to develop 
their own agencies. Territories open in 
Missouri, Kansas, lowa and Nebraska. 


For more information § write 
©. R. JACKSON, Vice President 


POSTAL LIFE & CASUALTY 
INSURANCE COMPANY 


“An old line legal reserve company" 


4727 Wyandotte Street Kansas City 2, Missouri 




















BEST'S 
BULLETINS 


Best's Weekly Insurance Bulletins (Fire, 
Casualty, General or Life) on your desk 
each Monday morning. Weekly confi- 
dential reports and a review of all hap- 
penings of importance in the insurance 
world. Instructive, concise, accurate and 
authoritative. 


$5.00 A YEAR 


For either Life, Fire and General, 
Casualty and General 


ALFRED M. BEST COMPANY, INC. 
75 Fulton Street New York 7, N. Y. 
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BOSTON INSURANCE Company 


Boston, Massachusetts 
Bowersock Now President 


At the annual meetings of Boston and Old Colony 
Insurance Companies, Donald C. Bowersock, was a¢- 
vanced to the presidency succeeding Henry R. Hedge, 
who was named chairman of the newly created advisory 
committee. Mr. Bowersock joined the Boston organi- 
zation as vice president on December 1, 1944, after 
more than a quarter century of service with the Provi- 
dence Washington Insurance Company. 


BROWARD SURETY Company 
Fort Lauderdale, Florida 


New Company 


The Broward Surety Company was licensed Febru- 
ary 13, 1945, by the Florida Insurance Department. It 
will write bail bonds. The company began business with 
$10,000 in United States Treasury bonds, as required 
by the Florida Limited Surety law. W. V. Doran is 
president. 


CENTRAL INSURANCE Company of Baltimore 
Baltimore, Maryland 


New Directors 


At the annual election of directors last month, Frank 
A. Warner, Jr., and Edward M. Biddle were added to 
the board of this North American affiliate. 

- Mr. Warner is proprietor of Wm. Graham & Co., of 
3altimore, and Mr. Biddle is vice president and general 
counsel of the Insurance Company of North America. 


FIREMAN'S FUND Indemnity Company 


San Francisco, California ; 
Dividend Rate Changed 


The directors of the Fireman’s Fund Indemnity Com- 
pany have declared a quarterly dividend of 75c pet 
share, placing the stock regularly on a $3 annual divi- 
dend basis. The dividend is payable March 15, 1945 to 
stockholders of record March 5, 1945. The company 
paid dividends totaling $3 per share in 1944, repre- 
sented by quarterly declarations of 60c per share and 
an extra dividend of 60c a share. 
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GENERAL INDEMNITY Exchange 


St. Louis, Missouri 
Business Reinsured 


Following reinsurance of its business, the General 
Indemnity xchange has ceased writing new business 
as of March 1, and will retire. All casualty business 
has been reinsured in the St. Louis Casualty and Surety 
Company, which was formed for this purpose and began 
business in January, 1945. Automobile fire, theft and 
collision business has been assumed by the St. Louis 
Fire and Marine Insurance Company. J. McGuire, 
who was the principal official of General Service Cor- 
poration, attorney-in-fact for the exchange, is president 
and treasurer of the St. Louis Casualty and Surety 
Company. 


GUARANTEE INSURANCE Company 


Los Angeles, California 
New Lines Announced 


On March 15 the Guarantee Insurance Company be- 
gan writing automobile and comprehensive liability in- 
surance, supplementing its workmen’s compensation 
writings. The company is licensed only in California, 
where it has been writing workmen’s compensation in- 
surance since 1942 as a stock company, and previously, 
beginning in 1936, as a mutual. 


HARTFORD FIRE Insurance Company 


Hartford, Connecticut 
Examination Report 


Greatly enlarged surplus resulting from a mark-up 
in the values of subsidiary companies’ shares held was 
the feature of a full six zone convention examination 
of the Hartford Fire Insurance Company, conducted 
as of December 31, 1943 by representatives of the State 
Insurance Departments of Connecticut, New Jersey, 
West Virginia, Florida, Minnesota, Arkansas and Mon- 
tana. 

Surplus to policyholders on December 31, 1943 as 
computed by the examiners was $109,097 ,557 compared 
with $90,490,012 reported by the company in its filed 
statement at the close of that year. All but $803,748 of 


this increase is accounted for by enlarged values as- 
signed to shares of: subsidiary companies, principally 


the holding in Hartford Accident & Indemnity Com- 
pany which was raised from $28,462,950 to $43, 923,276. 
Changes in values of holdings in other subsidiaries were 
Hartford Live Stock from $932,569 to $1,339,788, 
London-Canada from $764,000 to $1,036,841, New 
York Underwriters from $6,738,030 to $7,954,691 and 
Citizens of New Jersey from $2,749,780 to $3,286,530. 


(Continued on the next page) 
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AGENTS- 


HERE’S A NEW APPROACH 
TO A GREAT MARKET 


With a view to helping agents cultivate the 
vast field of prospective corporate surety bonds, 
now being written by personal sureties, the 
Western Surety Company presents a three point 
program of successful sales aids for attacking 
outmoded personal suretyship. 


We offer: 

1. A program for reminding approv- 
ing officers of the dangers of personal 
suretyship. 

2. A new mailing piece, imprinted 
with the agent’s name and address, 
beamed to the personal surety himself. 

3. Reasonable premium charge. 


We feel that Number 1 is the point of at- 
tack that has been most neglected and we be- 
lieve that personal surety bonds will soon be 
discontinued, if this program is followed. 































YES-THaTs © 
IT-1 SIGNED 
& BOND 










Man is a contradictory be- 
ing, with one hand he signs 
an application for life in- 
surance to protect his loved 
ones and with the other 
hand signs a bond for a 
Friend (signing away his 
loved one’s protection). 
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The above is taken directly from the new 
four page folder, entitled “So You’re Going To 
Sign Your Friend’s Bond!”. This is an excellent 
mailing piece for a direct attack upon the per- 
sonal surety himself. This is intended for the 
attack before the personal surety writes the 
bond. Number 1 attacks after the bond is 
signed. 








Agents are invited to write for samples of 
the’ program and folder, described and devel- 
oped as part of our program of success through 
helping agents to succeed. 


WESTERN SURETY COMPANY 


One of America’s Oldest Bonding Companies 
Western Surety Bldg. 175 W. Jackson Blvd. 
Sioux Falls, S. Dakota Chicago 4, Illinois 
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Group Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 





All forms Casualty Insurance 
Fidelity and Surety Bonds 


° AMERICAN - 
FIRE AND CASUALTY COMPANY 


A Stock Company 


Home Office Orlando, Florida 
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Every Gulf policy outstanding was 
issued by or thru a licensed agent 
(or broker) who received full agen- 


cy commissions . . . no exceptions. 





Correspondence From Local Agents Invited 


GULF 


INSURANCE CO. 


DALLAS, TEXAS 


Writing 
Fire, Automobile & Inland Marine 
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HARTFORD FIRE—Continued LIBER 


, P ; , Bostor 

A review of the operatiens of the company for the 
four-year period irom December 31, 1939, the date of 1944 F 

the last convention examination, to December 31, 1945. 
revealed gains from underwriting totalling $9,608,238 Prer 
and gains from investments of $24,765,176. After divyi- Mutua 
dends to stockholders of $12,000,000, federal income J 1944, ; 
and Connecticut state taxes of $3,544,436 and miscel- Diease 
laneous items of $71,188, the report showed a net gain in 194. 
in surplus of $18,757,790 for the four-year period. a was 


has be 
% less th: 


Bately a 
B® liability 
» Howe 
INDIANA LUMBERMENS MUTUAL Insurance [s<._ « 
Company, Indianapolis, Indiana B largest 
© level. 


Mutual Dividend Reduction © amoun 





Downward adjustments in the dividend scale, made he 
necessary by current conditions, have been announced A the rec 
by the Indiana Lumbermens Mutual Insurance Com- § was eq 
pany, effective on policies expiring on or after May be the 
1, 1945. The new dividend rates are: Dwellings and §;, 194 
apartments, 25% ; inland marine, 15% ; all other classi- § ensat: 
fications, 20%. Previously the company paid 30% on & P43 17 
lumber fire, lumber tornado and automobile and 25% eae 
on general business of all classes except inland marine § gy pens 
on which the return was 15%. ' es 
_ The change, in accord with steps taken by other lead- § a 194 
ing general writing fire mutuals, was made because of | tions 
an increased burning ratio, heavier operating costs and B 5 vests 
reduced income from investments. $1,679 

were 
© $26,41 
p year. 
INSURANCE COMPANY of North America 
Philadelphia, Pennsylvania 
Quitting I.M.U.A. f 
& 

Notice of retirement from membership in the Inland § LOW 
Marine Underwriters Association, effective April 16, B Lowe 
has been filed by Insurance Company of North America. 

This is the third time within the last five years that the B New | 
company has filed such notice, the previous withdrawals 
in 1940 and 1944 later being rescinded. — Joh 

Lack of agreement respecting the association’s re- 9] Gwe! 
cently announced changes permitting the writing of A late Ji 
personal property and fur and jewelry floater three- staff i 
year term policies at 2% annuals dominated the com- o~ p 
pany’s action. It is the company’s contention that if § resid 
there is sufficient leeway in the rates to warrant this Dae . 
discount on term policies, it proposes to issue annual , «<i. 
policies for these classes at the same discount, which :. 4 , 
proposal the I.M.U.A. could not approve. Ne\ 

The effect of this withdrawal may be far-reaching as § 4#8°°" 
the North America is the country’s largest inland marine Other 
writer with a 1944 premium income from this class of "4 s« 
coverage of $6,608,394. vey, ( 
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LIBERTY MUTUAL Insurance Company 


Boston, Massachusetts 
1944 Figures 


Premium volume by lines of business of the Liberty 
Mutual Insurance Company was well maintained in 
1944, according to the detailed annual statement just 
released. Although total production has declined both 
in 1943 and 1944 from the peak volume at the height 
of war project construction, the net loss of business 

Shas been slight, and 1944 writings of $76,485,000 are 
less than 1% below the 1943 figure. Both proportion- 
ately and in amount, the biggest drop was in general 
liability (other than auto), down $745,000, or 13.2%. 
However, auto lines, in the aggregate, were up over 
5%, while compensation volume, at $58,331,000 (the 

Hlargest of any private carrier) was about at the 1943 

Hlevel. Other lines were off, principally by small 

; amounts. 

The 1944 underwriting record was influenced by the 
addition ot nearly $12,000,000 to loss reserves, despite 
the reduction in volume. This addition to loss reserves 
was equivalent to 15.5% of earned premiums, and must 
be considered with the increase in loss ratio from 66.6% 

fin 1943 to 69.8% in 1944. A new provision in‘ com- 

B pensation loss reserves was a voluntary item of $3,- 

343,173 “for accrued liability for unreported occupa- 

© tional disease claims,”’ a conservative action. The 1944 

Fexpense ratio was down from 13.8% to 13.1%, and 

statutory underwriting profit was $13,376,000, less than 
in 1943 but penalized by the large loss reserve addi- 
tions. Dividends to policyholders were $13,774,000, net 
investment income $2,348,000, other investment gains 
$1,679,000-and federal tax $720,000. At year end assets 

F were $145,262,000 and surplus and special reserves 

$26,415,000, the latter figure up $2,694,000 for the 

f year. 


ia Jk ce nt 


: 
/LOWELL MUTUAL FIRE Insurance Company 


| Lowell, Massachusetts 
New President 


John W. Robinson has been elected president of the 
Lowell Mutual Fire Insurance Company, succeeding the 
Plate John L. Robertson. Other changes in the official 
staff include the election of H. Hutchins Parker as first 
vice president and John L. Robertson, son of the late 
president, as second vice president. A Clifford Wood- 
side continues as secretary and Winfield A. Reed as 
assistant secretary. 

Newell L. Foster, a partner of the Fred C. Church 
agency in Lowell, was elected to the board of directors. 
Other directors including the president, vice presidents 
and secretary, are: Harry G. Pollard, Frederic S. Har- 
vey, Charles F. Fairbanks, IT, and Walter S. Thomas. 
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pemerican WMotorists 
presents td 
FINANCIAL STATEMENT 


As of December 31, 1944, as reported to the Department of 
Insurance, State of Illinois 


All bonds amortized. All stocks at book values. Market values 
of both bonds and stocks exceed the values used in this statement. 











ASSETS 
Ct OO SOD 6.04 cao edena kee eheue> saw cned $2,411,163.46 
U. S. Government notes and certificates ...... 9,700,042.27 
i, i SNORE BOUIN ici cisabiwscscoccess 782,525.00 
State, county and municipal bonds ............ 394,025.66 
Public utility and other bonds ............... _ 67,037.65 
EE diatidecaweedsanekanbasdacadinaee ieee 418,775.00 
First mortgage loans on real estate .......... 33,682.14 
SU I is 'y ash igs a é Sre BEA AL Slb Wis die a ns a 70,572.12 
Premiums in transmission .............+++++ 980,870.73 
Accrued interest and other assets ............ 36,462.71 
Total admitted assets ........... $14,895,156.74 
LIABILITIES 
Reserve for losses and adjusting expenses .... $7,922,378.64 
Reserve for unearned premiums ............. 2,861,748.00 
Reserve for taxes and expenses .............. 503,850.38 
Reserve for dividends and unassigned funds . 857,179.72 
Reserve for contingencies .............. 250,000.00 
Total liabilities except capital .... $12,395,156.74 
Se eee eer eee $1,000,000.00 
FE TI aks 0 ctaeeeas 1,500,000.00 
Surplus as regards policyholders ........ 2,500,000.00 
eee rr ye $14,895,156.74 


Securities carried at $673,825.00 in the above 
statement are deposited as required by law. 


Find out about the AMICO agency franchise in your community. 
Just write on your letterhead today. 


MOTORISTS INSURANCE COMPANY 


Jomes S. Kemper, President 
Sheridan at Lawrence, Chicago, U. $. A. 





Chicago (40): Sheridan at Lawrence; New York (17): 342 Madison Avenue; 

Philadelphia (7): 12 S. I2th Street; Boston (16): 260 Tremont Street; 

San Francisco (4): Russ Building; Syracuse (2): Syracuse-Kemper Ins. Bidg.; 

Los Angeles (5): Kemper Companies Bldg Atlanta (3): Kemper Insurance 
Building; New Orleans (12): Balter Building 


A NATIONWIDE COMPANY WRITING ALL FORMS OF 


CASUALTY INSURANCE AND FIDELITY AND 
SURETY BONDS 
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UNITED STATES 
CASUALTY COMPANY 


Casualty | Surety 





Home Office 


60 John Street New York City 























Saint Louis — Washington 
Underwriters 


OF THE 


ST. LOUIS FIRE & MARINE 


INSURANCE CO. 


AND THE 


WASHINGTON FIRE & MARINE 


INSURANCE CO. 
ST. LOUIS, MO. 


Rated “A-+-,” Excellent, in Best 


‘Bricker Joins Staff 























MAPLECREST MUTUAL Insurance Company — fd ext 


Wellman, lowa mating < 
wholde: 

New Company Previou 
lend ur 

This company received its license from the Iowa fhess is ' 


Insurance Department on February 9, 1945. It js 
authorized to transact fire, marine and extended cover- 
age insurance. 
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MARYLAND CASUALTY Company s / 
Baltimore, Maryland = 
, . was rep 
Resignation Announced \ccider 
ae Se p43,811 
The resignation of David C. Gibson as vice president [Practicz 
and director of advertising of Maryland Casualty person 
Company, effective May 1, has been announced by ftom $ 
Stewart McDonald, chairman of the board and presi- 
dent. Mr. Gibson will assume an executive position 
with J. M. Mathes, Incorporated, New York advertis- 
ing agency, which has handled the Maryland’s magazine 
advertising program. The Maryland has been one of 
the few companies to give the status of vice president 
to its executive in charge of advertising and public 
relations, and Mr. Gibson is nationally known for his 
work in this field. James T. White has been appointed 
advertising director of the company, succeeding Mr. 
Gibson. For the last two years he has been manager 
of tie publications department. msurar 
jicense 

The 
Hire In 
insuran 
§ This 
Bid Nat 















MAYFLOWER MUTUAL Insurance Company 
Columbus, Ohio 


John W. Bricker, Governor of Ohio, 1939-1945 
and the 1944 Republican nominee for Vice President 
of the United States, has joined the Mayflower Mutual 
Insurance Company as president and a member of its 
board ef directors. Another new member of the staff 
serving as vice president and director is John A. Lloyd, 
vice president of the Union Central Life Insurance 
Company, Cincinnati, Ohio. ATIC 

The Mayflower Mutual, formed in August, 1937, 
had on December 31, 1944, assets of $264,773 and FeOMP' 
policyholders’ surplus of $94,393 including guaranty lo 
capital of $107,000. The latter was increased by $11,000 | *9ert 
to $118,000 on February 24, 1945. | Ches' 

Underwriting operations of the company are super- @ the 1 
vised by John G. Case, Jr., secretary and treasurer, a 


member of the insurance agency of Case & West at roti 
Columbus, Ohio and secretary-underwriting manager renee 
of the Economy Insurance Company also at Columbus. - a 
Licensed in the states of Indiana, Michigan and Ohio, brraion 
the company’s premium income last year was $207,159, 984 


three-quarters of which comprised auto business. Fire 


' Ww 
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NEWS 


nd extended coverage are written on both the partici- 
ating and non-participating bases. Participating poli- 
wholders now receive a 2U% dividend at expiration. 
Previously through 1944 the company paid 25% divi- 
lend under these contracts. The non-participating busi- 
ress is written at a 20% deviation from standard rates. 


a 
MUTUAL BENEFIT Health and Accident | 


Association, Omaha, Nebraska 


large A. & H. Gain Reported 


An increase of $8,348,461 in net premiums, or 25%, 
was reported for 1944 by Mutual Benefit Health and 
\ccident Association. Total net premiums were $41,- 
143,811, including only $728,674 of group business. 
Practically all of the business is on a commercial 
personal) basis, and in five years has increased 
rom $13,882,000 to the present level. Assets at year 
nd were $38,735,518, surplus $12,301,120 and con- 
ingency reserve $2,500,000. The year’s operations 
roduced a gain from underwriting of $4,101,782, 
fore federal taxes, and an investment gain of $879,- 
72. The loss ratio was 52.0% and expense ratio 
2%, both slightly lower than in 1943. 











NATIONAL COMMERCIAL MUTUAL Fire 


surance Company, Philadelphia, Pennsylvania 


Jicense Suspended 


) The license of the National Commercial Mutual 
Hire Insurance Company has been suspended by the 
Snsurance Commissioner of Pennsylvania. 

} This small local company was an outgrowth of the 
Hid National Petroleum Mutual Fire Insurance Com- 
any which had been dormant for several years follow- 
g the reinsurance of its business in the Western 
Millers on November 30, 1939. It specialized in auto- 
nobile fire, theft, collision and towing coverages and 
sported on December 31, 1943 total assets of only 
23,278. Net premiums written in 1943 totaled $39,786. 









NATIONAL FIRE & MARINE Insurance 
ompany, Elizabeth, New Jersey 


Nogert Indicted 


Chester D. Bogert, former executive vice president 
if the National Fire & Marine Insurance Company has 
ken arraigned on charges of forgery and perjury in 
ionnection with the submission to the New York In- 
urance Department ofa false sworn financial state- 
nent of the company as of December 31, 1941. The 
irraignment followed the return of an indictment on 

arch 1 by the New York County Grand Jury. 

(Continued on the next page) 
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INSURANCE STOCKS 


Bought—Sold—Quoted 


The 1945 issue of our 
“COMPARATIVE DATA 
ON 
PRINCIPAL FIRE AND CASUALTY 
INSURANCE STOCKS” 


Now available. 
Copy upon request. 


MACKUBIN, LEGG & COMPANY 


Established 1899 


Members New York Stock Exchange 
New York Curb Exchange (Associate) 


BALTIMORE NEW YORK 











1794 . 








1945 
15Ist YEAR 





=|NSURANGE, COMPANY? 


STATES OF PENNSYLVANIA 


PHILADELPHIA, 


FIRE * AUTOMOBILE * WINDSTORM 
PARCEL POST © INLAND MARINE 
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NATIONAL FIRE & MARINE—Continued 


The statement in question showed a net surplus of 
$250,000 when, in fact, there was a substantial capital 
deficit. Edwin C. Jameson, president of the company, 
later advanced $750,000 to cover the impairment and 
to provide surplus. This temporary improvement in 
the company’s position was made a permanent one at 
the close of 1944 when Mr. Jameson accepted 15,000 
shares of common stock in full satisfaction of his 
advances thus eliminating the deferred liability of 
$750,000. (See February issue of Best’s Frre & 
CasuaLty News). 


NORTHEASTERN INSURANCE Company of 
Hartford, Hartford, Connecticut 


Organization Changes 


A number of changes in the board of directors of the 
Northeastern Insurance Company of Hartford were 
made at the annual meeting of stockholders on March 
6. Oliver B. Ellsworth, Thomas Hewes, Harold C. 
Richard, Charles S. Sargent, Charles B. Wiggin, 
Staunton Williams and Frank E. Wolcott, Jr., withdrew 
from membership on the board. The present directorate 
now comprises H. Clyde Baldwin, William J. Carroll 











(Chairman), Carl M. Eldridge, Dwight G. W. Hol- 
lister, William J. Langler, William L. Less, II andi 
Leonard Spangenberg. 

The office of president remains vacant and William 
L. Langler continues as executive vice president. F, E. 
Amidon was elected secretary in addition to his previ- 
ous post of treasurer and G. A. Bieszad was appointed 
assistant secretary and assistant treasurer. 


PEARL AMERICAN Group 
New York, N. Y. 


Carlsson Deceased 


Oscar H. Carlsson, United States manager of theif! 
Pearl Assurance Company, Ltd., and president of its 
two American subsidiaries, Eureka Security Fire & 
Marine Insurance Company and Monarch Fire Insur- 
ance Company, died suddenly early last month after 
a short illness. 
Mr. Carlsson began his insurance career in 1903 
with the Union Assurance Society of London, England. 
He joined the Pearl in 1922 as foreign fire super-1 
intendent in the then newly organized foreign depart-#j 
ment and in this position he supervised the company’s 











world-wide business. He became United States man-§) 
ager of the company on January 1, 1940. i 
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NATIONAL beans 
Automobile and Casualty ) 
Insurance Co. qsura 
LOS ANGELES oe a. 
; | E ffe 
il! ‘ 
° ILI TIE $ i} contrac 
Condensed Financial Statement pe ei 5 anen amet one 
Reserve for Losses an ij This a 
sanessigoentieiodiahi neon for Unearned Premiums . ype ! _ 
e°Ge Reserve for Federal and oe evo 350,500.00 wy 
In Accordance with —— : ved a for Dividends to Po ” nae : 428,535.78 \ Tw, 
National Ass'n of Insurance Commissioner Other Reserves . ci lant ieae ih ao 
8.59 1 
ASSETS TOTAL LIABILITIES $ 8,222,08 oper 
il\ and bre 
h in Banks and on Hand $975,353.46 Capital Paid-Up . $1,000,000.00 i= 
_ : Government Bonds 7,709,630.00 1,075,859.52 i) 
vm se ~ Municipal Bonds 47,109.00 Surplus Rien ae ee i faxes a 
te, Coun . 075,859. \ 
“ : Qutstanding—Not Overdue 1,529,830.61 Surplus to Policyholders Mec ncte 0 We 
— itted Assets 36,025.04 $10,297,948.11 5 
ther Acm! ——————— TOTAL ’ ° 7 
TOTAL ADMITTED ASSETS $10,297,948.11 PROV 
Comp 
ee 
: — New Ex 
ALL FORMS OF aq 
CASUALTY INSURANCE AND BONDS Effec 
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DETROIT 


J. E. Frawley, General Manager 


900 ROOMS WITH BATH, CIRCULATING 
ICE WATER, SERVIDOR — FROM $2.50 
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HOME OF THE FAMOUS 
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RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 
CENTRAL DOWNTOWN LOCATION 


ARE: 


1 
H 


‘ 








i a rey 


PENNSYLVANIA MILLERS MUTUAL Fire position Mr. Carey resigned as executive vice presi- 
Insurance Company, Willkes-Barre, Pennsylvania e of Appleton & Cox, Inc., with which organization 
| ne had been associated for nearly a quarter of a century. 
SDividend Reduction Mr. Carey, one of the outstanding underwriters in 
i the country, is president of the Inland Marine Under- 
Effective May 1, the return to policyholders under | writers Association and has been prominently identified 
contracts of the Pennsylvania Millers Mutual Fire In- | with other organizations. He is a director of the 
Qsurance Company will be reduced from 25% to 20%. | Seaboard Fire and Marine Insurance Company of 
WThis action, taken by directors after careful considera- | New York and International Elevating Company of 
tion of present cqnditions, follows the pattern of many | New York. 

wther general fire mutuals who have adopted similar 
reductions in recent years. Factors responsible for the ; 
lower return are increased loss ratio on all classes of | RETAIL DRUGGISTS MUTUAL Fire Insurance 


property due to the high burning ratio, lower rates Company Cincinnati. Ohio 
and broader coverage under fire and extended coverage ‘ ' 


~wntracts, high replacement cost of property, increased 
laxes and steady increase in cost of operation. 


ener 


} 
| 
} 
| 


Expansion Program 





The board of directors of The Retail Druggists 
Mutual Fire Insurance Company has appointed Leonard 
H. Jones of Mansfield, Ohio, as executive vice presi- 








PROVIDENCE WASHINGTON Insurance dent. . 
Company, Providence, Rhode Island Mr. Jones was vice president of The Lumbermens 
Mutual Insurance Company in charge of sales and 
ew Executive Vice President advertising. He served for several years as the first 


executive secretary of The National Association of 
Effective May 1, Stephen W. Carey, III, was elected | Mutual Insurance Agents, and is well known in 

Mxecutive vice president of the Providence Washington | Mutual Insurance circles throughout the country. 

und Anchor Insurance Companies. To accept this (Continued on the next page) 
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RETAIL DRUGGiSTS MUTUAL—Continued STANDARD RESERVE Insurance Company ns 
The Retail Druggists, now in its fifty-sixth year, is | Dallas, Texas 
planning a program of extension and expects to enlarge 
its agency plants in Ohio, Michigan, Indiana and Ken- | New Company 
tucky. a , : 
y The Standard Reserve Insurance Company, which 
began business February 1, 1945, was incorporated ; 
under the laws of Texas on November 25, 1944 
ST. LOUIS CASUALTY and Surety Company age ae . . Kinnehy and 
rena : was licensed on December 2, 1944. It is a stock com- 
tf, Louis, Missouri pany with capital of $25,000, which was sold to pro- , 
Officials A duce a cash surplus’ at organization of $12,500. The ; 
icials Announced company is owned and controlled by Homer E. Koon 
ma si bi : , . | and A. K. Roberts, and will write life, accident, health 
7 lhe official staff of the newly-formed St. Louis and hospitalization business. The officers are: president, 
— and Surety Company, consists of P. J. | Homer E. Koon; vice president, W. C. Westbrook: 
} Ic( suire, president and treasurer ; P. McG. Turbeville, secretary-treasurer, A. K. Roberts. The directors are 
vice president ; and Clark P. Fiske, secretary, it is the officers and A. E. Koon and Cecil Murphy. The 
announced, Directors are Frank Blumeyer, C. W. | executive office is in Gainesville, Texas. 
Buschman, Edgar M. Jennings, Jerome J. Meyer, 
Chris J. Muckerman, Frank J. O’Leary and L. H. 
lh yeneré surors, Inc.; Clark P. Fiske 
Trout, all of General Insurors, ne. ; Clark P. ] ske, STATE INSURANCE FUND of New York 
American Stove Co.; H. D. Heuer, Terminal Railroad N York N.Y 
Association; P. J. McGuire and P. McG. Turbeville, ow Tor 
both formerly associated with the General Indemnity : 
Exchange. General Insurors, Inc., is underwriting Officials Named 
manager and general agent in Missouri for the St. New operating officials for the State Insurance 
Louis Fire and Marine Insurance Company. The | Fund of New York have been announced by Edward 
new casualty company is licensed in Illinois and Mis- | Corsi, industrial commissioner, and the commissioners 
souri, for workmen’s compensation, automobile liability | of the State Insurance Fund. Edward J. Powers has 
and general public liability. It began business January | been named executive director, Bernard Katzen, general § 
5, 1945, with capital of* $200,000 and surplus of | attorney, and Dr. Charles Francis Nicol, medical direc- | 
$144,000. tor. The anpointments fill existing vacancies. 
re ta 
Pearl Assurance Company, Ltd. 
UNITED STATES BRANCH : 
19 Rector Street, New York 6, N. Y. 
Metropolitan Dept., 26 Cliff St.. New York 7, N. Y. | 
FINANCIAL STATEMENT—December 31, 1944 
ASSETS | LIABILITIES 
* 
_ a SR ee . $2, 766,677.93 | Unearned Premium Reserve ..........6.000000005 $ 4,316,173.06.. 
State, County and Municipal ... 325.743.10 || Losses in process of adjustment ..........--+-+++ 699,408.00 : 
ea eererery 807,916.86 1} i Pa e 
Public Utilities ............... 452,090.20 || Reserve for Taxes, Expenses and other Liabilities . . . 242,585.18 
Industrial and Miscellaneous ... . 806,328.84 $ 5,158,756.93 I Unearned Premiums and Losses Recoverable on rein- Admits 
*Stt\cks i surance in comranies not admitted to transact busi- 7 Breathi: 
a $ 420,623.00 | Se es Se SE HED Sccccccoesrscsceennene 183,618.10 By-Line 
SS ere ree 1,296,910.00 || Statutory Deposit .............205- $ 500,000.00 Century 
Bank and Insurance ............ 2,090,592.60 || Commer 
Industrial and Miscellaneous .... 1,909,568.00 5,717,693.60 |] Surplus ........sseeeeseeeeeeeees 7,457,692.98 Compan 
| ——— E . 
EET Cae me ee oer e eee re ee 1,455,838.37 | Surplus to Policyholders .............+000+ 7,957,692.98**  crenl 
Premiums in course of collection not over ninety days 1] EEE ETRE PORTE » Federal 
due and reinsurance premiums due from other com- | $13,399,477.32 ) Federal 
PANIES occ ees e eee cesccenrssessceeccescccecs 928,518.82 | » Financi: 
“ey ed a SE -Seae hoadipenen 86,663.03 | *Valuation on basis approved by National Association of ones \Fire Ex 
Dencsite with Underwsitere’ Boacds and/or Aseocis- ‘ania Haney ag Securities carried at $623,432.48 are deposited as | Fire Pr 
ERASE AE ee ae ery erence 740. | —, _* Insuran 
Accrued interest on Bonds and Bank Balances ..... 45,266.27 | **On basis of December 31, 1944 market quotations for all bonds and Insuran 
ae | stocks owned, this Company's total Admitted Assets and Surplus to Insuran: 
I I 05th a inex and 44 nee ee Gee $13,399,477.32** Policyholders would be increased $424,861.58. Insuran 
Insuran 
Insuran 
CLEVELAND CINCINNATI PHILADELPHIA CHICAGO SAN FRANCISCO > Insuran 
313 Bulkley Bidg. 1417 Carew Tower 525 Chestnut Street 175 W. Jackson Blvd. 369 Pine St. sist 
Loss Re 
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NATIONAL SURETY. 
CORPORATION 


VINCENT-CULLEN, President 




















Fire, Casualty and 


Surety Reinsurance 
* 


Excess contracts, specialty 
and unusual covers including: 


Surcharge Premium Guarantee —Aggre- 
gate Excess Covers—Surplus Fire— 
Excess Motor Cargo Contracts. 


EXCESS 
UNDERWRITERS 


INC. 
90 JOHN STREET « NEW YORE 


ARTHUR VON THADEN, President 
LESTER A. MENEGAY, Vice President 
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Eien 


From May 1944, to Date, Inclusive 


EDITORIALS 
Admitted Assets—Stock Companies ...............ecceeeeees July 19 
i 9565066406 6000068006 506000 seer etcc~anes Nov. 19 
i ae cnn Fi xia s-A6 AOS W'ob o0.00:+506:6 56s eeewe oie Apr. 17 
By-Line Fire Underwriting Returns ...................00005 Mar. 49 
Ee CPae WICC COMMPATIOS 20. ¢ccccccccscccccsccece oes ecee ne ae 
Commerce, Supreme Court Holds Insurance Is .............. July 17 
ee adn n ieieaoLcasew bende eOiUbeceseieaaed Feb. 19 
Tih rc ch pao k dee bdbdbobas oeteeeees acu sunnah Apr. 13 
EE mare 
» Federal Legislation (Action.in the Senate) ................ Feb. 17 
Federal Legislation (Compromise Bill Adopted) ............ Mar. 22 


Financial Statement Figures, 
April 67-96; June 47-56; Sept. 44-48; 69-78 


i Cr Ce... vcccecscessebecctéoaceseeseess .-May 19 


Fire Prevention Week ........ dee aiaes Sivniemies4ssacweee Tae Oct. 19 


es ome ibheenc ott a rinks S0 s:ueaeeESe Ad ase ee Dec. 19 
as ck Cent eho Keb asesw inet s<evansnsebe sad Oct. 17 
nD OE GO MOUND AEF oo o.00cccccccssvccsccscesscces ug. 18 


Aug. 
Insurance Commissioners’ Stand on Federal Legislation....Sept. 21 










Eeemrences Company Groupe ........ccccsccccvccccccccsccvess ay 17 
NG 6 rh crn dc hee swas vs Ue's 6ek bee w eee OeWE Mar. 23 
I bit ne bbs 666654050 kor end eeeds eres’ Jan. 17 
SMMUEMCIVO FFODIOT Unsolved .....ccccccccccccccccccccvcccs Jan. 16 
Legislative Situation Reviewed ...............ccceeeececees .-Dec. 17 
Loss Reserve Development ................4- - Oct. 21 
DEED BOUOUUMNOUED .cccccgcccceccsccces -Aug. 17 
a~% Expenses—Stock Fire . Nov. 20 

DE MEE ciccccscceeses -Nov. 21 

Mutual Fire and Casua R .-Dec. 21 
Operating Results—Stock Fire ............. 060. cc ceceecceeee Apr. 20 


Stock Casualty 
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Petition for Rehearing S.E.U.A. Case ........... esceccceces Sept. 19 
Problems Presented by the Supreme Court Decision ....... Sept. 22 
Si Pe 6. wscngaceebidusnes6veeebeceeeweeseinenn Jan. 15 
Semi-Annual Results—Stock Companies ............e.-ee00: Sept. 17 
PE SD wnntencuregenddseercoroccereceteeseceseues Oct. 18 
Sherman Act, TRSUTARSS GRE EHO ....ccccccccccccccccccvccece Aug. 18 
Supreme Court Decision, Problems Presented by ........... Sept. 22 
Supreme Court Holds Insurance Is Commerce .............. July 17 
Underwriting by Classes—Mutual Casualty..........-...+.. June 20 

Stock Casualty ............ b6560500b008600600060 re rare June 21 
Wage-Earner Opinions ..........e0eee005 boddcaweeddreitucene May 18 

LEGAL 
Contractors’ Public Liability—John McElraevy, Jr. ........ Mar. 75 
Judge Says, The—Thomas EF. Lipscomb ..............+0ee00d Apr. 38 
Liability of Bailee and His Insurer—John L. Fletcher ...... Nov. 95 
ere rer rt Jan. 87 
GENERAL ARTICLES 

Accident and Health Developments .................0eeeeeee Jan. 83 
Accident-Health Problems—Paul W. Stade ...... .Aug. 51 
Administration, Report of the—W. Ray Thomas ....... -Apr. 53 
After the War—Clark W. Smithman .............0..000. -Sept. 37 
Agent and Auto Financing, The—W. H. Heineke ........... Nov. 23 
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(License Granted) ....++..++++++ Nov. 103 
(Undr. Operations Begun) ........ Feb. 75 
(Enters Automobile Field) .......4 Apr. 93 


pr 
Atlantic Seaboard Casualty, Washington 


(Receivers Appointed) ............ Feb. 76 
Automobile Deaiers, Kansas City 

(Shares Register NN ec ats od 93 
Automotive Insurance, Los —— = 

(New Company) cocce ct. 85 

(Organization ompicted) oeceee “Nov. 103 
Bank Deposit Insurance, Richmond 

(Surety Charter Granted) ........ Oct. 85 


Bankers National Life, Montclair 

(Enters Accident & Health Field) Dee. 82 
Beneticial Standard Life, Los Angeles 
(Capital Increase) ......-..seeees -Uct. 86 
Blue Ridge Insurance, Spartanburg : 


(New Company) .....-ccccccccccee Jec. 83 

(Underwriting Program) ........ Jan. 95 
Boston Insurance, Boston 

(Bowersock Joins BORE) ccccccecse Dec. 83 

(Bowersock Now President) ....../ Apr. 94 
Broward Surety, Fort Lauderdale 

(New Company) pibbted hood aaa iseal r. 04 
Buckeye Union Casualty, Columbus 

eB aero eb. 76 


Butchers Mutual Casualty, New York 
(See Cosmopolitan Mutual Fire) ..Mar. 96 
California Compensation, San I‘rancisco 


(See Limited Mutual Comp.) -Sept. 95 
Canners Exchange Subs., Chicago 

CTREAMIMGE) .ccccccccccccccccccccs Dee. 83 
Capitol Indemnity, Indianapolis 

(See Commercial Indemnity)...... May 8&7 
Casualty Insurance, Los Angeles 

RES aaa Feb. 76 
Casualty Reciprocal, Kansas City 

I rs Siam haamoedid-esee Oct. 86 
Central Insurance, “Baltimore 

SIND 8.0.6 40.0:0.00009045004 Apr. 94 


Central Manufacturers’ Mutual, Van Wert 
(Policyholders’ Dividend Reduced) Feb. 77 
Century Insurance, Edinburgh 





Civergon Resigmed). ..ccccccsccece Nov. 104 
Chicago Lloyds, Chicago 

(Progress in Liquidation) .. re ...Aug. 64 
Citizens Fidelity Insurance, meet ~~ 

(See Fidelity ‘& Columbia) ......) Nov. 104 
Citizens Mutual, Concord 

OS re Sept. 93 
Cleaners’ & Dyers’ Ins., California 

(New Reciprocal) .........ssseees May 87 
Colonial Insurance, Los Angeles 

PCED vceccéesceseeececes June 81 

CEE DOEOOEDD . ccccinccccccece Dec. 85 
Columbia Casualty, New York 

(See Ocean Accident) ............ t. 90 
Combined Mutual Casualty, Chicago 

(Official Promotion) ....cseccccccce Dec. 85 
Commercial Fire Insurance, Atlanta 

ES ath i atiea ina oie ww tieints eae Feb. 77 
Commercial General Insurance, Mexico 

(Admitted to Canada) ............ June 81 
Commercial Indemnity, Indianapolis 

aaa y 87 


Commercial Union-Ocean, New York 


(Joins Aviation Group) .......... Feb. 77 
Community Medical Care, New York 
CPEOCED. GROWER) cccccsccccscvecs uly 88 
Connecticut Indemnity, New Haven 
(Broad Liability Form) .......... July 88 
 _. ee gery July 88 
Continental Casualty, Chicago 
0 LG eer Sept. 93 
(Change in Par Value ar. 
yee 
eee ere Dec. 86 
(Purchases Building) ivaeecened Jan. 9 
(Offer Aviation Cover) ........... Feb. 78 
(Large Volume Gain Shown) ..... Mar. 94 
(New Wholesale Division) ....... Mar. $4 


Continental Fire and Casualty, Dallas 

. 4 eee eae Feb. 78 
Continental Insurance, New York 

(Capital Rearrangements) ook manus Feb. 78 
Cosmopolitan Mutual Fire, New York 


(In Process of Organization) ..... Mar. 96 
Credit Union Inter- beste Springfield 
EE cakatandabeeenveeses4 Jan. 96 


‘Dearborn National, Detroit 















(New Home Office) ............... ug. 64 
«Detroit Mutual Accident, Detroit 

(Licensed Ee Aug. 65 
Drapers’ & General Ins., London 

 &. - arr ct. 86 
Dubuque Fire & Marine, Dubuque 

CSS aaa Dec. 86 


Eagle Indemnity. New York 

(See Royal Indemnity) ........... Oct. 93 
Eagle Star Insurance, London 

(Retiring from Fire Field) ...... Jan. 96 
Employers Reinsurance, Kansas City 











(New Director) ............eceeee . 87 
Equity Mutual, Kansas City 

CE  kcccbctccbnes6seebedoe July 88 
Eureka Casualty. Philadelphia 

(Adopts Participating Powers) ..Jan. 96 
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Excelsior Insurance, Syracuse 


(Capital BGTORGR) 500 ccsccccccssce July 89 
Exchange Mutual indemnity, Buffalo 

(Guest Elected President) ..... -. Aug. 65 
Excelsior Insurance, Syracuse 

(Capital Increase Approved) ..... Mar. 96 


Excess Insurance, New York 
(Capital Increase Planned) ...... 4 89 


(Capital Increased) .........+..0. ec. 87 
Farm Bureau Mutual Automobile, Pee on 
(Resignations Announced) ....... Mar. 98 
Farmers Mutual Reinsurance, Chicago 
(Business Up Sharply) .......... 
Federal Life and Benefit, Wilmington 
(Converts to Mutual Company) ...Mar. 98 


Federal Mutual Fire, Boston 
(Non-Assessable Policies) ........ Aug. 65 
Federal Underwriters Exchange, Dallas 
(See Continental Fire & Casualty) Feb. 78 
Fidelity and Columbia, Louisville 
CE “REE. acnscenectstaconse ..-Nov. 104 
Fidelity and Deposit, Baltimore 
(Stockholders’ Report) 
Fidelity-Phenix Fire, New York 





(See Continental Insurance) wine’ Feb. 78 
Fire Association, Philadelphia 

(Staff Promotions) ..............6. 87 

(Official Staff Changes) > 

CHCOEE DVR) coseveccoscccccss 


(Pension Fund Proposed) 
Fireman’s Fund Indemnity, San Francisco 


(Divided Rate Changed) ..........4 Apr. 94 
Fireman’s Fund, San Francisco 

(New Directors) inkantecewad baie —_ 87 

(Staft DOD 00060560 0r20000002 Oct. 86 
Fulton Fire Insurance, New York 

(See Hanover Fire) ........cces0- Feb. 80 
General Accident, Philadelphia 

(Joins Aviation GEOR) coccccccs Nov. 104 
General Casualty, Madison 

(See Policyholders Mutual) ...... June 84 
General Casualty, Seattle 

SET Scicucdédesueassecesave Dec. 88 
General Indemnity, St. Louis 

(Business Reinsured) .............4 Apr. 95 
General Insurance, Seattle 

(Enters Marine Field) .......... Jan. 97 
General Mutual Insurance, Houston 

CHOW CUOEG) 05.6:049060050600400 Dec. 88 
General Transportation, New York 

(Capital Increased) ..............- fay 88 
Glens Falls Group, Glens" Falls 

(West Deceased) ...-Sept. 93 
Glens Falls Indemnity, ‘Glens’ Fails 

CRED 5k: 4n069 epee oehes sae Mar. 99 
Globe Indemnity Por York 

(Duncan Reid Dies) ..............Oct. 87 
Globe & Rutgers ne New York 

(Add’l Preferred Retired) aebenees May -88 

ee rer Torre May 88 
Grange Mutual Casualty, Columbus 

NT OO rT D 88 


ec. 

Grangers Mutual Insurance, Middletown 
(Territory Further Extended) .-Nov. 104 

Great American Indemnity, New York 


TEE.” n.6564-00-0 4400000050008 Jan. 97 
Great American, New York 

errr re May 88 
Guarantee Insurance, Los Angeles 

(Capital Increase Planned) ......June 81 








(Adds Auto Lines) ......... eeee- NOV. 105 

(New Lines Announced) ..........4 Apr. 95 
Guaranty Deposit, Columbia 

. ke. rer May 89 
Guardian Life & Hospital Aid, Goiumbia 

(See Security Indemnity) ....... Nov. 1 
Gulf Insurance, Dallas 

(Official Changes) ......... eceese NOV. 105 
Halifax Insurance, Halifax 

(New General Manager) ........ Sept. 94 
Hanover Fire Insurance, New York 

CUO TRIED. ccpcseccciccscecss Feb. 80 
Hardware Mutuals, Minneapolis 

CGIETRE CRAMER) cescsccsccsscces Sept. 
Hartford Fire Insurance, Hartford 

(Staff Retirements) ....... eeweswee Jan. 98 

(Examination Report) ............4 Apr. 95 


Hawkeye Mutual Bonding, Des oe 


EE. 3 ccubba van oemawsow'e May 89 
Health Insurance Plan, New York 

| meee mage | SeOb6OC CeERSOORCS Nov. 105 

Temporary Officers) ............ Dec. 89 
Home Insurance, Honolulu 

(Capital Now $1,000,000) .......... July 89 

(New President) ..cccocsccccee oovccleiee Oe 
Home Insurance, New York 

(New Directors) ...c..ccecccecee Nov. 106 

(ReCore VORRMO) ..ccccccccssccce cet. 
Hospital Service Plan, Newark 

(Broadens Benefits) .............. an. 98 
Houston Fire & Casualty, Houston 

eT Es are eb. 80 
Ideal Mutual Insurance, New York 

(Limited Operations Planned) Nov. 106 

ES ee rr ee Feb. 81 
Imperial Surety, Bartow 

erro Feb. 81 





eee Risk Mutuals, New York 


New General Manager) ......... Sept. 94 
Independent Underwriters, Puitsdelpnia 

(Voluntary Liquidation) ........ 
Indiana Lumbermens Mutual, Indianapolis 

(Mutual Dividend Reduction) . Apr. 96 
Indiana Travelers, ‘peeeeaees 

(False Statement) .......... July 90 
Insurance Co. of N. A. Philadelphia 

(To Withdraw from I.M.U.A.). ..May 90 

(Extends I.M.U. "7 Resignation) . -June 82 

CE, ED cn ccccccscovened Apr. 96 
Insurance Co. of “a9 “philadelphia 

(Headquarters OME ccssesaaeed Oct. 87 
Inter-Ocean Casualty, Cincinnati 

(Stock Dividend) .............. Dec. 89 
Iowa Hardware Mutual, Mason City” 

(Change 5" Nam | Speers eee May 90 
Kansas City F. & "ML, Kansas City 

(Officers in Airline) rrr -Aug. 65 
Kentucky Fire & Marine, Louisville 

(Hew COmpAny) cccccccccccecess Sept. 95 

(Change to Stock ‘Form Com- 

SEE sévascusccscoesene coosc cis Oe 

Knickerbocker Insurance, New York 

(See American Equitable) ........ Dec. 81 
Liberty Mutual Insurance, Boston 

CE ND 5 owen3 0055900 4s4060-00 Apr. 97 
Liverpool & London & Globe, Liverpool 

(1943 O oo ne voesecessoeseces Sept. 95 
Lloyd’s, Londo 

(American Trost a re June &2 
London & T.ancashire Indem., New — 

(Stack THVIGCRA) ccccccccccccccece Oct. 87 
Lowell Mutual Fire, Lowell, 

(Woodside, Secretary) ............ July 90 

OO a Apr. 97 


Lumbermens Mutual Casualty, C ~~ 
(Suit Against President) ........Nov. 106 


(1945 Traffic Course) ............ See. 107 

CREE SEED ww haccciccccvapeess Mar. 100 
Lumbermens Mutual Insurance, Mansfield 

(Examination Report) ........... June 82 


Manitowoc Mutual Fire, Manitowoc 


(Non-Assessable Policies) ........ y 90 
Manufacturers’ Group, Philadelphia 

a ar y 90 
Maplecrest Mutual, Wellman 

(New Company) ......cccscescseeed Apr. 98 
Maryland Casualty, Baltimore 

(Federal Court Tearings) ......... May 90 

(Bratney Resigns) .............. Dec, 90 

(Harper Senior Vice President)...Jan. 99 

CE EOEIDUED cccccusscecesvses Feb. 81 

rere Mar. 100 


(Resignation Announced) ........./ Apr. 98 
Massachusetts Bonding & Insurance, Boston 

(Stockholders’ Report) .......... Mar. 100 
Massachusetts Protective, Worcester 

(Wood Elected Vice President) ....May 92 
Mayflower Mutual Insurance, Columbus 

(Bricker Joins Staff) ............4 Apr. 98 
Merchants Fire, New York 

(Participating Powers Granted) ..Feb. 82 


(25th Anniversary) .....ccecccveel “Mar. 101 

Be rere Mar. 101 
Mercury Insurance, St. Paul 

TED crc¢abasesesovdessoese Jan. 100 
Metropolitan Life, New York 

A. & Bh, BAVIERES) cccccccccceces June 83 
Michigan Hospital Lenefit, Detroit 

(Adopts Mutual Form) ........... May 92 
Michigan Mutual Live Stock, Lansing 

(New Company) ....ccscccceree oes . 88 
Middlesex Mutual Fire, Concord 

(See Citizens Mutual) ............ Sept. 93 
Mid-Western Casualty, Des Moines 

CREERSRTEE) .ccccccccccceceececes ..-May 93 
Millers National Insurance, Chicago 


.. Feb. 82 
Oct. 86 


(Now WwW riting Ocean Marine) 
Monument Insurance, London 
(See Drapers’ & General) 
Mutual Assurance Society, Richmond 


(150th Anniversary) .............. Feb. 83 
Mutual Automobile, Plymouth 

(Now Non-Assessable) .......... .. July 91 
Mutual Benefit H. & A., Omaha 

(Large Gain Reported) iwevaeveedh Apr. 99 
Mutual Federation, aye racuse 

(New Rates in New York) ........ July 91 
Mutual Fire Insurance, Baltimore 

CRUEL n.0.0005006050000000066 Nov. 107 


Mutual Fire Insurance, Coatesville 

Cees SNEED - b0-0scnbs-00000030 Mar. 101 
Mutual Fire Insurance, Philadelphia 

(Plans Conversion to Stock Basis) 


June 83 

(Conversion Approved) ........ ...July 91 
Mutual Hospitalization, Wilmington 

(See Federal Life & Benefit) ..... Mar. 98 
National Assurance, Lincoln 

(Liquidation Progressing) .......! Oct. 88 
National Automobile, Los Angeles 

aa . 99 
National Automobile Undrs., New York 

CHEMRMNINEE) ccccccsccceccocccoceces Oct. 88 








National Aviation, St. Louis 


(New Reciprocal Exchange) .....Mar. 102 
National Board, New York 

(New Members) ........sccessess Nov. 107 
National Commercial Mutual, Philadelphia 

(License Suspended) ............./ Apr. 99 
National Fire lnsurance, Hartford 

(Reports Growth & New Officers) .Mar. 102 

(1944 Operating Expenses) ......] Mar. 102 


National Fire lusurauce, St. Louis 
(xamined) ...... 
National Fire & Marine, 





Klizabeth 
(Advances Converted into Stock) Feb. 838 


iow DEEENEED cccccessacecececd Apr. 09 
National Hospitalization, Baltimore 

ERROMINED cccocescccceccecccesoose Oct. 89 
National Indemnity, St. onsen 

(See National Fire) ......ceceseee July 92 
National Lioyd’s, Baltimore - 

CER TSGRIVOTORID) 6600 ccvcocccccecs May 93 
National Protective Insurance, Kansas City 

(Capital Increase) ......cccccceees June sé 
National Reserve Insurance, eee 

(See Dubuque Fire & Marine) -Dec. 86 


National Surety Corp., New York 
(Enters General Casualty Field)..Aug. 66 
National Union Vire, Vittsburgh 





(New Directors) ....ccccccccccccee Aug. 67 
Nebraska Surgical Plan, Omaha 

(New Surgical Plan) ............ Dec. 90 
New Jersey Mfrs. Group, Trenton 

(Dividends to ne er Aug. 67 

(Capital Increase) ..........eee0. Aug. 67 
New York Casualty, New York 

(See American Surety) ........... Feb. 75 
North British & Mercantile, Edinburg! 

(135th Anniversary) ............ Dec. 90 
Northeastern Insurance, Hartford 

(Board CRANGGS) .ccccccccccccecs June 84 

(Beard CRARBOS) .cccccccccccccces Aug. 67 

(Babson Group Controls) .......Nov. 108 

(Future Plans Clarified) ........ Dec. 91 

(Organization Changes) .........4 Apr. 100 
Northwest Casualty, Seattle 

CED octcscvoceccoccvcevecs Aug. 68 
Northwestern Mutuai Fire, Seattle 

(NOW DIOCtOr) ...cccccccccecccccs July 94 

(Staff Promotions July 94 

(Rhodes Deceased) Aug. 67 

(Brill President) ..... re Sept. 96 

(1944 Achievements) ............Mar. 102 
Occidental Life, Los Angeles 

(Enters Canadian A. & H. Field)..Aug. 68 
Ocean Accident & Guarantee, New York 

EDD 9.0.0.0:0:0:5.0.00045.0066-006008 Oct. 90 
Ocean —a Insurance, London 

(Change in U. S. Management)....May 93 
Ohio Casualty, Hamilton 

(Dividend Increase) ............ Sept. 97 

(Acquires West American) ......Mar. 103 


Old American Insurance, Kansas City 
(Operates as Life Company) ....Dec. 91 
Old American Mutual, Kansas C ity’ 


(See Reserve Mutual Casu: ilty) ..Feb. 85 
Old Colony Insurance, Boston 
(See Boston Insurance) .......... Dec. 83 
Olympie Insurance, Los Angeles 
(New Company Proposed) ...... Jan. 100 
SEE SEED ccccdonsccess tenes Feb. 84 
Orient Insurance, Hartford 
PO Tee Mar. 103 
Pacific Mutual Life, Los Angeles 
(Restoration Payment) ........... Feb. 84 
Pearl American Group, New York 
(Carlsson Deceased) ...........4/ Apr. 100 
Penn-Liberty Insurance, West Chester 
(Additional Surplus Contributed) Feb. 84 
Pennsylvania Casualty, Baltimore 
(Beck Joins Travelers) .......... Dec. 91 
ed FO ae Mar. 103 
Pennsylvania Millers Mutual, Wilkes-Barre 
(Dividend Reduction) ............4 Apr. 101 
Pennsylvania Threshermen, Harrisburg 
CHOW PITS BUBIS) occccccccveces Dec. 91 
Perkiomen Valley Mutual, Collegeville 
 & tee Feb. 85 
Phoenix-London Group, New York 
(Departments Consolidated) ...... Aug. 68 
106 





Plain Dealers Mutual Casualty, Cee 


(Mxamined) ...ccccccccccccccccces 
Planet Insurance, Vetroit 

(Subsidiary Organize WD carcasecwe Dec. 92 
Policyholders Mut. Cas., West Liberty 

CREAMBUFUE) sccccvcccccvccecscccces June 84 
Preterred Accident, New York 

CIEE ov cccnscncesedcesscicseeyt 

(iunters Aviation Field) .......... Sept. 97 
lreterred kire Insurance, Miller 

(WXAMINEd) cecccccccesccccccscces Sept. 97 
Profession and Business Men’ s, Denver 

(NOW COMPAR) occcevcccccccscces May 94 
sy veseotive indemnity, New York 

(See Preferred Accident) ......... May 94 
Providence Mutual Fire, Providence 

CEARBMINEE) oc cvccccesiocccsccéscves Dec. 92 

(Non-Assessable Policies) ....... Mar. 104 
Providence Washington, Providence 

(Official ChRANgOs): ...ccccccccccecd Mar. 104 

(New Executive Vice President)..Apr. 101 


Public National Insurance, Miami Leach 
(In Process of Organization) ....Jan. 100 
Public Service Mutual Casuaity, New York 


(Change in Name) ..ccccccccccce Sept. 9s 
Reciprocal Exchange, Kansas City 

(WXMMIMEK) cccccccccccccccccccccce Oct. 90 
Republic Lusurance, Dallas 

{CAEROE BOOTLE) occ cccicccossccs Mar. 106 

(New Officers and Directors) ....! Mar. 104 
Reserve Mutual Casualty, Chicago 

(Utticial Changes) .......+.seeee+- Dec. 93 


Reserve Mutual Casualty, Kansas City 
(Name Changed) .........sesceces keb. 85 


Retail Druggists Mutual Fire, Cincinnati 
(ixpansion Program) ...........4 Apr. 101 
Rhode isiand Insurance, Providence 
(New DirectOr) ...csccccccees ooo Aug. OY 
(Capital Increase) ......cccccecs Sept. Ys 
Genes COREGED cccecccscccccceecs Feb. 55 
Royal Exchange, London 
(220th 1 AMMIVEFSREY) .ccccccccccee Feb. 85 
Royal Indemnity, New York 
(fxamined) pabenhenenedeeues. sean es oe. 93 


St. Louis Casualty & Surety, St. 
(New Incorporation) 
(License Granted) ‘ 
(Officials Announced) A} 

St. Louis Fire & Marine, St. enpen 









(Capital CRARBOE) cccccscccscccee June 84 

(New Underw riters Policy)” seuwen June &4 
St. Paul Casualty, St. Paul 

(Rehabilitation Proposed) banewet Aug. 69 
St. Paul Fire & Marine, St. Pau 

CEO DOS BRAGS) cccccccccevccces May 94 

(Stock Split Approved) ..........June 85 

(Mid-Year Figures) ...... . Sept. 98 

(Examined) ......... ---Jan. 100 

(Annual Statement) .............. Feb. 86 


St. Paul Mercury Indemnity, St. Paul 
(Stockholders’ Report) Feb. 87 

Seaboard Surety Company, New York 
(Extends Burglary W ritings) .-Jan. 102 
(Dividend Payments Revised) .) Feb. 87 


Secured Casualty, Indianapolis 
(Begins Business) ...........see0e Feb. 87 
Security Casualty, La Crosse 
(See St. Paul Casualty) ......... Jan. 100 
Security Indemnity, Columbia 
(Name Changed) .-Nov. 108 
(Reorganized) ..... .- Sept. 98 
(Name Changed) Jan. 100 





Security Insurance, New Haven 
(Examination Report) ......... ---July 94 

Service Mutual Insurance, Waco 
(General Manager Appointed)..... 

Standard Accident, Detroit 





(To Increase Capital) ....... eoee Sept. 99 

(To Enter Fire Field) -Sept. 99 

(Plans Approved) ........... --Nov. 109 

(Stockholders’ Report) .......... Mar. 105 
Standard Insurance, Tulsa 

(New Stock Company) ........ .--Nov. 109 
Standard Reserve Insurance, Dallas 

CR SND .5cn 00 css. ctuncveni Apr. 102 
Standard Surety & Casualty, New York 

ED. a2.Kcnnadidneedoncnee -Aug. 69 


State Compensation Fund, San Francisco 
(Fund Head Named) .............. May 95 


State Farm Casualty, sSooemagton 


(New Company) cecccccococeccs ept. 99 
State Insurance Fund, New York 

(Operating Figures) dcere¥bbenssee May 95 

CWPSRGES UD) sa ccccscvevessccesecs Keb. 87 

(Officials Named) ............. -Apr. 102 
Stuyvesant Insurance, New York 

(Participating Div. Discontinued) Feb, 87 
Sun Indemnity, New York 

(Bxamined) ..ccccccccccccccccess Jan. 102 
Sunshine State Surety, “Miami 

(New Company) .c.cccccccccceee Dec, 93 
Superior lusurauce, Dalias. 

(See Superior Lloyds) ............ June 85 
Superior Lioyds, Vallas 

(Keinsurauce Completed) ........ June 8 
Tennessee Farm Mutual, Columbia 

(New Company) ....ccccccccecsssed ug. 70 
Tennessee Odin Insurance, Kuoxviile 

(Title Changed) ...seeeeeeeeeceees Dec. 93 
Texas Kmployers’, Dallas 

(Lemporary Injunction Granted) ..Feb, 88 
Texas itudemnity, Galveston 

(Wxamined) ccccccccccccccccscces Sept. 99 
Thomas Jefferson Fire, Louisville 

(Organizing) cccccccccccccccsccces Oct. 94 
Tompkins Cooperative lire, Tthaca 

(Non-Assessable Contracts) -Sept. 100 
Tower Mutual Insurance, Cincinnati 

(BENE DUCE) cccccccccccccecsscce Dec. 93 
Travelers Group, Hartford 

(Official Changes) .....csccccccees Dec. 93 
‘Travelers Insurance, Hartford 

(Active in War Effort) piaaebeeods Oct. 94 

(Service Coverage Extended) - Nov. “110 
Tri-State Fire, Okiahoma City 

(CRAFETOE) a cccccccceccsvecccceses Feb. 88 
Underwriters Mutual Indemnity, Columbus 

(Liquidating) ... ccccccccccAUg, 10 
Union Mutual Life, Portland 

(Enters Non-Cancellable F ield) ..Mar. 105 
United Insurance, Chicago 

(Stock Dividend) Seedsccccesoroce Jan. 102 
United Medical Service, New York 

(Consolidation Proposed) ........ June 85 

(Merger Completed) ............ — 100 

(PIRMS ABROGRESE) 2ccccscsecscecs eb. 
United National Indemnity, iiarééora 

(Licensed) ..cccccccccccccccccccces June 86 
United States Fidelity, Baltimore 

(Retirement Pension BED ccccas Feb. 89 

(Statement Filed) ............... Mar. 105 
United States Guarantee, New York 

CRN ccovensnvieeavesederued Feb. 90 
United States Liability, Philadelphia 

(Show Cause Order Asked) ....Sept. 100 

(Liquidation Ordered) .......... Nov. 110 
Unity Fire Insurance, New York 

(Capital Increase) ......cccccccces Dec. 93 
Universal Lloyds, Dallas 

CHOW TAOFGR) ccccccccccccsccccces Dec. 94 

(To Write Taxi Business) ........ Feb. 90 


Universal Underwriters, Kansas City 
err rrr Sept. 101 
Vermont Accident Insurance, women 


(Bock IMCTERSS) ....n.ccccccsecscccees eb. 90 
Washington Fire & Marine, St. Louis 

(See St. Louis Fire & Marine) ...June 
Washington Papen, Olympia 

(New Carrier) ...... a 
Wayne Surety, Detroit - 

(Receiver ppointed) jimaeteeeeen Aug. 70 
West American Insurance, Los Angeles 

(See Ohio Casualty) ............ Mar. 103 
Western Casualty & Surety, Fort Scott 

CHRMEIMOE) — o.0:0.0:0:0:00:0000060000008 Nov. 110 
Western Fire Insurance, Fort Scott 

(Examined) .......... oem" . 111 
Wm. Penn Fire, Philadelphia 

(Capital Increa I cZiebhageeten eas Oct. 95 
Wm. Penn Fire, P iladelphia™ 

(CamIER TROPEREE) 60s ccccecescseve Dec. 94 
Woodmen Central Health, Lincoin 

(Named Changed) .......sseeees t. 103 
Yang-Tsze —— gyaser 

(Retires from U. Fie eld). errr Aug. 70 
Zurich Fire oaan New York 

(Captial INCTERSG) 2.0 cccccvcvcesss Dec. 94 
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